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Abstract

This study aims to examine the causal relationship model between organizational
development strategy and the performance of commercial banks in Bangkok and its metropolitan
area. The study integrates the concepts of the 4M’s management resources (Man, Money,
Material, and Management) and Customer Relationship Management (CRM) through organizational
development strategy to influence organizational performance based on the Balanced Scorecard
framework. A Sequential Exploratory Mixed Methods approach was employed. The qualitative
phase was conducted first through in-depth interviews with 16 bank executives and customers to
develop and validate the research conceptual framework. Subsequently, the quantitative phase
collected data from 357 employees of commercial banks. Data were analyzed using Confirmatory
Factor Analysis (CFA) and Structural Equation Modeling (SEM).

The qualitative findings emphasize the importance of human resource development,
information technology utilization, and customer-centered relationship management in improving
service quality and organizational credibility. The quantitative results indicate that the causal
relationship model demonstrates a good fit with the empirical data. Customer relationship
management has both direct and indirect effects on bank performance through organizational
development strategy, while the 4M’s management resources influence performance indirectly.
The findings confirm that organizational development strategy functions as a causal mediating
variable linking management resources and CRM with commercial bank performance.

Keywords: Organizational Development Strategy; 4M’s Management Resources; Customer

Relationship Management; Organizational Performance.



1510 | 9719AITANINYINTTHHELATAATURLAIANAIARS 171 9 AUUT 3 (WgwN1AN - A8 2569)

U

Tuwaell A 2024-2025 suratanadasialanindynisuasiufiqnuseann
Amnavamalulad aealiubewnaasegie uazwgAngasylrusnisfinesnisaans
‘i’JG]L%’JLL@tU%ﬂ"I‘iLQW"ISQﬂﬂﬂﬂﬂﬂﬁu (World Bank, 2024; The Banker, 2024) S9WAIB4ANS
MTdUABNLUFINIY NagNENNTRRMIBIANSTIRAMKE AV ILATABLAUDIADN TSI Ae LA
atsaniEa TngamnzTussmanedeindaAssunugirsugiafana suinsumstssmeing
(2566) ﬁzqdﬂﬁu’]ﬂ’]‘i‘v\l’mﬁ%éﬁ?ﬂdLw%i‘gf‘l"l‘iLLﬂG{I/u@’]ﬂ&;/Tig,u%ﬂ"l‘m’mﬂﬁ‘jﬁugﬂLLLILIT‘VT%:I %)
unaANaINAAT A UAZY MUEN199119n19307 [ Tr5u1AnT (Non-banks) 5o eAanaidasniy
ArnUaanfevnelriues aoisil TRIS Rating (2567) 3915W1AMSEAUHBYLSINAGHINNADANN
AUNSNIUAZN U1 Virtual Bank fiAnaenaziEaiiudnialu 2569 sanunisaifsnana
aznauivandiuresniaimmnesansasnaiussun e nasanaisnsalunisundsy
YBITHIANINAETE

TuBangud nisimmnasAananease g mmdnainadidey Tnsenizuua nineins
n19U3115 4M's Taun Man, Money, Material W& Management @ Lﬁuﬁ@@/ﬂﬁuﬁ’mﬁﬁﬂwuﬂ
U3 AMBAMUATAINAIN1E0 NN TUNTB989ANS (Drucker, 1973; Stoner, Freeman & Gilbert,
1995) AtuzIABanN LLmﬁmmﬁmmmﬁﬂfﬁﬁsfﬁ/mﬂm?ﬂﬁiyﬁu mﬁu‘%mﬁ@uﬂgﬁﬁuﬁuﬁ (Customer
Relationship Management: CRM) @9masysa41niaau nazuaunis wazmaluladimaasn
ﬂQﬁNﬁNWu‘g’iziIZﬂ’I‘JﬁUQﬂgﬂ (Payne & Frow, 2005; Chen & Popovich, 2003) @#1%5UN14
U92INUNANT19ALHY91% Kaplan and Norton (1996) L@Wan481 Balanced Scorecard (BSC) Ex
Uszifuna AR5 EY Qﬂﬁyq nszuaun1aniglu LL@Zﬂ’W’iL%EM%LLZ\]Zﬂ’T‘EL@mTGl uazlAsunis
gansupgunavane luesANTgaRaasanTATEY

