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ABSTRACT

The objective of this study is to analyze the predictive influence of green marketing on
consumers' trust and intention to purchase green products.. The data were collected from 217
consumers in Thailand. The data were analyzed using multi-regression analysis. The research
results revealed that green marketing strategy including product, price, place and promotion
influenced consumers’ trust and purchase significantly at .05. Green products influenced
consumers’ trust and purchase intention at 41% and 42%, respectively. Thus, the reliability
and the awareness of the value of natural environment influenced trust and purchase intention
of green products significantly with the reliability of more than 20%. Besides, the results
confirmed that the reliability of green products was the main factor in buying green products in

daily life.
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mﬁm:namwLLméTauvl,@T%'um'maulaLfluasi’mmﬂluma:Ian%auluﬂ%qﬁmﬁaw'm
Lﬁ(ﬂm'mLﬁwwmﬂmUﬂ%@i’mqmmwLLa:miagiamawgwﬁ ANUFIWBTaIRILIAaNT
lﬁﬂdﬂamgdLﬁumsﬁ'}ﬁanismm 9 Tagaansndafivhaofouasan safiansuslnadidon
(Green Consumption) F9iiunsaszminlumsliniasmaiidanudasasouandudasiy
ﬁlaLL’mﬁau (Environmentally  Friendly Product) (Sembiring, 2021) ﬂmmlizﬂ‘lrﬂl,ﬁmﬁu
§aanfau@”\mdnﬁﬂﬁu?ﬁ'ﬂQwﬁml*ﬁumﬁmmmmm (Marketing) Nin13lEd unanvas
HEAA T L aneFIwaadanfisunitnsaaafidya (Green  Marketing) L a8$1901W
uudseunwanwsol (Image) uazanuszrivlaliiAaainuanlalun1sdes (Purchases
Intention) (Kanali et al, 2009) 1i9ii mmausl'«asluﬂﬁ%ammpjﬁinﬂ (Consumer Purchases
Interest) Lﬂquﬁﬂﬁwaa;\J}"u’%‘[nﬂﬁﬂiﬁnmlumilﬁaﬂ‘ﬁawﬁmﬁmﬁuuv{ugmmauﬂszaun’mﬁ
lunmsiienlsuazuslna (Kotler and Keller, 2012) mmau’tas’ﬁ?amaaQU'%Iﬂmﬂumia:ﬁaums
srtounsinduvassanuouaznwansaluasusEn viEnisdasldnagninsaaaiden
WUUNRUHNRIW (Green Marketing) (Sembiring, 2021) E%’J%ﬂ’s’l&l@izﬁffﬂ“uQGQU%IﬂﬂLﬁlmﬁ"LI
ﬁlaLn@ﬁamLﬁwf‘i{uash\ﬁmSﬂuiaﬂﬂq%ﬁgﬁuuazﬁLLmMulﬁmwaﬂﬂﬁ'ué’ﬂwmzﬂumNﬁ@m”msﬁ

(Product) WasFiwiaaad (Environment) 39tdunannsznudananssuni1sde (Purchasing
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Activity) LLmﬁﬂL‘ﬁuﬁm:ﬁulﬁaaﬁﬂiﬁqiﬁﬂﬁmwaﬂaLLaza‘?’uﬁmamiaﬁmmﬁaﬂmmia@wa
Baaulufianisuene 9 Ndinad afinIngansndIunig a\‘iﬁﬂiﬁqiﬁﬁ]vl,@lul,"ﬁl,l,u’lﬂ’]\‘iﬁldLL’J(ﬂﬁEJ&I
(Environment Orientation) lunsugistuiaiingonsiuutsluasa (Market Share) 13ouluna
Lﬂiﬁ:@ﬁﬁ] (Economic Conditions) LRZRIA (Social) @T\‘]‘Ifu ﬂaq‘nﬁ‘mi@m@ (Marketing Strategy)
Fdudeidyuasesdnsgsfefidasranudilaluanudnsawmsesfuilnaszagseald
Lﬁaamﬂﬂaq’nfmmm@ﬁwamz'ﬂmiaﬂ1§ﬁ@§u1a6§amaa;§u‘ﬂﬂﬂ (Purchases Decisions of
Consumers) (Astuti et al., 2021) uazinizimInasanldalin wannsaaauuuiil (Old
Marketing Principles) lisansndiulluamaald fianisesdnsgafinfsdasgaiuniswam
ﬂ%’uﬂ‘ganaqﬂﬁqiﬁﬂmﬂuvlﬂmuﬂgmmﬂLLa:mmgmﬁaLn@lﬁau (Environmental Standards)
(Zarrinnegar et al, 2019) I@l&lm‘W’lzaﬂﬂﬂﬁdﬂﬂq%ﬁﬂﬂi@ﬂﬁ@ (Marketing Strategy) LLae
N3UIWN13218 (Sale Process) ﬁ‘fuagﬁ’umiﬁmu@ saanuoinazaunlavesasnns
qiﬁaﬁﬁ@iaﬂmmi”aoms"um;guﬁm msfAneRgInUsTaa (Thinking) WazW@NIIN (Behavior)
°uaa;guﬂnﬂ?iaLﬂ%?dﬁﬁﬂ”@ﬁqﬂiuﬂaq'ﬂﬁ(mmm@ §IUN1TAANATUE7 (Green  Marketing
Strategy) Lol AMAIGIUEVNIN (Healthy Value) ATIWAAr T (Brand) Fa.5u9(Reputation)
IRTG (Tasty) gouAswIng (Location) a&ndlsAanuns@nswas Zarrinnegar et al (2019) o
agﬂ’hﬂ?ﬁﬂumié'@ﬁuh%ammpjﬁinﬂﬁuﬁ'}ﬁﬁm (Green Product) lauA annuaunsaluns
ﬁ'ﬁ?a (Decision to Buy) ﬂ’liﬁ’ll,aua‘i_liiil‘ﬁuﬁa‘ﬁmmm&l (Appropriate Packaging) n13aantuy
NAAATWN (Product Design)

