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DEVELOPING THE IMAGE OF STORES ON ONLINE RETAIL PLATFORMS FOR
SUSTAINABLE GROWTH

ABSTRACT Keywords: Store image; Online
This academic article aims to analyze the factors and mechanisms retail platform; Sustainable growth
associated with creating competitive advantages for stores on online
retail platforms in Thailand, as well as to propose strategic approaches
for developing stores to achieve differentiation and sustainable
growth. This is particularly important in the context of Thailand’s
rapidly expanding online retail market, where market value and growth
rates continue to increase, resulting in a rapid rise in the number
of online stores and intensifying competition across platforms. Price
competition and price-cutting strategies have led to price wars,
adversely affecting the profitability and long-term survival of online
retailers. Therefore, creating differentiation without relying solely on
price competition has become increasingly important, particularly
through the development of Store Image to establish a distinctive
position and generate favorable consumer perceptions. This should be
complemented by Perceived Store Value and Store Brand Awareness,
which are important factors influencing consumers’ evaluation and
purchasing decisions in online channels. Integrating these factors can
enhance store credibility, perceived value, and differentiation, while
also strengthening consumers’ Purchase Intention. Perceived Store
Value and Store Brand Awareness can function as mediating variables
linking Store Image to Purchase Intention. This integration enables
online retailers to develop marketing strategies that emphasize value
creation and consumer relationships rather than relying solely on price
competition, thereby strengthening competitive advantage, creating
differentiation from competitors, and supporting the sustainable

growth of stores on online retail platforms in Thailand.
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Digital Disruption v3en1sidsundasiiduraanmaluladvieutnnssuniondaaininganisal COVID-
19 1y éqmaﬂizmuquuiw{ammﬂﬁwuﬂaawqﬁﬂiiums%@%uémamuﬁ"ﬂaﬂmLﬂumi%a%ugmaw%mﬁmu
szuvoeulaundo E-Commerce uny aswalusiuarialansdunesufudalmmiuivaaiunisafiaiunsa
Wasuuaslanaeaiian (Wang, 2021)% Tasadalud w.a. 2567 aaia E-Commerce vasUsznalneiidnsinis
Lﬁ‘uim'ﬁyaaaz 5.05 M%E]ﬁﬂl,ﬂu%aﬂ"m”lﬂﬂ’j’] 5.43 E:’mf:’]u‘U’W] (Electronic Transactions Development Agency
[ETDA], 2024)™ (il psannwaunnisveamaluladnisudn unanwesuaUan §INTIUNNTIY SEUUANTADENS

Logistics Nsdeansn1snainesulau uazdu 9 vinlulignAniiuuindu (Statista, 2025)%”

