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HANNFATENLIAN 1) FauuLdaasaNnTTlAsIA TN ATl aznauAteTaTanN LT
YDA NALEMNTRNANGTRINLS AVINEIHNT0 TUNTA51T ANHEIHNE0UANSABLELEY UAZATNGI LA
NAUHNEDN 2) FauLUdaeIaNN1AlAIT NN AT D AR BN AN AR TUTBYAIBIaT TNy
Tmﬁfﬁﬁ Xz/df= 1.17, rﬁﬁ p-value = 0.07 meﬁ RMSEA = 0.00 LAZATHIT0DTUIYAITH
wlstsauasaandslandusdadnlnsasay 93 uay 3) nan19iduiBenuANATL YL
NANTITYLBIUTHY NENNAT I
Fdnday: NauLaTLYaya; N1FUAMNTgNANENILE; AsENIanNNTELS; AKEIHTan NS

ABUAWBNYBIGNAT; AYTNAINAUNNZET1LENgNAT

Abstract

Modern trade in the form of discount stores or hypermarkets are rapidly expanding their
regional branches to enhance their business-to-business (B2B) supply chain with traditional trade.
This requires local distributors to find ways to maintain the customer base of traditional trade in
the area. The article aimed to 1) study the causal influence of information sharing and customer
relationship management toward perception capability and response capability on repurchasing
intentions of traditional trade of the business—to-business (B2B) market in the northeastern region
of Thailand; and 2) study the causal influence of structural equation modeling in qualitative
research to support objective 1. The mixed-methods research technique was used. The first was
quantitative research. The sample population consisted of 792 owners or representatives at
traditional trade obtained by using the technique of multi-stage sampling. A questionnaire was
used to collect data. Data were analyzed using descriptive and inferential statistics. The second
was qualitative research with 15 owners at traditional trade obtained by purposive sampling. Data
was inductively analyzed.

The research revealed that 1) the structural equation model consisted of information
sharing, customer relationship management, perception capability, response capability, and
repurchasing intentions; 2) the model exhibited congruence with empirical data with X?/df = 1.17,
p-value = 0.07, and RMSEA = 0.00, and this could be explanatory of the variance of
repurchasing intentions at 93 percent; and 3) qualitative research findings supported all the
hypotheses of the quantitative research.

Keywords: Information Sharing; Customer Relationship Management; Perception Capability;

Response Capability; Repurchasing Intentions
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1893 ANANLULAIANTEIRa AL I ARegRa (B2B) Tuaanziuaanidnanie
vavtszmatny uasedl Aauuudiansannislassasnsannisidutsznaunasiauauns
Fauan 5 dautls Ao n1suusTureya nTUENITgNANRHIUE ANNEINNTa HN1T5Ug
AHATHNTA THINSABLAEY UAAHAIINALMNTDTN HANITATY AoTl

1. NANTALATIZBIALITENBUBIENE (Confimatory Factor Andlysis: CFA) 1iiamsaa @y
AMAF9IBSTATIAI (Construct validity) BmedauLlsusls 919w 5 fautls An nsuiuzaya

i o/ o/ 4 o/ id
(1S) NITUINTIZNATNNNUD (CRM) ﬂ’JWNN"IN"IiﬂTMﬂ’ﬁﬁug (PC) ﬂ’l"lNN”lN"ﬁﬂT‘HﬂWﬁﬁﬂUﬂu@\‘]

(RO) uAzAHALANAUNIZBET (R) WU fauuusiassnisdnsaulsussiuaeya@elszany

N@ﬂﬂgﬂﬂﬂﬂNﬂﬁuﬁnﬂﬁ’JLLﬂﬁ Tnean X 2/of 1AN9291219 0.00-1.86 WWNIUT (< 2.00), p-value
f1A"521919 0.12-1.00 HAMNU (> 0.05), RMSEA fA15%1919 0.00-0.03 NIMNDHT (< 0.05),
CR §A15591219 0.88-0.94 HAULNDIT (> 0.60) UAZ AVE §A1551219 0.70-0.75 NAMLATT
(> 0.50) A9m151971 1 (fiaen fweiiayen, 2556) F9aqUlA9n FauuudIaesnIadniaulaw
vasn193daTundsil d1uan 5 fauds mmnuTsaaanndauls asasinlddnazida