atnlafinnn undenAdadiuanuanAnentaduni AM's vda CRM uane1ntiss s9ais
n151% Balanced Scorecard tADUSZANNANITANANITUIBIBIANT LAY TIANITYTHIANS
LLHQ@@%@N’]NTNEULL‘Ll‘LITNLﬂ@ﬂqqﬂﬁﬂﬁu‘gﬁﬂﬂ’]ma Lﬁﬂﬂ%ﬂﬁﬂﬂ@fﬂL%x‘]ﬂ@ﬁq%%ﬁﬁﬂﬂiﬁld
NENBINTNITUENITURLNITUENITGAATRHANS TUNAN5U TR Ura9esAns Tneianag
Tuusunsunmsnadagenslszmalng s9aissniddeifnurunumass nagnsn1aimmg
29ANSTHT AL TAUNAN (mediator) STMINNZNENNTBIANSAUNANITANA T ITITR
Tasnannsuufifisinnsuasiigs o nqaumamnasuaEuoma

o n93dAssRaeAnu TinaaEANTUEIBIRIWATENIINAEEATTHALN
mﬁﬂiﬁ’uN@miﬂﬁﬁ’ﬁmmmﬁmﬂﬂiwmﬁﬁﬁummﬂ‘gq WINEIHATUALUSHMNA IneAlATIEn
UNLANIBINENEINTNITUINNT 4M's LRENITUFNITGNATTHIUS (CRM) TIASNaAaNanIS

UFURIIUAINNTBY Balanced Scorecard 15398l 0auATUUUNENNETN Sequential



Journal of Multidisciplinary in Humanities and Social Sciences Vol. 9 No. 3 (May — June 2026) 1511

Exploratory Mixed Methods (3na1NN19A98B9AmNNAUKUENISUAZ 2UEN1T wazAIfiunig
A9 BIUBHIUAUNTAITUEUIANTIIUN 357 AN NIBNALATIENAY THARANATLATIFTI
(Structural Equation Modeling: SEM) i aW a0 uiaai391a v neAaen o uAaudniLs1adfauls

B UNEUI AT TN Slre Mg

Faguszasaniside

1. W oANEINAYNENITRALIBIANTEDITUIAITN TS IR TINNHNILATURS
AN

2. aRnurszdunanIsUf TR sswIAtanadia tuauang o Taun Aunieiu
ATHGNAT ATUNTELAHNN3N1ETH LATATINSEEHUAZ AT

5. iilaAnETHIA G AH FNTUE B UAR TENINN AN ENITANUIDIANTAUNANS
UfiiRemaessnmanadiae

4. Lﬁ'@ﬁLmﬁ:ﬁﬂﬂqwémiﬁwmmﬁﬂ‘sﬁ@%\1wmi@mmiﬂﬁﬁﬁmmmﬁmmimiﬁ%é

NINTGA

AITNUNINITIEURNTIH

nguFiiaiunsnensn1suinis 4M’s

NANYINTNITUINIT 4M's HAMUNNIY URTANEIAYIDINB2BIN1T9ANIT
n3wengnisuanaiiinussleminsnegenenians aundnnis 4Ws Usznaumas (1) Man A
nnsuamatadsaulmAnlasansam wazisransnadusubninuszlemigegn (2) Money
unsuanngiiu Tngdgnnslaansuazanmuplnmienssfiqn undaananvininnslaos:
s AUz anBa sz azavsnafilazlumiasngeqn (3) Materials liunisuanisian
Tun1sdnfineu vienisdpsemniossia mmanzaniunislaem eszamnsanalnin
1seTuwsigeqn (4) Monagement AB NSYUAUNNTIANITUING N1599URBLAZARTzTEL AdLUAN
Amundmussanuasdann ainszuaunisnisvinsimsniullesiedussansainuas
Lﬁmﬂizﬁw%m@ﬂﬁwqmﬂ (Drucker, 1973)

wqwjLﬁmﬁ’umsu%msgﬂgqﬁuﬁué (CRM)

mﬁu%mﬁgﬂhyfléfuﬁ’uﬁ (Customer Relationship Management: CRM) 1#18fly N9eU1N19
Fan1rnyaTIaBuaiAtaUgNATLARYINL LAY ARHAEYDIGNANYNABLNTELADLLADIAX
AN AYE9gNANGIRR (Kotler & Keller, 2016) 598Ey CRM ABNagnannegsiananfinauaay