Foin aaﬁmqiﬁwfzﬁaoﬁl,l,u'mw?u waasaa (Environment Orientation) Lﬂuﬁugm‘tu
mandaluszeziialasnislinagniniieaafdouuunay (Green  Marketing  Mix) 39
sznaualy 4P ﬁﬁmi%'ﬂm?qLL'mé”auLﬁaiﬁﬁﬁw%wa@iamm"’@ﬁula%amaaﬁﬁinﬂ

(Purchases Decisions of Consumers)

A1NIUU1D009
AMuFNAUSUAzEnINaneInIoivatasdliznaunagniniaaiadidon (Green

Marketing Strategy) anulinela (Trust) LRZANTAIbATe (Purchase Intention) maa@’uﬂﬂﬂlu
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1) nafildannnisiseil Q’u'%mw%aLfﬁ”waqiﬁammmﬂmaﬂqﬂﬁmmmﬂﬁvﬁmvlﬂ
@Tml,ﬂadLﬁmﬁ'u§u@‘fm§au'§mﬂﬁaaﬂﬂé”adamumifﬁﬂ%@ﬂ"u Lﬁaﬁﬂﬁ;@?ﬂnmﬁﬂmw
Tinslauszmsaslade

2) indnwwieiniTimImunsninadsedt lduen puauanIansn ludI g 9

A v a a 6 v
LNEIY EOLﬂUQﬂUﬂaE‘!ﬂﬁﬂqi@]ﬂﬁ(ﬂ‘l@

NMISNUNOUJZSSUNssy

m*sﬂ%’mwioﬂaqwf‘ﬁ'mm:auLLazlﬁﬁwa@iamiLﬁma@my NAYNTNIARIAULLHE
(Mixed Marketing Strategy) 5\1Lﬂugﬂuuu"uaammm@ﬁmm:awﬁ'uw?mn”mﬂﬁﬁm (Green
Products) tAamssusasuazlflugnuwnnsoifidasms (Kalkooh and Habibi, 2015) wenannitud
NAYNTMIANANIUNEIUFTEY (Green Marketing Mix Strategy) uumwdaigaiufanssa
mmm@rﬁ'ﬂﬁmmLﬁiam:@:fu@ﬂnﬂﬁﬁﬁ‘ﬂuﬂaLLa:wqﬁﬂiimﬂawuLﬂuLﬁauﬁ‘m:uuﬁnﬂ
(Ecological friendliy) LﬂuﬂaqwfﬂﬂimaﬁﬂﬁaaﬂLmuiﬁl,ﬂuvlﬂmwmwuﬁaamwaawﬂﬁl,ﬁiaa@
HANIENUAaFILIAR DY I@slmsgmnmsﬁﬂuzl,ﬁmﬁ"ummm@wm 9 (Wu and Chen, 2014;
Ottman et al., 2006)

