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Abstract

Generation Z is a consumer group that significantly influences current spending in the
market and is an important variable in determining changes in consumer behavior. This is
because Gen Z consumers have different behaviors and expectations from previous
generations. Therefore, entrepreneurs and marketers need to adjust their strategies to align
with Gen Z consumer behavior. Traditional marketing, focusing on the traditional marketing
mix (products, prices, distribution channels, and sales promotions), may not be effective
enough. Gen Z consumers do not believe in traditional marketing, but rather focus on new
marketing that allows consumers to engage with brands more. Therefore, when marketing to
Gen Z consumers, it is necessary to focus on the new marketing mix (4C's), which includes
consumers, cost, communication, and convenience. This is a marketing concept that looks at
the consumer's perspective, emphasizing and focusing on customers, so that marketers can

reach current consumers more easily and communicate with them more effectively.

Keywords: New Generation Consumers, Generation Z, New Marketing Mix Strategy (4C's),

How to win customers
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N N N

4C’s
CONVENIENCE CONSUMER
MODEL '
N

COST

ATl 1 eadUsEneuves 4Cs Marketing

1. AUABIN15Y0EUSIAA (Consumer wants and needs) ¥11891¢ AIUABINITNUNDT
voeUIlnA viedeignAeenliuaresntease 9 NanAITINNNSANYIAIANNABINITURNEUTLAA
9819393 5uazt1 e Consumer Insight vasguslnalulyiiiosuAnAnduANnUDREINILUIY Wi

oA ° a a v & v I a a v Ay v oa & Y oA v Ko v v
ﬂauwzﬂgwqﬂ']sNa@]au@']@@ﬂuqﬂﬂaﬂuaﬂjqwa@ﬁUﬂqu%ajQ‘Uiiﬂﬂ"ﬂg‘?]@lﬂiﬁﬁ‘miaiu u@ﬂ'ﬂ']ﬂu‘ﬂﬂﬁ]@ﬂl‘w
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1Y

rnudAy A sUIIMIANUdUTUSYRIgNAT ¥i3eNiSeni1 CRM (Customer Relation Management)

o

lngapsdanannisassAasaduauazuIn1sinsslagnan (@3 29dummn uasywuy YAM, 2560)
FeaenndaeiuwIfnvas Borden (1964) Nlana1iliin audeanisvesgusiam (Consumer Wants

and Needs) Hufie wwiAnitunuiazudneszlsilanvels Adesvdswdusznanazlsiduilaa

Aoan1suINndn Inedusfndneenintumsazdumnguilanagdeldiveuntyminisegsenraanin

. PN & ' Y a v ° '
101 (Consumer Solution) Lmu‘vl%Lﬂumiagiamaqamamaw_j AU

'
a

nd1ilagasy esrUseneudiulszaunisnainluyuuesvesguilaa @39 1 As A1y
#D9n15U835U3LNA (Consumer wants and needs) aziun15iUasuINKERT U FUA1 Y3UINIS
(Product) Ailimud Ay ufAUAIMIBUINITEN product IAeeyls Aegsls Wumuenis

Y89u3lan (Consumer) laglvianuddgyfualiudeinisvesguilanuinndl lagiia1sunain

1 a 1%

naudhnnefigsivdeinisdulas nquidmuneidwesnausuuulaey Auduazuinisvesssia

Y

TusduuulaFaganunsasesiuanudeansvanill

'
J 1 a Y oa a A

2. funUveIUILlaa (Consumer’s Cost to Satisfy) angda Anldinesn 9 N§ulnAdud

Y
1
1 [ 1 =

wLaniunIslasuduatazusnig deddlyisaaRundneadudundesiudsanlyatenis q 7

a

v [y Ya 14 a & £% &y < v aa o o 1 a
LﬂEJ'J‘UENﬂUﬂ']iImWaUF’WLLaﬁUﬁﬂ’]iuu&H I@EJG]‘U‘VJ‘L!U?IEJLﬂu{]ﬁ]ﬁ]ﬂwmﬂﬁqﬂﬁqﬁm@@ﬂ"ﬁwf\ﬂimq

v a

AndulavesgnAn (3 2eduum Lazywuy nvaMI, 2560) detulunisivuasavesviedally

= 1

WgANITNENELanAueRIsIAelinIfian WielrgnAtausadela uifeaiia1suinga

naadusianfiguslaaBufazdnesae (Londhe, 2014)