NNTIUYDIQAAINNTTY
E-Commerce Tutszmelng 2n51891uKan158157913 04 “Value of E-Commerce Survey in Thailand” WU
a‘mammﬁm’ﬁﬁ”nﬂﬁﬂLLazgﬂéﬂﬁaﬂaﬁwﬂﬁzuwm 2.83 auauumuuady (1) Qﬁﬁ’mﬂi‘iuﬂﬁﬁy’]ﬂaﬂ 1.53 aua
UM ae (2) Qma’mmmmihy'm 1.30 ﬁy’luéymmw Iﬂﬂﬂéuﬁqiﬁﬁ]ﬁd@ﬂgﬂ (Business to Customer: B2C) i e
mammnﬂﬁ'qmﬁq;@%z 51.70 uaviivewnanisvieuunannesuaanosylay (Market Place) so8aY 23.60
uavnsmeduauledeaiifielasnss (Social Commerce) sotaz 22.25 Qﬂhuwﬁwqaﬂﬁumssﬁﬁgﬁwﬁumﬁﬁw
ganssuoaulat (Mobile Banking) w3anst1sziiutatevng ﬁdﬁﬂ%ﬂﬁ]ﬂ‘lﬁwgﬂﬁzﬂaUﬂﬁ SMEs lﬁ?ﬂlmamzjma’m
sovlauiieasdlenialunisvilsuiniy LﬁmmﬂﬁgﬂﬂyﬁwmuumLLaz'ﬁzuwuéﬂuﬂ'ﬁ]ﬁ;ﬁuﬁmmﬂaamﬁﬁqdﬁﬂﬁ
AIUANLIA @mmwsuaqauhu'l wazenlvnglunsinasl (ETDA, 2024)7
wnaanesuaUdneeulavitlasuaufonlulszmalne lauwn Shopee, Lazada, TikTok Shop, Temu
wardu 9 lne Shopee ﬁéaummmmmmmﬁ'qmﬁq;aaaz 36.00 99989U1 Lazada ';aaaz 27.00 Temu éuaaag 23.00
TikTok Shop iyasag 13.00 waed u 9 52U Y ‘;EJEJES 1.00 N157 wnanweos Shopee s'zTyuNWLﬁur;;ﬁwmawm
E-Commerce Iuﬂizmﬁiwaﬂguﬁmmeﬂmsaammu User Interface flaanudng LLazﬂa&;wgﬂWﬁa'ﬁuﬂqu’jﬁuﬁué
iwiw'ﬁymhyﬁuqﬂgwLﬁ'aiﬁqﬂﬁuﬂﬁu’%’wﬁzaumszﬁﬁﬁﬁw‘iﬂﬁwamﬂaéu Shopee ﬁéﬁtﬂﬂﬁa%uﬁ?ﬁmammﬁuéﬂ
TuﬂfjuLﬁmﬁ’uﬁa”ﬂwmﬂﬁLmﬂﬁmﬁuf\mv‘l’ﬂﬂ;ﬁmmsLLﬂJd%’umﬂ';mhymismmLﬁmﬁ’uﬁquma asmaazvoulvsua
719 1 Tenagmsn1singIAn (Price War) iileugafsgiugnen (Forbes Thailand, 2024)” Ssmsustusudnsanlale
Prelnsuadininiulnessdsiy awnsailafisansasusagdadiasielignanndeduaiainiuven
ity r:iuwmﬂgmﬁuﬁ'uamwmauﬁuﬁ%wﬁmﬁ’uﬁ?uﬁaw‘fﬂﬁ@ﬂgwLﬂﬁlauiﬂlﬂ%aauhuﬂmﬂgﬂuéuiﬁ Faunnsasennn
WANA9D81IARLAL Lﬁ@lﬁ'ﬁuﬂugwﬁé’mé’ﬂwajﬁimmm'ul,ﬂumﬁasywaaﬂaﬁﬂﬁﬁu%uhuw WarnNSARLAUIHAR S
(Positioning) Fatauagyiilvatuanalueglulavesgnaiuasidondoduainnsuiunouase Jailnamdnun
%umhywLﬂuﬂaqwéﬁﬁﬁmmmmia&ujﬁamiumamﬁLLﬂjdsﬂuuguLLﬁqﬁ (Kotler & Armstrong, 2018)"*%
sdavjwuaaaﬁmmg ‘vf1uﬂmqﬂwsLLﬁiq%’uﬁgumwmqmmmimuﬂ‘uﬁﬂaaulaﬁ AW NS Nl
srumazmgluinlontanisiulauuudsdule (Kotler & Armstrong, 20187%:Hong et al., 2019)12 AsitsuAtuL
LLwamwa%uﬁuﬁﬂﬁﬂaaﬂaﬂ%ﬁmmLmﬂ@hqaéwﬂmLeiumﬂﬁjt,tfzjﬂﬁyﬁ?uﬁi’wLﬁuaéwqﬁqﬁﬂzﬁyaqa;'mt.tﬁqgﬂﬁ]Lﬁa%;qﬂﬁyw