Y NR A A1T87 (Green Produce) wasisznausie saudsznaunsasmel 1iu
i'mlﬁlsl,% NITUIUMINAG AuRoUTIATUN \IufatuFsuaadou (Cullington and Zeng, 2011)
Iﬂﬁi'aqﬁvlmﬂuﬁwﬁ'uﬁam@ﬁau%%é’mf AANANITNURILINKDY (Junaedi, 2015) nulddiunay
msuaain liduRsnsainansznudofuiadoy (Kumar and Ghodeswar, 2015) 2) ia&iT8a
(Green Price) Usznaudls 1JusnaLes (Premium Price) ﬁa%fnms%’uj’maaqmmﬁlﬁuﬁuflu
WRAATH (Kalama, 2007) Lﬂmﬂm‘ﬁ%maﬂmﬁmmé’ww”uﬁﬁ’uﬂgiuﬁﬂmaaﬁ'mmé’aw
(Hashem and Al-Rifai, 2011) Lﬂuiwm‘ﬁ'ﬁmqwa (Reasonable Price) LWsz)nNIHAAAUH
ﬁ;'s"l,ﬂLwiﬁga@hﬁmmmﬂaa@n‘”s (Saremi et al, 2014) 3) N1IN3TANFDYI Green
Distribution/Place) @91/3znaudae snuiismieithielainsuazasaaiia (Zanrinnegar et al.,
2021) FaInMIsIREaA MRz ERAUELILINA audneanasuiiuIngon (Hashem
and Al-Rifai, 2011) soufinszangraas miinszuiwnmsnszansivseasoaudewluuazay
da9mIveiguslng (Kalama, 2007) 4) MydszaNRUSHIe7 (Green Promotion) Usznaues
Lﬂ%"aaﬁaqﬂmﬂﬂumiﬂi:mé’ww”uﬂm:ﬁmmammm@LLammsa%NNaﬂszimﬁ@iaiamm:
dudalaaywd (Shil, 2012) snwaetaanulunmidsemsunuiidudsslomidefowadoun
WANANNNMTLTZT TN NUSHRAN A ﬁmsmamam]’agmﬁmﬁ'uﬁaLLasﬂﬁawlﬁLLﬁQﬂﬂmﬁL%

31ufianyIw (Shirsavar and Fashkhamy, 2013) udatnlafimudsziduddyiudinsagn
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wadnsawnsuilnavasguilaaduddidon Aonazdfaslddnnoadasiuanalinedaus:
anuadladaRumFdondnsunmsuslnavasan
#§1un13791a%e (Purchases  Intention) tduuurfanfinnisinislianununen
Aa A & i a
wannnanedd easnniduanuanlalunns@a (Buying Interest) Miduanudsisamlunmsdn
v a a [ ¢§' a ‘3 A v Aa v o a a [ .
Wrvasniadmsdt nsauladaifiaduleduilnaldiuigmninvesnianmed (Quality oh
o A o ¢ =2 aa & ! A o e A a a o
Produce) Tayavainianmeininisnna 35n13de 9adenasnfanmaiii ooy
NAAA MY % (Durianto, 2013) E1uaNalada (Purchases Interest) nanafiannanduldlen

uSlnaasdaRuamiausnisluemaa nm3adladia (Purchases Intention) 391dun13n32vinNT

e

'
A

a & . = & v A
FaNaziiadn (Arslan and Zaman, 2014) agndlafiany anuauladovasyuilae (Consumer

Do 2

Purchases Interest) Lﬂuﬁﬂuzvﬁﬁmﬁwm°11aa@u’ﬂnﬂﬁl,ﬁ@mnﬁmﬂﬁmaawqamm (Behavior
Attitude) ﬁLLamﬁﬂuﬂaqumﬁﬁ@iawawﬁﬂ uanulssawfiesdaniatdennans mel
(Kotler and Keller, 2012; Schiffman and Kanuk, 2000) ﬁdmﬁ]a?ﬂvlﬁ’i’lﬂ’s’lwaul%%a (Buying
Interest) W3aa11u691a%a (Purchases  Intention) tAaduatuauliansla (Trust) fifide
NRAN A I@ﬂmivl,@i’%'uiagmﬁmﬁ'uwﬁmﬁmﬁ/ﬂ@Umum‘sﬂs:"mé’uw”uﬁﬁaﬂ‘i:aumimﬂums
ki (Simamora, 2001) ﬁmmsﬁ@ﬁﬂa%@mmﬁuﬂnﬂ (Consumers Purchases of Decisions) 1))
m*sa%mwsu@aumum:mumié’@5%1&1%&11%@@171”19 (Final Purchases Decisions) Lﬁ'agﬁinﬂ
Nawala (Satisfy) Mnwianmsilaiduinazlduguen (Perceived Value) Afantwasanis
saaulada (Purchasing Decisions) Wqﬁniwﬁu'ﬂnﬂ (Consumer’s Behavior) SIuFRINIT0
Sudniondasmeiidalduiduainudeasnis @”aifumm”@?{ula%amaaﬁuﬂnﬂ (Consumer’s
Purchases Decisions) 34iilun1sszviautisnnulinnglavasfuilne (Consumer's Trust) (Astuti
et al., 2021)

wonaNiLEI Wa@nssunsda (Purchases Behavior) lunisidenfudiionauauas
AMudaINIraIruilag anusulaluFinagay 70w anulasany (Bryta, 2019) Minaa
NRANAALAIBY (Green Product Marketing) 39 lasunisaansulunisasisanuiaiyiaule
nadszlomimatesugie seassdnulng wssdunauadmdglunnddouinueswgialyds
MIWAWILLUEIEY (Sustainable Development) (Zimon et la., 2020) F9ziunanuasyLaula
"uamm@Nﬁmﬁﬁmluﬂizmﬂqiiﬂ@auna’mLLazﬂszmