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Abstract
This study was the casual relationship models between customer experience and brand
advocacy of Thailand’s cosmetics industry. This research aimed to study the impact of

customer experience factor on brand advocacy of Thailand’s cosmetics industry. This study was
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quantitative research, collected data from 420 Thai cosmetics companies with full online
marketing campaigns.
The data analytic by structural equation model (SEM) explained the relation and effect between
the construct variables.

The result indicated that the customer experience impacted brand advocacy. Also,
inbound marketing, digital marketing, gamification, and brand authenticity impacted customer
experience. By the way, inbound marketing and brand authenticity impacted customer

experience.
Keyword: Customer Experience, Brand Advocacy, Thailand’s Cosmetics Industry
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A1599 1 HANIYAFRUANLATIU

dUNAFIU NAN1SNAFAU  BNINaNInse

AUNATIUT 1 NIRAIALUULIIAIAA UDNTNANANIINTIHBNIS #8335y 267

Y
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4319U5AUNTTIQNAT VDIDAAMNTTULATOIFDNS AUNATIY
ludsemelny
AUUAFIUN 2 N1TAAINAIIS UBNTNAKANINTINENITAT .
. 4. gouTu
Uszaunsadgnen Yesanamnssuiasasdiansly R 089
AUNATIY
Uszinalneg
AUNAFIUN 3 NTAAIALUUNY UBVIENANANI9ATIONITATIS .
.. i . gouTu
Usgaunsnignen vesanamnssuiasesdionsly R 272
AuNAgIY
Uszinalneg
AUNAFIUN 4 N19EFUUTUANASIIA TBVENARANI9ATIONS .
1% L3 ¥ -ﬂl o EJangU
ai1aUsEaunsalgnan YedenaIvMNTIIIATEERNd R 266
AUNATIY
ludsemelny
AUNAFIUT 5 MINAIAUUULTIAINA TBVBNAHANINTIHONIS gouy
L 292
atuayuuwusus nsesdenslulsemelng AuNAgIY
AUNAFIUN 6 N13ATMUTUANISA TBVENANANIRTIRENS gousy
o 293
atuayuuwusus insesd1onslulsewmelng AuNAgIY
auuAgIuin 7 MyasiUszaumsaignan d8vSnananimsie gousy
Y 145
nsatuayuLusun wnsesdestulsewmelng AUNATIY
aAUTEHa

Uszifundnuaamsfinuniie nsfinudviwavestadenisaireuszaunisaignéniidemasionts
atfuayuuususvesgmamnIsuialosdoslulsemalne Tnenuindudninaideuan aenadesiuns
nunssunssilduansliluund 2 awnsnesurgldin Uszaunisalvesgnivdenguitimunedy
esddnyfigsRandonusudlugadagiudedinmuauagiminauddy msinwvives Klaus, P., &
Maklan, S. (2013) wandliiiudn nsasisszaunisalgndn Wunisadadszaunsaldeuntidungy
anA1veslusUAnIagsna Wrlddnisadrsanuiianelauagnisaduayuiusus (Brand Advocacy)
TaglaniznisvinliiinnisuanaetuuUinsauin (Word-of-mouth) Laga s (Loyalty) fasnau
ANINFUINTT TeaenAEeITUNLAITHLAYANTAUNUTD Tu, J., & Yang, C. (2019) wag Ali, S., Li, G, &
Latif, Y. (2020) n3a319Uszaun1TaignAn (Experience Marketing) ag#oassifudausinsadig

Uszaunsaliunandaeiviedun (Product Experience) umfeduaunnAlazUseaunsalnganiui
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anAIAIAnIe LU AMmaNvalveILUTUAFBA TTUMUANAIN ANNIINAETY MTeRMAINTRgAUT
anlual NanuAvzAeIUsINguarasein1ssuilanuinuveinaniue viandudeslduazdudeclale n1s
s a

MEVANBIRNAIRIEUTEAUN TR NNEN S usiaz e idlTiAnN1sno vauas U T wuRaanSvas

nA1laanN1anile N5y duNadNs (Outcome Focus) Aasyatiuliiinnisnovaussluyuuevas

D)

o A v v

HAENSNGNAFBINTT w3ea1ananliinfe AudselevifignAteenld wu Wetunldudiiingsau

Y

e

T vivedranas 1udu gaduusuddesdnauluiunadnsignAaglasu wsgfennuaanisgeanves

1%

N uenaniuususideaisu fauiusiugnin (Peace of Mind) signén¥anidesiuluuusus dud
wazuImsiiiaue wenddadulalindndust wagsdosfinisesnuuunisaisuszaunisal a dasiaan
n13U3n13 wienssesiullymaesgnéiowdluliiosaiusiomnnisal eadusznouwmanivinliian
Uszaunisalnegnan a1vlafgnAtasUssiliunadnsidauindenusud (Young, C., 2020) d1lugnis
arfuayuLUTUA (Brand Advocacy) Tufign