WamuadlagedumainsiuvenuLed (Kotler & Armstrong, 2018)1

mﬂmﬁmummiﬁmﬂﬁﬁuv‘fﬂﬁ;ﬁ%’mﬂuwuﬁ
ffﬁ]é]”aﬁéﬁwav{ammﬁﬂﬁammqﬂv-ﬁuﬂ (Purchase Intension) ina1nnTWanYalsLUAN (Store Image) (Hong et al.,
20192, 2020)* N13¥U3AMAITBIT LAY (Perceived Value) (Wu & Huang, 2023)% Lagn135U3 wUTUATDY
37uA" (Brand Awareness) (Machi et. al, 2022"% Chen, 2024)” Tngn155U3ANAIYDITLATUAZNITTUTLUTUR
%aqgﬂungﬂuﬁaLLU'ﬁéqmuﬁﬂﬂ;Qm;’]Lﬁfﬂﬁmuﬁqia%aauhyﬂw&awwaauiaﬂ (Hameed et al., 2023""Rizal et al,,

2022"%:Wang, 2021)%
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ﬁaﬁ’uﬂ'ﬁﬂumwmﬁﬁ?jwammauhﬁ%ﬁﬂmsﬁﬂmLﬁﬁnf‘°f°u‘vnﬁﬂWiﬁ’mmmwé’ﬂwmswum‘ummaW\Iasum

Uanoaulauiian1siulawuudadu TnemanIninaaInnIsALAINLYin N ULLINIINISTAIUN IS UaLLNaAN B S

aUaneeulaussnsdiiulalueuian (Forbes Thailand,2024)°

AMWANEAIIIUAT (Store Image)

AnanwaIIuAT naneds mnlulavesgnatiidnawusualanwusuanils MNANSNYLTIANIE NT3AVTY

TnefduaunazUssianainiusuaiganulugndunesdnindnwainiouiu (Hong et al, 2019 awmdnwu
sueilgnihunfinnsadussauszneunilsvenisuimsgsnae lnefiorduninedu (Asset) fenazUszidiuandu
Aanetydle lnenisiandnvausuafifsyslngnaiileniaedua1ved wusuatuuInTuaIe (Liu et al,

% v oo

2020/ pmdnwalstuaniif laun n1su3nisiin Auaniiguunimundende vieruazninauslunsdaie Wumy
LYo AT N MEN YRz iTenalunisueunty (Rizal et al,, 2022)™)

mwé“ﬂwaj;ﬁwmumﬁmm Hansen and Deutscher

29AUSZNBULBINMENBAITILAINLLIANYEY Hansen and Deutscher (1977)Y anansnaguifiadey
lasil 1. suduanosrdseneu laun 1) auamiidenududannnisudy uendowioudsuausauand
m*le]ymmmnﬂiw 2) pusen Az aNiuauAYEeUIn miﬁﬁﬂmﬁgﬂim?alfzjuﬁﬂﬁ”@EJ SNl
vanesERuUTIAlEende uag 3) AumaInvianevesduA ddu Mseanuuy vieUselevilunisleau (Liu et al,
2020)"!

2. prumsanasunsnatn laun 1) psaaasunisnainiiaznefinnsanaudalunisansian
YOUWANSVENERARSTT N3TARINTIY ﬁaﬂ’]ia%qqﬂﬁuﬂé’uﬁué wag 2) Nslawa Ima%ﬁyaqﬁﬂﬁ%’mm%amjuaga
fazlalumslavanindanuagels iuusslovinenisdndulavesgnan uazilmgnafenuilalunimdnual
YBIFIUAN