= U

nanalaeasy seRUsenavduysEaunIInaInluluNesveusiaa a1 2 fie AUUYDS

9

%

4u3lna (Consumer’s Cost to Satisfy) u aziunisiasuainsnan (Price) \uduvuvesiuilna
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(Cost) Imemsivdsunndunadluyuvesdiuyuveuilan (Cost) wuu 4C Marketing M9gtiuAIy

I3 v = i a Yy % a v oA a = 1 o v & I v
Lmﬂiﬂﬂaﬂgﬂﬂqm'ﬂgﬂqﬁlLW@ImﬂMW%QﬁUﬂqﬂﬁaﬂﬁﬂ'ﬁ ‘YN"{]%SU'JEﬂ/]ﬂﬂ/iﬂq'ﬁmﬁiqﬂ']Lﬂuvlﬂﬁflmﬂjqﬂmaﬂﬂqﬁ

wazauianelavesgnafaglasudunuinisiuuiniu lnedununseduignaduanz gy

efosRuiudInzld mndesdnslusamguuansdt anuaianislududuazusnisiugaugemy
Y g =% o & a 1 dl Y a ad i vy A o g B !
Mg N3R5 ndunasdemisaignaBuanazdglile welrsaduluaneilddnesig q
biannsaaueuimslusmmngnAegeusulaiuies

3. AuagAInlun1see (Convenience to buy) Mu18ie AIUAEAINAUIBYBIEUTINALY
NsPeAUAUATUINITHa YR NUSInABURsdoduA Jaldlvilosudan uidndminennedilv
AMILLWIAANIINIAAIAFURUUGY Wi dadlinnudAyluinisduisanuazainauiy
Itugusiaalun1s@edudiazuinig Wu mMsiiudemslunsdngmienguslnaaiunsanide
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Audnfatnu Judu (@3 29dumm uasyuuy wyan, 2560) 39 Borden (1964) laliuunanlian
muazaIntunsyealielvi Jusznaun1snesdininaiiunuazaInlun1sTeduaILazUINISI09

v <

Austaalaegels insrgluneuiifuslnmazilugindulainsvdenlnudeunmils uazdenaile

Y

[

wnnhnmstemutemnsfignimustuaingkanuasgansmne

nanlagagy esduszneudlsTaumInaelussmoosuslag fad 3 e Anwazaan
Tun139e (Convenience to buy) axiflunswasuanaauiinietemidlunsie (Place) iy
muazmnlunsie (Convenience) TnBuAiANN1TI8AUAMEBUSNTAULLIRALUY 4P Marketing
wwdontursdudlilfsafauaniuiififinuasiity wianuazaanlunisde (Convenience)
WUU 4C Marketing szfunsveduduaruinisiaonisaisienuasanlunsgoauduaruinis
vosjuilnauntuiisluressoaulatuazeoslal lnetdnnisnainazdomiliiaedn domdlai
anfesnsaslfifletoauduazuinms

4. msdeans (Communications) vanes ULUUMSARReRDaTEIgTonaz1e ady

MsAnsedeansuuuaeImeuINiuAnIsAeasensvlusluduan uan wan wou u3en 3vin
Aanssumanisnatniily Tneguededianudifylunisdearsiiazain deuazsanig asli
fuslaafinnsiud waziinmuidelaluduiuazuinis (65 Jedume uazyuy YA, 2560)
%3 Borden (1964) ¢l¥uuafnl i1 n1sdeans (Communication) 33nsdoansiuunuiiaslideiiio
msnsefumsindulafeouvuluefnflnstsrauauduia Jagtuniseasdesfiansaniisdouas
anslaiiuslnaagduils nmsnaatuilileinduilnearsouiliudsiifesnmsazyadauduia widagii
fuslnadendlasilauazliiils Bonflanifenazliife fedunisdaaiunismainisansiuuly
auddluSesnisdeaisuinniinisan wan wan wan ualianuddylunisadaudessnading
aruliidlaidolanudodifuilnasuilannnd