LL‘LI‘LI@o’lﬂﬂﬁZ\TZNﬂ’]’ﬁTﬂ’NNiqﬂﬂﬂﬁﬂqﬁaé/ﬂfﬂsfuﬁqéﬁ_lﬁl’ﬂT‘ﬂ

P = < Ao <[: Y o
A15199 1 NANIFAATIENANALTENAUENENE N DRI B UAITNATITN LATIFTINUDINLLS

Construct validity

Aauilsuels CR AVE

X’/df p-value RMSEA
1. nMauwsTiureya 0.1 0.95 0.00 0.94 0.75
2. NALEVAGNANENIIS 1.86 0.12 0.03 0.93 0.72
3. V"IQ’]NNWN’]‘EQT‘IA?‘IW‘E%/U:%I 1.83 0.13 0.00 0.92 0.71
4. ﬁ‘]’lﬂﬂ’m’]‘jﬂ?‘uﬂ’]‘j@l@ﬂﬂuﬂﬂ 0.12 0.95 0.00 0.92 0.70
5. ANNGIANALNIEET 0.00 1.00 0.00 0.88 0.71

fAnsEnang 0.00-1.86 0.12-1.00 0.00-0.03  0.88-0.94  0.70-0.75
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¢ L% o g = bt
2. N@ﬂ"l‘i’]m‘j"lt%@%ﬁw&L%QNWL'MGJ?IEQWJLL‘LI‘LI@"IN@QNNﬂ"I‘iTﬂ‘NN‘j’]\‘iﬂﬂﬁﬂ’ﬁ’]@ﬂ Tﬂﬂ?ﬁj

a ¢ i A o o oA R . . . !
N197AF1LNDIAUTLNBULBIRI NI WD WAUNINHS (First order confirmatory factor analysis) N8

s/ o/ o o/ o/ ¥ ! s o/ vt <
USUAUUUIINEY WL ANFERAAAINHADAAADINANNAN NIKINTUT 3 Gl Tumummsm 5

o A o A = o o o o o o 1% A A
AEH AR 2 9UTUAILULIIEDY NANTITUSUATLULIIADS ANATNYT 2 LATHAITINN 2

TFCEA

.25 TIZUL
TECEFE

L2z TISAL TECFQ

.ze*=  TIZEI TFCRA

_23%={ TISREI TECEE

TECIF
czew= TIRCI

TRCEF

TCEMCMT
TECICP

TCRMFC TECEED

TCRMCH TRCFE

TRILY

\ TRIWHM

TRIWE

\LI 23 *=TCRMEWT

7

4. z3*=TCRMUCE

Chi-Square=179.26, df=153, P-value=0.07203, RMSEA=0.015

AT 2 HANITIATIZITIUL LS IADIENNTT LATIFTWNIBNNAGE (MAIUSUFULLSa83)
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A151971 2 ANFERTAAINTBAARBINANNANIDIFILLUFIADIANN1TIATINTINYBIN1TATE T UYDYA

BIUSTANE NORLASHAILSUAILULAIRE

AURNGR . naNUSLAILLLA D WRIUSUAMUUIINDS
NaANaU e ANER nan1sRatsn  ANaR HANTISNITTHR
XZ/df < 2.00 3.07 Tunno 1.17 WAL
p-value > 0.05 0.00 Tawmn ot 0.07 HAWN D47
RMSEA <0.05 0.05 Tununown 0.02 AN EWT]
GFI > 0.95 0.93 Tununown 0.98 AN EWT]
AGFI >0.95 0.91 Tanmn ot 0.97 HAWN D47
CFI > 0.95 1.00 AW 1.00 HAMN W]
SRMR <0.05 0.02 AL EWT] 0.01 AW
CN > 200 315.66 AW 865.80 HAN W]

AN 2 UazA197 2 Wuan nasUSUFLULdaesAdr NN sy ndeil Tneslan
Y/ WU 1.17, p-value WL 0.07, RMSEA Wiy 0.02, GFI winffu 0.98, AGFI wfiu 0.97,
CFI ¥ 1.00, SRMR 11171 0.01 uag CN il 865.80 (ffann aflzeioywn, 2556) Avagiiln
MFLLLFIaBIANN1TIASIRTNR9N151d8 TuASs FanAsasnannAuATUIayaIRITTdne

AN AR E AR T WNITIATIZI AR LASHUFUENANTITATE [RTHAAL

M1519% 3 AN1FERTNTNASIN (TE) BNBNan1998N (IE) ansnaniansd (DF) wazanNUsz@nd

«
NITNYINTEU (R?)