3. auAnuaznan laun 1) auazaaniunisdomaun dmiuromnosulatendunisdany
Fuaidaaunazidussuarnglnmaunmsensiieufiouduaiedndulalace nszuiunstisdu ans
Aanudun iedlslasudunuaiinnuianelevdelufiswels sunseansasduanay 2) auazainlunis
Lszjuﬁa;mﬁyw ﬁwu%’uﬁawnaaulaﬂlﬁyl,l,ﬁ m‘s‘ﬁ"ﬁyﬂuﬁuwLszjuﬂﬂaQIuLLwaWWngﬁﬁUﬁsaw%mW (Wang, 2021)%?"

a. ﬁwuﬁqé’mzmmazmﬂmﬂﬁzuuﬁaﬂvaﬂgﬂﬁﬁmm'igf?aqlwas‘ﬁu A mma?wjyagaﬁ YUIA 1A
nsloeu Tusluduntednsuselow wazdu 9 (Rizal et al, 2022)™

5. anuuins laun vinisvesyeiiverilalauasifulassmdelngnardoduailagaisly
o3 nsleyavdetaeimdegneanetiadiale

6. 1uuUssEIne LTunsTalasiassvemuisussulauitdussuussidou arway was
gonnaestuNIENUalTesTILUAT NMTdenlad aums uaresnusznausy q Milmisemnuuidedte uanduliasiu
@Jﬂhy’l (Hong et al., 2019)*?

o

7. MuATIAuAITeITIUANIdenAaedi Ui uiuAasun Faduiinniuagudydnva viedues

A3FUA (Logo) (Hong et al,, 2019)12

AMWANFUIIUANNULUIANYDY Boulding

¢ v v

23AUTYNDUTBININGNBUIILATINNLUIAAYES Boulding (19750 lnsdurglinawdnwanduniugdnd

fimedanng 9 Feonvvzineivesiulszaunsuilasurenianinig o lngesnlsenauresnmanyuEILSaLUIBDN
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T 4 aou siail (1) aqﬁﬂﬁzﬂauﬁm'ﬁ%’ug Lﬂuﬁqﬁqﬂfzﬁuﬁﬁ?ﬂﬁyﬁmﬂﬂﬁé’dLﬂmﬁuﬁﬂﬂa_jmﬁ%’ugIma?qﬁqﬂ%’ugﬁu
Taun uAra aonudi ‘m’%amam‘mﬂ E]Ei?ﬂl‘iﬁﬁ’]Mﬂ’li‘%J‘nglﬂsljl%aLﬁﬁ]fﬁﬁﬁlLﬁ@ﬂ%ﬂuﬁ’ﬁﬂu Lﬁaamﬂﬂwwﬁﬂwaiﬁuﬂﬂaﬁm
halasuvswamannissusinudents 4 fewoyamardueisarlunsaiuauaile (2) ssedsznauidennug
mwa’"ﬂwajﬁLﬁfﬂmﬂm'iL’%&Jugw'%aﬂizaumﬁaﬁumﬁ%a W33 AL UEINT O IMUARIIILANAT T IANg
10 suAnananuidaiientuaun viewususduavaniu (3) aqﬁﬂizﬂauﬁqmmgﬁﬂ Junmdnuaiiieaves
r"fummgﬁﬂ Imﬂﬁmmgﬁﬂﬁguﬁﬂ%Lﬁ'&nsﬂymr"f‘umm%aw%hﬁnawaa@jﬂhywmﬂmﬁﬂﬁzLﬁummgyﬁmmxmimj
Uszneunmeiu (4) esnUsznouldenisnsyiin iWunmdnuvaiiinuieiesfuemn ﬁammy‘wmdumi
poUlAALIIANT 9 ‘17{Lﬁmmﬂﬂﬁﬁuﬁuémmmﬁﬂﬁzﬂawﬁq 9 ﬁu’a@qmmg L.%qmmgﬁﬂ warnsnszvidainnisaann
mmmﬁmuquaﬂﬁmmqﬂﬁ?ﬂﬁlﬁmmﬁ%’ugLLazﬁﬂumﬁﬁsiagmﬂyﬂg
WIS AL TWE N RIS 1A