nanlapasy ssAusznevdmUszaunInanluuieswesuilan daf 4 Ae nisdoans
(Communications) 9zidunnsiuasuaInnsdaaiunIsuIevien1sdeaisuesuusus (Promotion)
unfunisdoans (Communication) tnsusidntiunisduaiunisuienionisdoarsvouusud
(Promotion) 91ALWIAA 4P Marketing 9LHUNITAM LAN LAN WY 919925 IATI8aLIDYAFUA"
vi3penAuAIYaALAITNS Geazuandneiufiu 4C Marketing lazitiunisdeansnieviinisnanaiile
duaiunsveiugniidunduitmaoiniy Weliulahaudwieuimtduaznevausseni
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n1sussendldnagns 4C's d1m3U Generation Z

Tneludiuvesnisusegndldnagns 4Cs dmiu Generation Z Feserdoniuidladnds
LﬁaaﬁquaﬂsiuLLazmmmwi’qLawwuamfjmﬁ Faunnssanguneussaiitedify

lagludifives Consumer wants and needs N3ANYINUTT Generation Z fan15duAIuay
Uinmsfiazviousnunazauiduendnualvesauies Tng 83% desnsaudiaansauduusildn
AMNTBUAIL Uz 67% BufTieiuiindmivaudieanuuuianiz (Customized Products)
wenand 58% Minalulad Augmented Reality (AR) wae Virtual Reality (VR) Tunsnaaesaud
foude Feazrouliifiuiinudesnisuszaunisalifvdiuazddiusan annudeanisves
Generation Z lail#sfnogifissiinisuiuusisdrusanity widimufnisigausrasdiidaauiu
nimsviils Tae 74% 1Benuusudiisiitusia (Mission) fiaenndesfuilonvesnu 69% afuayu
wusuATiTewAdamdeny uaz 61% mantaluususiiunumlunsaiienisiuasuulandauinse
Fipy fetunisiauINAR ST LAz U3 mMSU Generation Z Sedaslduuanie Purpose-driven
Design MlillflgsuAneuaustnufesnIsdiuyana uidairanansznuilsvandedanuuas
Aawandou

fifives Cost to satisfy Generation Z fimsuszifiuduuiluansnsanniuieusgrstaay Tng
finnsdiunusu (Total Cost of Ownership) fAnTunaeanislfou ifissudsiaide nsfnw
WUl 67% U3 Generation Z Wianuddgyfusuyunandiuszudaldainnisldaudi 58% fiarsan
FuudsaunazranszvuiedwIndey uaz 52% Ardafsdiuyulonianinnisdieuiisuniaden
manegUuuURuindula wonant 79% Aumdeyauazuisuiiivusainuunanesuseulay
71% MusunAinduiFouiisuneieute uar 64% BufdiedudfindmiunmunmiarUssaunisal

715 Fawanaliiiudn Generation Z Junquitfiannuseudniensidu (Financial Literacy) waza1u1se

9

a 1

Usy HuAUAT (Value Assessment) Taegradussuu

fifues Convenience to buy ussduszneudl Generation Z Iimnudfygegn (osan
HunguiinanisUszaunmsaliisusunaglisessie (Seamless Experience) Tuyndamna n1seinun
WU 91% Feanisansodedudnldnann 24 $alus 85% mentiinvzannsasudeluremiamil
wazsnfuniseeludndomisldedreiiiog uaz 78% faan1snsdndeuuy Same-day e Next-
day delivery uenanil Generation z fsflngAnssun1sgedussnuiledie (Mobile-First Shopping)
39 Iny 87% lanrivlrulunisdunmdoyaiudi 73% dedudinuneundinduiiofio uay 69%
14 Social Commerce lun1sdodufn

fifiwes Communication Generation Z #83n15n1548a15M93la Tsdla wazfidiusou

10y 86% Aan15¥ayannsalunsananwusun 79% veullemaiialaeyldats (User-Generated
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Content) wae 72% L¥afer1wuzy131n Influencer NiAIT LYY JULUUNITARANTT
Generation Z Fuvaulawn ienmuwuu Interactive fanunsaiidiusiule (81%) nsnaunduisinsy
NUUTUA (75%) wagtilomiiauduiisnauiudayadu ¥5e Edutainment (68%) Beazviouly