L ' o v 1 1 Yo
ﬂ‘jﬂ_lrluﬂ']‘iLL@ﬁ‘VT@ﬂ‘h’uﬂ’mT‘HLL@ZLﬂ%@"U’]ﬁﬂ’mu@ﬂLﬂqﬂ’Jﬂﬂu INBNTIIULRERIH DL @i‘LAﬂ’]T‘iﬂﬂU

anATMNIEAHAR(3 CRM WWfiiugunnanaayaiifatvesiugnaniifnmnimgsuasidn

9 Y



1512 | 993@15AVINYINTTHHELATAATURLAIANAIARS 171 9 AUUT 3 (Wgwn1AN - AguIeH 2569)

Trarumnginaluladaisaumne Buttle (2009) G9aaaAaeTL Chen and Popovich (2003) aly
ADTHMNIEY CRM ABNNSYIHINITIDINAYNTAINGNAT NTTUINN1INWGIAY wazma ulad

| 1 1 v & ! ! ! ! 4 L4
NITNRIN L‘ﬁﬂL‘WNN“Nﬂ’]ﬂﬂﬁ@ﬂﬂ’?LL’Nz’ﬂﬁﬂﬂ‘jTu‘jzﬂ v2119%9 CRM TNT%LLV"I%@WWLLQTW%@‘;I&UU

I 1
o/

1938 uniunisinemEanAusENnaNnausENIg YAaINg Nazuannis waznmaulad e
AR ANRUS TzEzaTd AnAnRUgn e

NufnagNsNITRMUIBIANS

Chandler (1962) AINM1991 “NALNEADNNFHMUALLINMNIEITLLENINHT WIDIBIANT N5
Aenuumedfifieussqulnunsmaniu waznsdaasanineinsisnduliniaduinns
Faifuniasfioluniadimueficnisazeze1918989Ans FIA09NINTBHTL N19A1TINIIIEY
UFTTR uaz NsTansneInTnamanzas Lz iuauuaniiiumg “NagnsAassInNe uad
ﬂlmmﬂﬂLLUUTﬂ‘NN%’NﬂGﬁﬂ‘;‘WINNW” (Structure follows strategy) %ﬂﬂﬂﬂﬂﬁy@ﬂﬁu Andrews
(1971) WAaunune9n nagns Anguiuurasnisindulsresasansiidimuauazidaiue
Frquazasa imsng uazuuamendn tunisussquinneneimaiu sonfsrenaneesgsiai
a9AnsaANiunTg dnuarrasesanafiiuegvdosesziiu uarunumensnsanstunigasns
AosAianaLAsHgRauardnaaniianlade s

nqufifieatunanisufifeueesesans nsUszfineeansuULANAR BSC

Balonced Scorecard ifuntsinnatudenasnmuazinlsanizduszuunisdnnaiia
smdamatsn@uegnafien mandussunnisimamiuazan@unaianonsans Tnai
NSRRI LATUHHN AN TID9B4ANTUAILL AHARINENRITUGNNgA AUNLN
ALY 1B9DIAnTatvaf e laduuamnsTuniadiiuesunaamestiaia G
sonfnisRansonionanssnuaIngnAnIetenasangilainnSulquasimmIn ayns
anelussansiniuszansnmuazlszansnaiiffsiusssgeiigauaniuniacdafiomni
Wasuszuy fiusAauaznagmsiiugazesnisianany nion1slssfinnanisUfifemees
asAnsinTauaguluniung g Midsaresiosnensuamanyant (Kaplon & Norton, 1996)

3o ¥ o ! o a . g o o
ﬂ'T‘jVIUV]fJufJicjﬂ:lﬂiﬁ}l%TﬂL‘VT%’J'TV]TWEI'Tﬂ‘jﬂ"IiUTM’]i 4M’s Lﬁuwugﬂummy“ﬂm