LL‘LD‘V]’Nﬂﬂiﬁlﬁuuqﬂ’lwﬁﬂiﬁaj;’mﬂy’]Lﬁlaiiﬂyamﬂﬂy’]Lﬁ(ﬂﬂ”l‘ﬁ’UEyﬂ’lwauﬂHﬂj;’Iuﬂy’l (Image Perception)
flosnuszneudiddy awn (1) mia;’mmﬁ%’ug Lﬂuﬂ'ﬁzmumiﬁgﬂﬁ:ﬂ%’umi N15AAIIN N1TLEBNAATN G'ﬁqqﬂﬁu%wi
amu%ﬁmﬁugﬁLmﬂﬁhqﬁ’uaaﬂiﬂLLazﬁﬂUg;msc?fmﬁu% \9RAR 875Ul LOZLARINORANTIUAIG 9 BONNT LU N1T
poudu - lueendu wiemslnarwale - luavle Wumy miﬁqﬂﬁywzﬁmﬁugl,ﬁaﬂmﬁuﬁuagjﬁ’umﬁﬂ‘azmaumm
migysuadl,w{azﬂu (Arun, 2019)" (2) mwé’mwaﬁﬁﬁﬂﬁqﬂgwLﬁﬂmmgﬁﬂﬁﬁ&{aﬁmw 9 Uszneume 1e1ia93
Lﬁmﬁ’u%uhu'lﬁqﬂgﬂmyﬁiamawvLﬁ]aLLf:aLﬁfﬂUizaUmifﬂﬁ{agﬂuhuﬂﬁ"’qﬁuaslﬁﬁﬁgﬂhuﬁmwmm waztiaduiaunaf
AD31uA" (Rizal et al,, 2022)" (3) nsiianndnEal arunidainainaudsysivlaaninuznisdeans vinuad
mmgy FIAU AT TAUTITY chum'i%’ugy (Perception) wazudadlmdunnumneuanaieiusenly (4) nAwdnual
e fe nmdnualulavesgnariidnesuailasiuamils mufimsuimsdanissiua fanmdnvaidannse
Aatuuazidsuudala wu mawasuudasnamdnvaiiimdy i faduesndseneviinedessoznailunis
a5 mdnuai luansarilaluszeznasudu WeswnamdnvendudWiiniuiiasdnues uavamaluds
mmgﬁﬂ%umau vieLdoriy

31193 oL T aUTE TR T M UN189 (Hong et al, 201921, 20201 Wane, 2021)2":Rizal et al.,
2022)*\:Chen, 2024)"! m'N‘W‘U’jwﬂTwé“ﬂwiﬁgﬂuﬁuﬂmfadmdaaﬂaﬁédNaéammcﬁu’ﬂﬁl%mmqrﬁwLLazuaﬂmﬂﬁé’d

WU’J’]ﬂ’]WéIﬂ‘Hm'i’]Uﬂ’]ﬁJNaﬁaﬂ’Tﬁleﬂmﬂ’W@\i‘i’mﬂ’]LLaSﬂ’ﬁ‘%J“UELLU'ﬁu@sU’éN'i’mﬂ’Waﬂﬂ’Jﬁl m‘"ﬁuuwmmaﬁuﬁ?ﬁma

¢ v v v v v v s v v A

ANWINIAIUFUNUTTZTNINNAIWE N WA TIUAT ﬂ’]i%’UEQMV’]'}‘U@JiWUV’Y] ms%’ugumummsmm LazANAILAT

duanoeulauvesgnainaludall

ﬂ'mué’i"'ﬂa%amaagngq (Customer Purchase Intention)