wananinuirdadenisnainiaasta Digital Marketing) n15AataLuULAY (Gamification
Marketing) N1SARIALUULTIAIAA (Inbound Marketing) wavn1sadianusuniiasela (Brand
Authenticity) §8n3nasenisatuayuuusud (Brand Advocacy) fanemsanagnisdennandléin
n3RaInAavia (Digital Marketing) Lula3asslonisnainyaddsia fuszgndldmaniuaz@adusis
waluladswfunisviinisaann esjatiun1snouauesnufesNIsVBIgRA1 NIBBALUUNITHAIARAT
falsigndndnilélnedis azmn snsedudunisnisifuresgnétlugnstodudn (Customer Journey)
Idegnasandy feuszanysailuvazainsraunisaliin luvusifeiutonssdumsiadulaliiAnns
fo91 vensevdonisatuayuuusudesnadila Tudunisraauuuiny (Gamification Marketing) tu
MIMENNITANAYNLUULNNINASuANUN1IRa1a TanaunaiumalulaBuagndnnisnainudi
fefu nsasrsanuaymitlignénAumadilnduusudvienisdadulatodudfiinndu (Mgba, F.M.
2019) Fadumsiendiiunsldamnuayn arwime anuruduilasgeanddiandsqaiuvusud
Fsnisazdeans iWeldsiufuiunisnaiauuunssiagn (inbound Marketing) aziaduussliinn1ssi
msnaafinszduanuadlalitungugnAnimineuagnausossessninagnnfunusuAlrd T sl
ThaTauay ”m?iuiﬁ]%aﬁuﬁﬂuﬁqm (Sanchez-Teba, E. M., Garcia-Mestanza, J., & Rodriguez-Fernandez,
M., 2020) WunaannnsyiliAnuszaunisaldeuanlole ﬁﬂizéjummﬁaqmﬁ%uﬁ’]LLazU%m'i Fanun
dtnsdessvinss Yuazsudunsegnsdenadosiunisadianususiassla (Brand Authenticity) (Rees,
S., 2020) nsdeansliinazdesmslanienndnvuyladeslinaanseuluanaisedidguenusud

(Brand Essence) auususiiudoasanula yawaula n1sadauusunnaselassdesaonnaauaziiiiaue
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s

Aaneiaanu Wisliwusuanan1sas1sussaunisal

fifrognAuazilugnisatiuayuuusus (Brand
Advocacy)

WONINTNIIANBINUIT N19AaIARTITa (Digital Marketing) n1snataluuLnyd (Gamification
Marketing) N1SARIALUULTIAIAA (Inbound Marketing) wavn1sadianusuniiasela (Brand
Authenticity) #8n3nwaniansedani1sasislszaunisalgnan (Experience Marketing) NAN1TANYLAS
A Isiesurglitalaudefudseingg fegdeddaludysannsliAnnsionumiulunnid e
afumsaiasraunsalgnAiiusyavsnm

MsmanAdvia fnmswaunaumaluladsine sgsysanmsiiesnssfunsinagnsnisnaialy
AsaseanuliiUSeunenIsuladu (Competitive Advantage) Tngianizeageds nsfaNgugnAn
Wavune nienisadiegiuandilndg Wiivesdns dmiunisnainfdsia (Digital Marketing) uns
thiomeluladsine lnslenzmaluladdumedidnniszondlilumsvihnismanaiterddenguidmneg

aa o

Tursnieegesinsa fuseansnn wagwiswadnsle é’aawﬁmsmam dvia (Digital Marketing) 39794
navnaumslinagnsegtamnzan anslénmanaasiudid dedseueaular n1sld SEO itelignén
VeNqumigauN TN Tk UTUA FUAT1 USNNT 300N 1eN15InTmLIE0909ANT e gAY
fanunvzdosenuuukaradranalniidredenisléau darudasndeludoyadiudags uasdodeld
savagenduled FufuwannaINA19g (Mkwizu, KH., 2019) ﬁLLinﬁﬁwLauaiﬁgﬂﬁﬂﬁfﬁﬁuﬁzimmqms
Andedeansiunusud wodedudanuusud agdesaonndonazyuunisaiisnauidnue
Uszaunsaldsuanliifugnd wufieafunis@inwives Abidin, C. (2016) AifunuindvEnavesesulail
asnadlifnnnuAniiuduinifefundnsusiuasuimsfignéndssaunisal sedidimaadalu
3o3waInsAANALUULSIFIgA (Inbound Marketing) Aitunsidudliieumsidug3u asdns uusudvde
tinnsmann sggjatiumslivsglevineuans wu mslianudifeaivaud vins niedeyadug fuy
sudnoaituindulsslosidegnélunisadanudeiu weensnsgduliAnnisindulavuiiugiu
amadesiuiiunisndunsesesaulavidongutimnsusiarse dilugmadnauladodud wouususd
lansgaun1un15UANI5UI8LUUNI5a319 Call-To-Action (CTA) (Galiano-Coronil, A., & MierTeran-

