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Belief: Aftitude Intentions Behaviors
eliefs
(Cognition) (Affect) (Conation) (Conation)

(Lutz, in Kassarjion and Robertson, editors, 1991: 320)
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Evaluation of
Product Attributes

Overall )
Intention
» Brand —> —>»{ Behavior
to Buy

Evaluation

Brand Beliefs —

(Adapted from Assael, 1998: 283)
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mangAnasun1sde (Afttude fo the Behavion LNNIINNIRANT AT ALARTID AaALAN
(Attitude toward Object) 5@31,1/1@‘7'1 'fféﬂr%ﬁmiﬂ%’uLLumﬁaaq@mamﬁwmﬂﬂizmﬂﬁﬁmmgﬂﬁm
lumsvinunemgAnsszanielu Tmﬂmiﬁmu’mqwﬁmim:ﬁﬁﬁﬁmeaﬁu (Theory of Reasoned

Action) AauanslunIng 4
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Beliefs about
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Engaging in the Behavior
Aftitude tfoward the

Behavior
Evaluative Aspects of
Beliefs about
Consequences Intention to
Overt
—>» Perform the [—» ,
Behavior
Behavior
Normative Beliefs about
What Others Expect
Subjective Norm —

Motivation to Comply
with Normative Beliefs

(Ajzen and Fishbein, 1980: 84)

J ° e o d‘d
NN 4 LLUUWWGBQVIQH{]ﬂ’]Tﬂ?tV}’WlMLW[{]NG (Model of Theory of Reasoned Action)

NNNA 4 UaalTu uez WTlul (Azen and Fishbein, 1980: 84) l@nannin viuAs
fiflsangAnssunisie (Aftitude toward the Behavion Suifimannanuidadaatunagas
mﬁ‘LLaquaﬂ??u (Beliefs about Consequences of Engaging in the Behavior) AuNgUssIiy
FLALUDY maﬂizwuﬁcﬁmﬁu@m m’}m‘]qjlmfu (Evaluative Aspects of Beliefs about Conseguences)
'«a:mmanﬁﬁmawqam‘immQu?‘tmiﬁ?mdﬂﬁﬂumaﬁﬁm'a?mﬁq (Attitude toward Object) #n
FraenaLu éu?‘[mm%:ﬁﬁﬂumﬁﬁﬁﬁimnﬂuﬁmﬁuﬁwﬁq LATALART RN s Tos0LUs
AevAUA Hosnniisaung Aedaaliianllannsofiasesosusmsausniuld (Hudy
uonantl neuinmenssiitimauadiaunsaviunengAinssuansdh Alnaldgnseusugannn
Lmu‘v’ﬂamqmamﬁmmﬂﬂﬁ‘:mﬂﬁ'awm “lé'muﬂ@%’ﬂﬁﬁﬁﬁmﬁﬂuﬁ’sﬁmummmﬁ%ﬂ@%@LLa:
woFnssuasidlnaentifon fhdafinan Ao Ussiiagiumiedany Gubjective Norm) 3
IFFUAnInaLan AL AT ieuLaT AN InluATALATY (Normative Beliefs) Usynansiu
LLNQ\‘fL‘vﬁ@:ﬁﬁmmmmmmm:ﬁﬁméﬂ (Motivation to Comply) TatAuATlaTaauE ntention
to Perform the Behavior) %Lﬂumammnﬁﬂuﬂﬁ‘ﬁlﬁm'awqaﬂﬁumi?’;aLLazm'sﬁmgﬁumqé’mu
?Slqmmr?iv’q%%@f%:ﬁﬂiﬂdwqﬁnﬁmmiggﬁuﬁw (Overt Behavion malll ansatnaay Tunns
ﬁm%u%%@?muﬁmaaﬁuﬁmﬁ’mmﬁq%qmaum%‘umQ'U?Tmm‘vl,ﬁuiﬁmi?;mmuﬁ Volvo 4

astnafluanuaianieatauntinlumsangy (Normative Beliefs) ﬂizﬂauﬁuéuﬁmﬁmmaﬁ

YANLANLATANTUIATaLATIAIELIUTL (Motivation to Comply) duvaniitauvinligislne
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1A3UBMBWaAINUTITgIUNIdIAN (Subjective Norms) uazfiwnniuslnAliruARNARENTS

Tasneus Volvo (Aftitude foward the Behavior) §IUAELAY Tladtvivaadiieauazacualv

v a

fduslnaanuadlateuasifiangAnssunmsdesasus Volvo latuign Tusuzidesfiumngusing

=2

SfAuARTARENsTesEUA Volvo mim@m%”mméu?‘[miﬂLﬁuﬁmﬁumi%amawﬁ Volvo
?ﬁldméﬁﬁﬁﬂamﬁﬂﬁéuﬁﬂﬂ@ﬁ@iﬂ%@mauﬁﬁmén vaoenadounsinauleeentld Fuiuaziiu
a1 mmﬁzﬂfv%aLLa:Wqﬁmmma%ﬁuﬁwméuﬁnm:“Laiiﬁ%’uﬁm%wammﬁﬂumﬁﬁﬁﬁia
nsTensnAuAniiuieetnaiies urazldsLAENANUSTTIRgLNed AL AaRAR N ATLIAAN T

gasamndnludanuazusydlalumsUimmuanuamavianaiumeiruiu

unasu

AnfindImUATY m@aﬁ;ﬂiﬁ'ﬁﬁﬁﬂumaﬁamm%’ﬁﬂmmQu?‘llmﬁﬁﬁia?{ﬂm?wﬁq
Tumsuanvisanieay Tmﬂﬁ'mwmjﬁﬂLwéﬁﬁdawﬁwﬁmmmmumfmﬁaLﬂ?ﬁlﬂuuﬂmiﬁmﬂ uay
fanswananisuanangAnssuLefLTinalusunAn TnefAuaduvasinannuaauadlid
anflutlsraunisalaiuyana angwasinasaunia au 1/1?‘@mﬂiagamﬁmmﬂmi?{ama‘
mMsmaAlugLuLLeNg <) Fanamsauasmeden uenanimiAuasg it lugnunsld
ﬂiziwﬁﬁ%ﬂhﬂﬁéu?‘inﬂ“lﬁé”umimauaummummvﬁ”aammmmu unumlunIsuaAeani
qmﬁm‘?aumﬁmﬁLﬁmﬁumw,awmrﬁuﬁm unuwlunstnasmuiesaindaanaiunieuan
visgananuinnivaluanlavesisinn LLa:uwmﬂumﬂﬁmmi‘%w:ﬂhﬂiﬁéuﬁﬂmmmin
Tan1eRLdayanie g ﬁwuaumnﬁiﬁ%’um’lul,wia:fu”lﬁimmhﬂﬁﬁu?‘inmmmam%%?wﬁqq
inetuiazdnlunnsaisanuiilanaensuananuduauna g adls wazuiiniruafazs
uuedlufuesALlsznaat) 2 ymmﬁéﬂﬁmﬁa yuuawsnifhuyuuesaasilsznauainua
LLa:quumﬁ'amLﬂugmmmﬁﬂi:ﬂauLammmﬁﬂumﬁ uragslsfimuynuasadALlsznaLiA,
gaanAuARAauineaz i INstaniLlunstihunAnswg Anssuguslnauinn Hlavanunmsa
ynaruaRazllansainldne 3 asdleznoy wsadiiotndwlng fhazuanaeenuans
TuseAtsznauMmMuAMUFAN (Affective Component) Wit YUUBAUBNALSZND LIV ALAR
%Mdaaiﬁ%'ummﬁﬂuﬁ@mfhmﬂi:qﬂm“lsi'f‘lumqﬂﬁﬁﬁﬁ"‘umﬁ%’ﬂmqmi?{amimmmmiﬁ
uenanil mmme’ﬂam%m%wammﬁﬁuﬂaﬁﬁrfiawqaﬂﬁum?fgaauﬁwmQ’u?‘[mmﬁﬁﬁLaua
Frau 2 uundaesiuteufuiuliIn AuaR (Attitude) aeliinafluinunRndsadud
(Aftitude toward Object) W3amAUARTIIRaNGANTsUNsTaAUA (Attitude foward the
Behavior) ﬁé’auﬁﬁmﬁwam'awqEmamw%&ﬁuﬁwmQu?‘inmiﬁlﬂumhqmﬂ Frarfuasiiuléan
LLu’Jﬁmlf‘:‘lmﬁﬂuﬂﬁﬁuLﬂuLLm?}mﬁﬁmméﬁﬁmﬁﬁﬂéam?mimmm tinlawn uazindszandunwus
fSrusnflusgreiefias fosAnmundaieddnde Weflasiliiannudlawazanune

vinunemnAnssunstedudredilsinaliatnegniad
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