ﬂﬁﬂuﬁzﬁiﬁ]%am’qu‘lﬂﬁm’mLL‘U'ULLN‘L! (Theory of Planned Behavior: TPB) 484 Ajzen (1991)” ixq’iuﬁ‘u
ﬁaﬁmuquﬁmiumiéﬁy@ﬁﬁ deilenauagningnsimunga Lﬂumm@iu’ﬂa]ﬁﬁyquamiuLLagﬁﬂﬂéwqamiuﬁ
w3 (Fauanddunand 1) awdslederdunisuanseanlunsidendeduatudumadontsn wieiinisiamny
noun1stedufininmsiug Ussaunisanindunn wieanuusuninuniluefin (Kotler & Armstrong, 2018)*
i Aussladeduaiainsulasiunis nsdelusunansulng vﬁaﬂ'riLLugﬁwaﬂﬁiasLﬂ;;gﬁluuﬁaﬁuhuwfmﬂsym

Wennu Wuay
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2N 1

VUMUK (TPB) 989 Ajzen (1991)

Theory of
Planned Behavior

Subjective
Norm

Behavior

Perceived
Behavioral -
Control

fis: Ajzen (1991)

Aunsladanuvamsesulatvasgnan

aruislalunistevasgnamseaulaudeiduduneuaanis udminlaunisnszauans 4 funeuaanie
vasnsvhgsnssuenulat Ao anuddafiaslaiulsnuasdondntue fauauddlalunstondnfusooulauiad
unumddylunginssugusinaseulay waznudl Fishbein and Ajizen (1975 #laesuglmeanudlaiuisi
ﬁﬂszﬁw%mwﬁqmiumiizqwqaﬂiim?qLLas?fnﬁmmé?ﬂaqmm%uwﬁim ﬁﬁLLuaIJu’iwwqaﬂiﬁuﬁLwi"a]'%wzgﬂ
Ufthunnimibu enusitladeduatesulall (Online Purchase Intention) idunnustlagvesgnalunisiaiusa
Tumsuwanudsuuuivlesseuds aseudiniusnisgsiuaznisasagsnssumagsia (Dachyar & Banjarmahor,
2017 nedtanwislavesgnanduuamilunsiadulade uazduduauuesdulunsdovesgnailuowian

v ¥ & 5 Lo & ' Yoy YV o &
dulna wenaniduduieulvanuddladeszninsgnaidusiuafiognainseufiazanasievis (Hong et al,

v
=

2019)*? audslagedumesulauiinnunnesiudinnudulageduaeoulaudnaiy Inefinuaslateasiind

&
o o

neufnaloyaraawnuiinzdedualuswian Jrusdladeduaiseulauildliuegfuanuduiusseninemny
Aslag ol dang AnTsuNKaSe AuauRdlagelimginssuveswnasyana Fedadenannsatunlyvineanunslaie
283301 bawn Jadenieludivegnaiied 1w anvaenaUsEyInsmans vievauad wazadunieuen wu

¢ v v

AWENWAUSIUAT WIBNTALESUNIRANA (Kotler & Keller, 2018)1*2!

nws%ugqméﬂ (Perceived Value)
ns¥uzamandumsiuguesgnanfiinainmsdssdunisleauuazauandivesdun ddlasusnina
newfenelavesgnan Mty n1sugamAvamaIUINAeAIRTlatvesgnAn Wuauniliivisassany
lpLU3sunenIsuasd (Competitive Advantage) infloguasiusiedu q uuuddu ilesannissuzvesgnanazane
ilugaragniuneuUTUATIIR oA NN DIN1AUATDE R BITBY (Kotler & Armstrong, 2018) uenanniin1ssus

AuAduinanUszlevunignailaiu (Benefits) iWurnugdnaunislunislyduawazddvinaneaulinide waz
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Anunslagevesgnaluauian 1w N1sNgnAISUTMANANUANATUTIANTANYE A NLarALuaUlaresFua
(Wu & Huang, 2023)%?

1AvaIN15TUIANIAIYBITIUAY
mssuzamunvesTuandunsusafiunislynuwasanandfivedunuazuinislunmsundadudvina
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