[ v 1

UeANBAINEIANT AdeTl CRM Lﬁ%ﬂﬂﬂﬂﬁﬂﬁﬁﬂﬂ‘i’?ﬁ@ﬂéﬂ’]?ﬂﬂﬂ’lLLZ\Kﬂ’J’INﬁNW‘WE‘izﬂtﬂWJ

1%
[ )

wATeimarasunAnn leiufausAuTiasaUANE A NA TSN INTUAZANTUANN TGN AT
F1ANg BeananFniansimuAnayNsnIRmUIaIAnNT muuMIARYaY Chander (1962),
and Andrews (1971) fisasanagnsiiudadimuafianisuazlnseqsninsans ganie Kanis
ﬁ’ILﬁW’mgﬂﬂ‘izLﬁw&’mﬂ‘iﬂu Balanced Scorecard 284 Kaplan and Norton (1996) Aoaznown
HadWS @R vinlnlunaddaaansnasuna AN dnius Bsamnaaladerianaanasg

RiTEranY



Journal of Multidisciplinary in Humanities and Social Sciences Vol. 9 No. 3 (May — June 2026) 1513

NSAULKIAANTSITE

a

9143985 1 uN1939 8 BINENNE1YU (Sequential Exploratory Mixed Methods ) @11
a a a o/ dl dl ¥ yQ o/ ¥ o yd‘ ¥ o o/
ﬂ"lcjﬁﬂﬂﬂ’]LLuQWﬂ Wq@gLLﬂgﬁqu’)@ﬂV]Lﬂﬁ’)ﬂﬂﬁ @’J@ﬂfﬂuﬁﬂmNgWTWNWWWﬂWﬁﬁﬂHWLL@%‘W@Nu’uﬂu

ATaULHIARAYY TneflsnsaziBunfenIng 1

4. wamsUfiReuzasasans

1. ISWYININISUSHT 4M’s (Organization Performance) AMSIANS
s L4
1) d3geel (Man) BIANTUUUNNAR (Balanced Scorecard:
2) N4 (Money) - BSC)
- . , 3. NAYNS an < v -
3) 1WA7LUNTN (Material) : 1) NANITUUAN NI BNBIANTATIUNITHY
4) ANHEIHNNT0 UNNTIANTT (| SNERT (Financial Performance)
> v ﬁ v v
(Management) NANT 2) NANMFUHURIHIBIBIANTATHGNAT

(Customer Performance)

3) NaN1TUIRNNIBIBIANTATY

ngzuaRnInIe (Internal Process

Performance)
4) HANMFUTRIUIBIBIANTATUNNT
L%ﬁugLme’iﬁ%mﬁ (Learning and Growth

Performance)

2. msu’%msgﬂgflﬁuﬁué (CRM)

1) nalnArdAryiugnan (Customer Orientation)

2) FUETIHBIANSTINLNTUAMEAHELETUGNAT (CRM Organization)
3) mﬁﬁmmﬁmﬁmwg (Knowledge Management)

4) mstsmaluladilanisu3nnsgnaAdusiug (Technology based CRM)

AN 1 NFELURIAANITITY

913509139 LuUNENNETN (Sequential Exploratory Mixed Methods) @98ldumna

o o

TunneAAnnNsITes

ﬂiz’if’lﬂiLLﬂ%ﬂ@gNéﬁ@ﬂ’N

Usznnauaznansinagvesniu 2 491 laun N193981B9nmnmuazn1939aIBaLEu0)

QQ
Bhe



1514 | 975@1TANINYINTTNHELATAATURLAIANAIARS 171 9 AUUT 3 (WgwN1AN - AgHIeH 2569)

1. N9A98BIADINN éj"fﬁ/"fjﬂaﬂ@ﬁqﬁiﬁumﬁﬁﬂL%mmmwﬂﬁzﬂ@wiyfm 2 mju Taun

NANT 1: HUBMNFITAUNA AN TEFUAIRIsUI ATy TaaTadBnaguuuy
191299 (Purposive Sampling) 911491 10 A USTNBUAGLKLINITILAUAR 2 AW UAZHLENS
sEAUAY 8 Au Fari nauL Mayad AT lun1198 BInnnNNgNTl 1 99u7K9EN 10 A

gl 2: gnanglauanisressaanadyd nanngammaniuasuazFuama Taely
%%ﬂ’mjméméw (Simple Random Sampling) ANAWTiaNE1IBLARZT TR SanTaay 1 AN 593
yi9aY 6 Au

aqtaang Dy 2 NHKBATEYRENATYTINAY 16 AY

2. M998

UszmnsTuniaddeidesunn Taun WINITUIBITHIANTNTE DI ANFENNAIUAS
LAZUSNDIMA NNafvmTI YD qEiiag1 B N1sgHat1s9e (Simple Random Sampling)
Taendandaumuminausnanas 1 au a9nsuIATaNIdiTe IuALTINgINEMILATLAZSHOINA
Fand1m9U 357 @191 waiunguanentuiuiingammamanas S1uau 243 a9 nguananly
NuTUEHOIMA S5 114 §191 Fviu nausaesnefi i i sAdeiBeaunnddman 357 m