AuilsNa AITHNINTITN AITNNINTITR ﬂ’J’lNéﬁiT@ﬂé"UN’léI@%’l
Tunnsiug (PC) Tunsmauauas (RC) (RI)
Aauisinn TE IE  DE TE IE DE TE IE DE
neusthmeya (1) 016* - 0.16*  0.21** 008  0.13*  0.18** 018* -
MABANTNANERRLE  0.82% - 0.82*% 078%  0.38%* 040** 0.77** 0.77**
(CRM)
ﬂfJ"INN"IN"I‘EﬂT%ﬂ’]‘j%/U;;/ - - - 0.46** - 0.46** 0.62** 0.30*% 0.32*
(PC)
AYHATNNTO NS - - - - - - 0.66** - 0.66**
ABUAUBY (RC)

Square Multiple (R?) of endogenous latent variable PC = 0.95 RC = 0.95 Rl = 0.93

MNIBIAR *p = 05 (A1 tvalue = 1.96 — 2.57) , **p = 01 (A1 t value > 2.58)
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9INR1597 3 Wua1 AaNaelanduN1desa (R) [nSuBnEnanieass (DE) 410
ANHEINI90 IUANFABLUANDY (RC) mﬂﬁ@m TRIRINT mmmmm?umi%’ug (PC) Haum
ANBNANNTU 0.66 WAz 0.32 ATNEIFTL Filua Ay neadffisziu 01 uar .05 AHAIAU
upNAINRAMEAS lAnAUNITad (R) Salasuansnanisans () 990n19LEWIagnAAHRLS
(CRM) mm‘?%zgm TRIRINA mmmmiﬂ"fumﬁug (PC) LLmﬂﬁﬁLLﬁaﬁu‘ﬂymj@ ISEGERITE
FnEWafyU 0.77 0.30 uay 0.18 AMNAIAU Haa Ay nvadffiszay .01.05 uay .05
ATNAAL

HANITHAHAFILL IS 1A BIa MR aeaTad i dananaadndelandunidadn (R)
Tuafsd wuan arwsslandusndodnlniuavanason (TE) 99nN19LEMISgNATRNRLS (CRM)
mﬂﬁqm FEIRINT ATNAINITOTHATABUANDY (RC) mwmma‘ﬂsfuﬂ%%’ug (PC) uaen1g
wstfuraya (1) Tagfusnadnnamady 0.77 0.66 0.62 uaz 0.18 Ana1diy Afeddaynig
ABATIEAL .01.01.01 uaz .05 AMNEIFL waziafiarsanadulssdndnisnenssd (R) 2es
FauUUs1aeeaNn1slATeasedaulsulente e wuen Sarmaiy 0.93 uaasansautsluga
LULSIRBIAINISaeBLNE AL B ANAY AnAUNNEaET (R) (Raneas 93

3. HANITALATITLEUN BN ENA LA T TEANBA NI BIE LU S UHen Buan (Exogenous
latent varidbles) figsnanaaudslanduandatn (RN) daman 2 fautls Ae nisuustianya (1S)

¥ o/ o/ o o/ 1
ULRZNTITUINTIGNATNNNRD (CRM) AR NN 4 uaz 5

A1919971 4 NANTTIAIITIEUN BN ENALAzUTEANENNYBIN1TuLTHIBYA (IS) IRINAABAITHASLS

NAUNIEaE (RI)

L AUSBNENG N
T 1 IS —» PC —» R 0.05
T 2 S —» RC —» R 0.08
i 3 S —» PC —» RC — R 0.05
ANBTENATIHYD IS — Rl 0.18

9INANTNT 4 WU L@HNENENATBINITULNTHIBYA (IS) AB ANSNIANAUNERT

a o

(RI) H31U9U 3 LFUNIY TﬂﬂLﬂuﬁ 2 An n1TuusiTuaaya (1S) m@mwmm‘mefum‘smumm
U

1 ¥
o

(RO) mapansialanduan@esn R) fanimindnnaninfigamiiu 0.08 5998981 LEWT 1

LAZLART 3 TANUIENENENAWINNK WAy 0.05
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A191991 5 NANTITIATIEMAUNNENTNAUATUILANBNINTBINITUTNITGNATTNNUS (CRM) IRINaRSD

AN lINALNTBTE (RI)

LRNIBVIENG dminavana
i 1 CRM —» PC —» R 0.26
i 2 CRM —» RC — R 0.26
i 3 CRM —» PC —» RC —» RI 0.25
ANBTENATIHYD CRM —» RI 0.77

AT 5 WU LEHNBNENATBINITUINITANANITUS (CRM) paansisla
nFuNIFegn R 9119w 3 1@un19 Tasiaudl 1 Aa nsuSniagnAIdNES (CRM) Ae
ArnaNngalin193ug (PO) ApAdNAlandUNTEaTY (R) uaziaWil 2 Aa nsu3nisgnan
S (CRM) ADANENTTa THANSAaLaLeY (RC) AAMAslandLsGead (R) famimmin
ByBWANINTIgAWNTL WU 0.26 909a9H 1aufl 3 Hamimiinananaimnidy 0.25

4. NANINARBUENNAZIN 97U 7 FHNATIN WU FHUEYN AIANT97 6

A15199 6 NANITNATBLANNFIFIN

ANNFAFIW (Hypothesis) AudseAvs  wanis

e neau

HT  nsuisifuneya (S) favanananuasiTn nis3is (PC) 0.16* AU
H  nsuisifureya (S) favananauantanun1snaLaLas (RC) 0.13* AU
5 N1aUAMIagnANENYIG (CRM) BviBnasamaasnsalunnsiig (PC) 0.82**  auduayu
HA  NM9UAMMTgNANANTHE (CRM) fivananamusutaniunianauanas (RC) 0.40**  asluayu
HE  mansan1antunnasug (PC) fiavananonasastsn un1anoLaues (RO) 0.46**  fduARw
HE6  AnwAINNTaTuANT3U (PC) HaviBwamanansdalandlsndat (R) 0.32* anUaYM
H7  AswEsnsalunIsRaUaNed (RC) favanananrudslandunidadn () 0.66**  auuAYY

NHIBWR *p = .05 (ﬂI’I t value = 1.96 — 2.57) , **p = .01 (ﬁﬁ t value = 2.58)

N@ﬂﬁﬁ%’ﬂmu%’mqﬂszmé;@ﬁ 2 Lﬁﬂﬁﬂﬂ"l@‘i’l%WﬂL%QN"IL‘iﬂGJ‘BIﬂGﬂ’I’ﬁLLﬂﬂﬁu%@NﬂmLﬂz
NSLAMITGNANENIHE TR RINTUANAINIE0 IHNNTFUFUALAHATHIF0 U S ABLAUEIAD
AanselandundadiressanatldnuuuiaAntesnainLuUgsAanagia (B28) T
aAnzfueandauniarasazmane udsnonindwiuaiuauingussaAniAdeeed 1
TneduntuolBefny ey adidginienaesianissuaiU@nuunaaufs §1uam 15 au

a o/ a =4 ¥ ¥ o o/ & = ¥ o = =
NRNTTTIHNUIT mmmmm@mmﬁmmfym 15 AX HAIMHADAAXNBINY NANIFLILF UL