wiutenusesnstunsiludiuniwewusudunnniinisiluiesSuasmadien

unasy

nax Generation Z fie nauguilaafifidvsnaddgsonisduingltasslunanluiiagiu uas
Huiuustadedfglumsimunlinginssuvesfuilaaliiuasundasliidesannnguiuilan
Gen Z 1u fingRinssuuazanuaianisanisluannguduilaelusunou q egsdniau demnil
530939 ndudesusunagnsliaenndesiunginssuduilaa Gen Z lagnuin n1sviinisnainiy
sUnuuAn AU nguguilan Gen Z onalifluszansamiioane msznguiuilaa Gen Z liide
MsmanaLuURY 9 usilfaruddgyfunsmanauuulmsifdalenaliiusTaedidiusmfunususunn
P Fafulunsinsnaiadu fuilna Gen Z Ssfadlianuddfuiladodudsrauninisnain
wualvl (4C’s) Usznaudhe uilaa (Consumer) fiumu (Cost) n15deans (Communication) uag
mnuazaIn (Convenience) Fadutunaamanmsmaiaiiuesluyuvesiuslng Inglvanuddauay

%

gagnAndugudnans wieliinnisnainanunsadndeguslaalutegUuldietu wazanunsodeansiv

Y

Y ooal

Auslaaliegnafiuszdnsnimundstu Inedudinguduslam Gen Z feudento dnilududmu
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saluULALAINADINTVRIR Ul UTAzLY wasTiAuaRlafULUSUANLAAIDDNDIAIUSURATDU

v
2 Y a1 1

Aedeay Aeliu AIsgalanunduilarenisilininiunsanidiusin uinninmsuedislusiudunas

aurnans1A Ineilouilvalaualugasil

(%
o v v

1. ﬂismumiﬁ@ﬁuh%aﬁéﬁim Gen Z aglianudidgiutunisaumdeya (Information
Search) ilaaanfuslaanguilveunisfumdoyaresdudmiouiniseng 4 Masanigriiude
ooulayl 1Wu Instagram/Line/ YouTube/ Facebook udu feuiinnisnaindeaisliainldlaly
siadiarng 1 el unaendinsdnuNInsgIuYes Audiuazn1suints weviliduilnauseiula

LTI IIAUAT AT INEN WAL UNIHER S uilazgsName

)=

Y a v & ! A a [ Y IS = G =
2. E;J‘Uﬁiﬂﬂ Gen Z T\]ﬂLUUﬂ@Nﬂu%Nﬂ’]’]NﬂﬂLUU%E}QM’JLEN UANUYUYDU UAUATNEAND Lhasdl

q

sallouanzinlanany A9UUN1TEONLUUAUAT ®3DUTNITAITIAAINUNEIAYAUAIILADINITVDS

[

quslaa Gen Z MbugnAndmunedundn Tnewiunislduuifndiuuszaunisnainluyunesves
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[

KUSLAA (Marketing Mix from Consumer’s Perspectives) 11k lUN1519UNUEUAT UTAT TIUNT

Y

N13AAA
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3. upnanANLANAIRIUTIAED FsTifuslaa Gen Z Tauddyundusudunily
naidendeduduaruinis Ao ‘aanw’ Tasaslinsiivesdudnounadsdonnads fafunisdeans
TusUuuuves Content Creator Sufiudnsuuuumsdeasigusznounismsiiansantanlily
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YOIFUAMIBUINIS A {UTLAA Gen Z
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Wuguslaadugudnansuansliniiufisaumuzaniu Generation Z 11001 4P's ag137maU
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Arwddygsandmiunaull naUsegndld aCs egslivsraniam Fesendenisdladndaieai
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Product-Centric 1u Customer-Centric ludsdndudmiunsadannulsiuioumanisudedulu
gandvia nisawulumaluladifiewnuiszuy Omnichannel n3a31e Corporate Purpose 7iaLaY

o w
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