Lﬂ%aﬁ@ﬁ?%?umﬂf“msqusqugﬁga

1N9A981B9A0INI (Qualitative Research) axlpgnsflfauuudunisol Susannidy
5 v Tnelginamdaneden dsll @t 1 seyaaamdainll il 2 dowifeadunagnonts
WMHIBIANTANTNININTNAITUTNNG AM's §oufl 3 Aranaifeaiunagnonisusnisgnan
Fns (CRM) @9uft 4 Anansifgafunanisufiifemesesans aouil 5 81 asaesauaIx
p5aIBaLHaNT (Content Validity) TneiaueriBenrnay 41uam 5 an mandaiianuaennae e
FnnriudngUazaeA1adni1s39e (index of Congruence ¥3m 10C) NAUDIATAIINFBARRDIAET]
0.95 &silan 10C dous 67-1.00 inlmuiinamiimn

1193981390501 04 1TWN19349818981599 (Survey Research) a:lpdeilade
wuaeuay deuwseanidu 5 g Tealrdian TuguounisTnazuu (Rating Scale) fail
gt 1 vayaaaudaiall @audl 2 AMamiAeaRUNagNENITRMINEIANT NENEINTNI9LENS
AM's @t 3 AnnifieafunayNanITUaNITgNATANIUS (CRM) 9ufl 4 dansideeiuna
AUGReHIa9e9Ans Foufl 5 B ATreaaLAEATIBIHENT (Content Validity) Tasiaus
WiEEamIy 91490 5 AL MIANATIANTNRE ARG BITBIIBAIAINTLUIRYUSTRIAIIN1TATE
(Index of Congruence #38 10C) NATBIATAINTBAAREIDLT 0.98 BaA 10C AR .67-1.00
dnluandinomdmnn uaasiuuuasuainlunaassladuninensuiatsnades iuan
NPNNHNHATURTENDINA TiTUTHnqusane9 9193 30 A REAATIEIIABINTNTEY

= = 1‘ Ty o a £ ad ¥ 1‘ o & 1‘ T”'
WARIND Lo [3n19n1ad s e@n s e1N3528Y Cronbach (1951) Aag ﬂ‘JLLﬂ‘JNﬂ’]L‘i‘V;jﬂ PIE LRI



Journal of Multidisciplinary in Humanities and Social Sciences Vol. 9 No. 3 (May — June 2026) 1515

AAIEDIUIBILLILEBLANN NAENENNTHAMIBIANTIALATL NSNEINTNNTUANNT AM's Ll
0.966 NAYNENITHMUIBIANILATUNITLENITGNATENRLS (CRM) WL 0.968 WAz HANIS
UFTRMIE99IANT Wiy 0.962

mafiususaaaya

n19AdENBIR NN yATe lHABN19RNNIMIBIEN (In-depth Interview) TasTar1as
Unrendaunufislageasnd (Semi-structured Interview) WitaLAaLsaENNAnMsmmMUTLTANN
uaziiiniiies ansoifiuaeyaBedniiasnanysneiazilsraunisoivady Maoyalnaeng
U939 Banaun1sdunuol gadelnlarauianaedi 1987 LATEAILTIAY9ANY WIDNT
abuNedRgUsraIATaInIsIde uazanaynnlnaaasiuindesunisdunisal Tnedugui
yInayaanaeyai (nsuiamneasgnifuiiuasmduuaslniofngUssasaniisniamasi

v

HAde sBengunsmfidnd ww inseaiuiindes ayneatuiin uazuuuduneos Welnnis

U
& v

! dl o/ o/ < C'\: Y Q‘/Q o/ ¥ o =
Aureyaduliagvsuuuaniussuy uazndsannsdunuoia3adu K3ds lafiunis
AU TUANALILALATITEBUAINNYNADIVBIVBY R IINIUIANNIANY2BYA (Coding) AN
Usziiud1Ay fIannAaeIiuNIouLWIAAYEINITASE INBINZENIBNIGNITZUINNITALATIENIT
{8111 (Content Analysis) Tuiusanumne