HAN19398BeUEN Az B NN Lan aduayunaaaignu lnanisuualueeya (1)
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AAVBNARD AT TNITUT (PC) LATAMEAINITOIMNNIADLALEY (RC) N19UENITgNAT
s (CRM) fivanananuasignlunng3us (PC) WaTAMNAINIAN THANTRBLAWES (RC)
AINEINNT0TUN195US (PC) HAnEnanamuaIn1TatunMTAaLaEUaY RC) LATATINAILS
NFUNFREN (RI) LAZAMNAINNTATHNTALANEY (RC) HAvEnananInslanduxngat (RI)

o =
FNRTWNN 7

dil = a a v A a2 s
BTN 7 N@ﬂ’ﬁmi?—_lllL‘VIEI‘Uﬂ’ﬁ'J"V?_IL%ﬁﬁiﬂ’]mLL@tL%ﬂ@“Mﬂ’]W

NHNAFIH WNANT5I9Y NAN9IFLLBIRMUNIN wan1si3euLiiay
(Hypothesis) BN adusun (A

HT nsupsilurayadl  &sluayu Heeyad ATy nANTiuAeYeyaiinananis v

ANBNARDAIH (B=o016 U5 Trgsuaannataaniimndifguinae

A9 INNI3Ug p = .05) AN9F951A1Y ATLARENEY 2BYANTHATLIAN

ABNNITEIHARDNTITTUFDLIININ

H2 msuusiluzayadl  &luayu K eeyad ATy nAuTiuAteYeyaiinananis v

a a ! ¥ ¥ a ! ! ‘dl a ¥ &

Bviwananinu (B =013 seusuDs lngsmalannaiseuiiefeoyaf

A9 NNNT p = .05) AHIFARDUAUBINITAIEDAUAT LATNITIAND

ABUANDY penalldignanie

H3 n1TUAnITgnAn alusgn  yheeyadiAgynaufivaagainisuinisgnen N4
AHAUSRANENARD (B=082 @aniusHNARENITIU] Tags1uA1UAnnanaan

ANHATNNTO NN p=.01) FaunudrungareyinagaiusiuaUanunn

v ¥ d - . do X e ¥ ¥

fug fign wazdpansnduniniiazaasantasiuan

a

JANUARLSY FANTINITHON15IZNINN KA

ATIHANATYNIN
H4 mﬁu’%mizﬂﬂhyﬁ ALY Eﬁﬁ{mdﬂﬁqﬁiynﬂmmﬁuﬁqwﬁqmﬁu’%migﬂhyq V4
FuusRavEwane (B = 0.40, AuTUsRHaRBNITABUAREY Tngs1uA1UAn
ANHENN9D T p=.01) 81991 @TqLmu@?wﬁﬂm:@ﬂ?ﬂﬁ%mﬁuévquh”q
NITADUFNUDY ﬂﬁﬂﬁqm wazfipausnduniniiezasanla

smAlanuan Salatunisnauauasazda

39,59
H5 AoNENH13a N AUAYY WInayadAynauiiuaen1asLinane V4
ma¥usiiavanans (B =046, nMIRBUAUDY Tanamaniannannan idesiunn
AHATNTIO TN p=.01 UAnTnsugasTiduus e snonn wianis
NNTADUAUD Trusnnadnas nstiusnianisguasnanUan

W FARUATINTY Faganfua ke vinln

smPUANTNITasRANTE [ABaNINT TN
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M1519% 7 (918)

NNNFFI WNAN15I98 NANTSITELTIAATN wan1siaauLiiey
(Hypothesis) @S HN aduaye  lsiuayy
” T ——
HE AINENTO N aluaus  yhweyadAgnAuiuatensiugiinans N4
n193u3HBVENane (B =032, mIndunBet lagsmaannaneen nasug
ANNAI AN FUNIEDEN p = .05) ANARNBNITNAUNITDTT B9luUNASITINANUEN

Ta3ugannsiounudnmng vinlnsuanuaniinng

finaulanauNIToT (A

H7 ATNATHTT0 1 ATUAYY @T‘Wﬂmdm?ﬁﬁiynﬂmutﬁummnm‘smuﬂumﬁ V4
L . R vow

narauaupsidvina (B =066 HARENIINAUNNERTE Treisupnilannanaan

ABANTHGIINALNA p=.01 mim@uﬂu@wm@me:z’m?mmﬂﬁmm%

FaEn IR ATIFTHATTNABINITIDIT AU AN

Tadudndryiivininauauandaaulandunn

FaEn

afils1uNaN1sIeY

mmﬁﬁm‘mzﬁ@m%m@L%qmmmmuﬁ?ww@w%waLmzﬂizﬁw%mmméTfJLLU‘jLLm
ANELENTIAIHARD ATNATINAUNIEDEN S119 2 Faurls Ae N1auLaTueys UATNNTLEMS
gnAndNsing Tuang1eil 4 uaz 5 Wuan naAmagnAd s EnmuenEUNTITAN
siminavanagenanisusinya snadeiniauenisedaeng fi

1. nsuLiTu ey afinane AN landUNN T BT aEnNTUNITgNANENTLS (il
FINTUANNENHNTA NS UATATHAINIANTHNNTABUAUENNG 3 LEUNN NANTATE AR
Inndenisfizadidanunisusiiioyassnaeuudasmneauaza A anuunaaialy
aamnfinan TngideRarsantaginsantunisvingsnsanssmanedunuan gunsdadimnelas
wedusaafuusniafismanfnandmunnaifanasdulaudundn vdesamineml
Tnusnisansendsdeatmunnensaans Suanadiusnisfisman n1siasnsreyasenang
AuslowasiiannnNsaUna W nnsinsnsrayalisTuduaiefounslaiueUndiedi ng
FeFofunnssnmmesTHal Annenissaunisiunisressnaneiduan uaznnsioasraya
iasapandius ulaniasne g u Sufmeiassmauan wuen fi meusmsgnan
RS ANENNTAAAINGNAT NTAINANRUEAMATUGNAT UAZNITUEMNITNITREENT F9TNT
suAANUULALANNINNNITULNTHIaYE FanARBITuNaNITATaIB D NTiaTuaTMIN

smanUAnn3ugRsTIsaunus e anani sanflentsinuEnsdeas uaznisMuAn1snIsgua

Vv Vv 1 o Vv £4 3 A v Vv ° vy v o v P
FIUATUAN LU TARUAAWLY L%ﬂﬁl@ﬂﬂuﬂ’] Lﬂumu memmﬁ?ﬁﬂmmmmﬁ'ﬂﬂmL‘jquﬁﬂ
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12

f9lu uazN1IRELALBIIBIUNHI AT IUETiTanEe AN ATsRsANaeensiTuTade
fdyiviniiamaansaanlanaunngedd

2. HANMTAUATIZAEUNNIBNBNALAZLTE AN BN NYBIF LT LNATE BN T AIHARD ATH
dalanduandodn uassd wuan niaudnagnadninedndsduEumiAiqefiamananiis
dalandusndadn Tnaaanuaaang0 195 LguALAINENTTA THANSABLALEY FanARed
A9ATureeinAdananeniu Taun vIWATa209 AN ADUAT UAY 1971 WALAUGLISDY
(2566) AINLUIIN1TUFNITGNATFNAUTRHANDN1TTUIAMAIATIEUATLAT AN G AT DN
9714398989 Prakoso, Hurriyati and Hendrayati (2024) ﬁﬁﬂmm‘m‘%migﬂé}ﬂﬁuﬁuﬁé@mﬁ%’ﬂm

a

gnAMLNT (Customer retention) a89na1A B2B TuUszwerdulaili@s nanisinuanuan nsudmis
ANANFNAUBHNANNLINABNITINBIGNANAT UAZINTUTIYYBS Prasanth, Kiran and Datta (2021)
finuan n1sUsIsgnAENIEHBENantsUanas N TiTed Ay Aen1sne UaNeIIBIgNAT 11
U3n133mAnUaNn WS gaane TN Usemeaduile warannnaadiuNani1saaei3InmnnIng
ATUAYNIN Faunus et lesuanUANLARZ I8 Y AIEE NN UIULAZN1IABUANDN 1
& = Vv A o 1 v a v v - 1 o Vv 4§/ 3
590139 398 TNT MM 3dALarNIs IMLENITNISUATWATLAN 1k NIFTARWATENEW N3