'
L% 1% =

Franco, A. J., 2019) ﬁgﬁﬁmﬂﬁ]z‘ﬁﬁHﬁ%ﬂﬂﬂizﬂUﬂ’]iﬂjﬁmﬁLﬁWﬁuﬂUQﬂﬂﬁ YurNn1sRaIawuULNY LU
UssiiiunioFednilutsemalng Afinsldtudsliunivats msadedamgnisiamsiy anuaynuay
fmeuuuinudnanligndliduiauasdrlnduusudunntuinliiAnussaunisaiiBsuan wu n15de
Y89 Kim, K., & Ahn, S. J. (2017) lﬁﬁﬂmﬁamwamLLUULmJﬁ'anLﬁumia%fmm@jﬂa warUSEANSAIN

vo9ild nan15ITeuandliiiuindliusnisanunsaldusslerinnnisaainuuunuiiosnuwiand (Lee,
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J., & and Jin, C., 2019) ﬁ’aﬁ?uazuﬁwaﬂmsmmmLLUULmﬁaLﬂumsa%ﬂwszaumszﬁmi%’uimumﬂumi
T4u3n1s fagdouarnvszaunisainisldaufiaunauiu (Huotar, K, & Hamari, J., 2017) el
msmananuunsIaduiuusriedadeiivisiatuaismshmsaaeiidadunsainaszaunisaignd
163 siagnénlmiuazgndui WiAnanuuanlya iaanunauls Wianisiud wazandinindnuaives
WUTUA BN UANL T NNy SauludsiAangRnssusng 9 (Lee, J., & and Jin, C., 2019) fivTn
nsnandesnsliAndulasldnismatauvuinalunisnseduairangfngsy 1wy naidununion
Aanssudiedessiaduduilmiveusud Wunmsnszdulignddmneifaanudesnsaudlulu
nMsnaakuunaSaiauddy e snsedumsaisssaunsaignAliAnnisaiisUszaunsalogad
UsgansninuazUszansua (Cheng, J., 2019) sauzfinssnulauszaunisaliBuaniiaiuediediy
FnTudesiianinisairauusudiaiela Brand Authenticity) saluanisiniausdeaisnisnain n1s
a$1ailom (Content) MIvanuUNIzUIUNTHAR MadonimgRunmuamnisnan nsvinagndnisaain
sognAn Tenunazdosidsdaunuuivosuusud fuusuditaueamnim nanszurundosasiou
AN 881U lallgmsauenunnusdudnduriliguslaavsegnAniansui wielsnanmn
ofldlavanvdedaaiunisnainly nsadranusudfiaiele (Brand Authenticity) Faudusingiunis

=< U 1%

WAL UTUARIUYRIN NN INaIA19 easenssuiuazussaunisalliintuiugndn wisdaule Ju

nsaseUszaunsainavselsuinneaungnAvsenaulaazindularedun anuA i auedenAnes

q

v oa

fuduAuazuing agadesraumsainalulagnanlmfadula inlignAninnisuserivlalududuag

U3n135 wagthlugmsativanuiusun nsusnfensenIsnauingadiagesieLiies

YDLEAUDLUL

datauauuzdmsuUUR
1. nsysannistadesneg Whswduludsddgyisdediifintunaziduldlufianiafeniu

W ludnisdearsnisnatnludignandivuneiiiesnszduusraunisalvesgnAaiiiun1sasie

(%
v LY a

Uszaun13algnen AelugInafeImMnuAreuLYALALaTTE YR UTUALTTALRY Tyaiudealsdnunin
Tofl YALAUNTOAIUANNTOLN
2. MyasNMsaduayuLusud (Brand Advocacy) deeAusenau 3 dunizadialvinisaduayuy

WUsUA (Brand Advocacy) lintuegnaugusssuuazasuasiusznauiduindeulunisenseauiusud

¥

wazadreguuny tieliuusuaiilenianesann19gsna nan1sAnwInudl mMsasrsdszaunisalgnan

[ 7
K%

(Experience Marketing) ilitinaauusevivlanavihlugmsativanuuusus (Brand Advocacy) wavisil
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Wonszauliszauanudnianndu lussdusznauusnan fie weRnssun1snauu@ed (Repurchase
Behavior) 1uuszinuindefgn wadesduiudiuaunimaesdun usn1suaznisadnsuszaunisalodns
A5alUATIUT NAIAD LUTUAABINAUIAUAMAZUTNITVOIRULEITAMN I UYINAa1a (Order

Y a

Qualifier) luUsziiunsafiingnAfiansandudrinsusiy
Paiauauuzdmiun1sinidedaly
wnlUeonuuuiiensuszendldase lun1s1ununsUSURNTS 3o Action Ntauluusasiin
(3 A a L3 (Y . o = 1%
Y0404AUTENBY WInTe ke Ianaluguluy Action Research uagvinisfinunluguuesvesgnen lag

¥

manawnaseiawuvasuaudmiunsldiunguthmneidugnd iWelildsuyunedudfgnduas

[y
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