a v a @ ¥ o A LA ¥ P o
n9A9eIE9LEH0s nafiureyad NS uguuuesulan s Tnazaanuaziiasnan
m3naunau laglaluuussUaIENTL Google Forms A9AINALNNANFIDHIWNT BINAUAS
waUnALAdulan (LINE) naun1aifiuzeyasss g3ds(nnsaeqauni uasunauiasAaIHgnaes
IBIUVUFIUAN FINVBLATRgsrasnrasnisideinngudtasnsenta e lnymeuaisisain
10y A (DY NAT R TINILaTaDAAaesTuANLTNeSs naseninduuuuasua N ANATUAIN
a7 W98 [AYINN19MII9NDUAINENYIHIDIAIRBLLAZAALIN2BYAT (NATUDINDDN 91N
FednnBanrayaiielylunisdinssn@eatifinoe il sunsudnSaguaiudunouiiianualaln
P=\ ada o/
RN IMDPGOLT
a e ¥V
NNFAATIEAVDYR
N3A981BIANN YiNN19ALATIzRYY A AL RATEE YRR INNNTANAYBUTIRNHN
AAT12MB U (Content Analysis) Wazid9szifin (Thematic Analysis) TagiBna1nn1sRa1T040
WUTAUNAN (Major Themes) WRTWULUNUALSINE (Major Patterns) a1nIHyINAN9RILATIEN
2DYR naniiulasifiuees (Sub-Themes) wazsinaasas (Categories) WRIALATIZAIINNTNIING
sneazBenie i nraaunufismas
A998 E9UT NI YI1N19TLASIEN B Y RITINTTD U (Descriptive Statistics) Taun
ANAINT (Frequency) AN5BERY (Percentage) ALRAY (Mean) WarALde9LUNNIN5g1H (Standard

Deviation) kaZN19IATIENVDYNTIBUNU (Inferential Statistics) T lun19aiAsIznedAlszna



1516 | 9719A1TANINYINTTNHELATAATURLAIANAIANS 171 9 AUUT 3 (WgwN1AN - AgHIeH 2569)

13981 (Confirmatory Factor Analysis) LL@:ﬂﬂ‘ﬁm‘j’]xﬁTN m@ﬂum‘ﬁmmgw (Structural
Equation Model: SEM) L@V ARaLAIMNEDAAFBINANNAUTENAN9 A aaENATIuTLUTDYA
Batazany

'«v‘%ﬂﬁssums%’ﬂ?uugué

9398 AR [ASUNN95 1909938 595HN1TAT AN AT NTTHNITTRLEITNNTATE AL

ADINWIINYIRLIFNTTH NHIYLADNTIT5USES WTU 2568-0080

NANT5ITE

TrnUsraeait 1. namsATenLnaynsnIaRmIesAnTsaasa TAun ninenang
139115 AM's WAENITUBMNTNANERRIE (CRM) WUan visaasaas iuasiisnn axnonlmiing
sAsdisEiinsAiunagnasswissuy AsauAgEisatuninenanteluuazn19EMS
gnAneuen dufuiugmdidgresnisimunasansussgrantadiimiifilssansnm

@ A o =
LL@ZEN%IH?H@H’W"IW FNATTWNN 1 Ay 2

A15199 1 ﬂ’]mﬁﬂLLTNtﬂ’J‘LALﬁE\?L‘LI‘l«LNqm?ﬁ’]uﬂ@ﬂﬂ@ﬂqﬂ‘ﬁﬂ’ﬁﬁ%u’mﬁﬂﬂﬁ NINEINTNITUING

NSWENNSNITUINIG 4M’s Mean SD STAU
1. Asasss) (Man) 4.21 0.61 N
2. AR (Money) 4.29 0.65 Hn
5. amwiangUnant (Material) 4.37 0.63 Nl
4. hyﬁumq34ﬂ’m'1iﬂTumi’%’mmi(Monogement) 4.31 0.61 HIN