@, ¥ o o o o o ¥ o o/ y ¥
Fasaafuainladeddyiivinins el andnaulandunndadn

mﬁmfmg?miﬁvﬂﬂﬂ’lsﬁé’ﬂ
HANITRAHIFALLUUSIABIFHNS IATIEI NN T RINAABAIHAS AN FUNIZBEN

ma‘;mﬁyﬁﬁﬁﬂu,uuéﬁy’qLﬁmmmmmmuqiﬁm@qiﬁ@ (B2B) Tuniasziusanifsawilanad

Useimnalne wuan miu‘%mfigﬂgﬂﬁmﬂ’uﬁﬁu@mL%u@Tuﬂmm'iﬁlmLﬂémﬂﬁzﬁwﬁmwmmuﬁy’ff@

NAUNIEBEN T&mmmummmmmhmmau@mmLL@:mwmmmGﬁumﬁug ANINT 3

ANTHNFNNTTH
/ N1IADUNUBDY \
(Response Capability: RC)

ANTUFNTYNANTNAUS

o ANTHFS LANAUNE DD
(Customer Relationship

(Repurchasing Intentions: RI)
Management: CRM)

AINAHITA W3S
\ Perception capability: PC /

AN 3 GTfJLmuémm@m%mﬁL%\ifmqummﬂ@%ﬁmmmmwﬁa{’f@ﬂﬁum%eﬁﬁ TR FININANEINITO AT

ABUAUBIUATATTHATNNTAINNNTIUS 2893 MAANULLAIANTBIRRIALLLTS9nBg3Tie (B2B)

o a = dl ya o s d?/
Gfumﬂmquﬂ@ﬂmmmummﬂﬁxmﬂfm NHATENHRITN
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A o

UNAMNHETAGUSTRIANE ANEIBNENABITUNHIBINITULNTUIBYAURENITUTNIS
NANRHALT AP EINIHAMHAINITINN135UUAZAINETHNTA IHNNIRBUARDI [UTAueale
NAUNNBBE1IDITIMANANULLANANYBIRATALUUGsRenDg3ia (B2B) tunnanzdueanifes

witereslszmameTuBaBunuazBnmnin amnsaagiunaaule sl

v
o

1. fauuudaesannislassaTansnasosywladefisanana ansslandusngeadn
TagsanAHaIN190 N335 UAZATNEHNT0 TN TR B L AHEYD AT ANLLLAYAN
189RaIALULgIAan0gIAa (B2B) TunianzTusanidsanilevesuszmaing Tuaded
Usznaunadaudsuns $1uan 5 62 Taun 1) nsuusiuraya 2) N19uin19gnAIduRIs
3) ANNAINNT0THNNT5UT 4) ANAINNT0THNNTABLAUES LAY 5) ATNAS[ANEFUNIT BT
SN UFIABIRHNI5IATIEINTANEFEAARDINANNAUA TU2Dy ATl 9EdnY uat
AN1neBUNEANULISUsIIBIANGY lan AU Bedn (nsenay 93

2. Arsslandusndndnlnsudnsnasan gl AzuunninagIuaInn1suEiiagnAn
FHUE HINTigA TD99HT AIHEIHNITA THNNTADUALEY AINEINITA NS WAZNTS
uNThEDgA ANENdL

3. HANTIFITEBIADNINATLAUHHANTITUIBILTH I NAHNFIFN

4. 99AANg He9918Ade Tnanuen nisudniagnatduiusiingaiEsanesnis
auasnUszanamaanielanduangedn Tnsasanannaimisalunisnouanes uas
AanaNng0THNIsSUga09mA AnLLUALAN IR AT ALLLgIA9nDg IR (B2B) Tunn

ariunanfaanilanaslsymeing

L4

VDLARDUUS
INNANITITY NITERVDIAUBUNY 9]
1. gmiansunziunsinaniside Ul ss To

1.1 NaNI1938N DT AR ANAUNIBRT1 (AFUENENAIININNITUENITGNAN

1
o o ~

o ¥ ! a a Y o o PN o Lo
HNHTHINVIHA Q’]%"J@ﬁﬁ?.lﬂLﬂuﬂLLutTuﬂ"l‘iﬂflLﬂ‘iNﬂ’]‘iU‘i%’]‘jZﬂﬂﬂ’]NNWHﬁ T@ﬂW@"I‘ji‘LA’W’]’J%Qﬂ

dld o o/ ¢ ! ¥ a o/ ¥ o/ o ! ¥ o = o/ o/
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