ANARYTIN 4.30 0.63 N

' ' | ' 1 P2 o 3 = Y o o 7
W'T'Z"T\ﬁ’:l 2 ﬂ’]LQﬁﬂLL@ZN’JHL'ﬁY’J\?LUHquﬁﬁquﬂ'ﬂ\?ﬂﬂﬁqWﬁﬂqiwC‘N‘H"IT’J\?FIﬂi ﬂqi‘i_l‘éﬁ"ﬁﬁjjﬂﬂ"lﬂﬂwuﬁ (CRM)

msu‘%msgngfrﬁuﬁué (CRM) Mean SD sLoU
1. prunamanudndnfugnan 4.37 0.62 Nl
2. AMUTALETINENANATUANENRLET LGN AN 4.33 0.61 Xl
5. AMUNITIANITBIARING 4.38 0.61 iy
4. pmnnstnaluladiienisamsgnandiiug 4.46 0.63 H1n

ANARESIH 4.39 0.62 a7

o/

AQUTZANAT 2. NANITATENUIHNANITUFURAITIHIBIBIANTATHUUIAANITTANRBIANT
WLUANAA (Organization Performance : Balanced Scorecard: BSC) miadgsan uaraauidaaiun
1199911498 Izl 11N uassasIAsNIreRnsR i lnesan useiu U ansnm

o 1 P v 1 PN ! A v 1
oN LL@ZZN'TN"I‘.?E‘I?I‘LILﬂﬁﬂuﬂ\‘iﬂﬂ{fﬂﬂﬁ’]ﬂL‘MN']S;NNTH‘VJTTNG] Lﬁﬂwmﬁmmﬁmmmu WUITNRNNTT



Journal of Multidisciplinary in Humanities and Social Sciences Vol. 9 No. 3 (May — June 2026) 1517

YR nae n13@% gnan nszuaunianielu uazn1sBeuguazn1simm famasuas

audenuunnsg agtuszdy Jinn fameneil 3

' ' | | | < o < PN s . .
mﬁ‘a"m‘ﬁ 3 ﬂqLﬁﬁﬁLL@:NQuLﬂT‘J\‘]LUqum‘iﬁquﬂ@\jﬂ@ﬂqWﬁﬂqﬁwWuq’ﬂ\iﬂﬂ‘i N@ﬂq‘iﬂﬁum\?quﬂﬂ\iﬂ\jﬂﬂ‘i (Orgonlzotlon

Performance) NITIANADIANTULIUEN na (BSC)

wan1sUfjiReaasasans (Organization Performance)

. . Mean SD SEAU
NIFIANRDIANTUUUNNARN (Balanced Scorecard: BSC)

1. m@miﬁﬁﬁ’ﬁmu"ummﬁﬂﬁﬁymmﬁlﬁu 4.43 0.62 HIN

2. wﬂm'ﬁﬂg‘jﬁ’?muﬂmmﬁﬂﬁﬁqugﬂﬁﬁ 4.01 0.47 HIn

3. m@miﬁﬁﬁ’ﬁmuwmmﬁﬂﬁﬁﬁuﬂizuquﬂ’ﬁﬂ’msﬁu 4.31 0.60 HIN

4. Nﬂﬂ’ﬁﬂﬁﬂlad’]uﬂﬂ\‘i’ﬂx‘i(;Iﬂi(;’luﬂ’]‘iL%ﬂu%tmzﬂ”ﬁﬁ%lu"l 4.34 0.62 HIN

ANARETIN 4.27 0.58 Hn

Tnqusrasat 3. nan19adenuan TnaanAg Ul A INEBAARDINANNALTIIaYAIBS
Uszdnuay tuszdudnan Tnefiadsfinnuaennansay hunamanpsgmieossulaynan Taun
X? =70.184, df = 43, X?/df = 1.632, CFl = 0.995, GFI = 0.967, AGFI = 0.940, RMSEA = 0.042,
TLI = 0.992 Uaz RMR = 0.004 ssn il 2 fdil
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RMSEA =.042 ; RMR = .004
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Balanced Scorecard 984 Kaplan and Norton (1996) ﬁLﬁum‘jﬁwmmﬁﬂ‘j@?qum@@ﬁy’mym
M2 gnAn nazuannanieli uaznnsBungiteAanadnsiBenagnoaandiiu

HATINNNTATEIRGUILIAT 3 WLAT NAN1FALATIEI INAATHNITIATIASNS (Structural
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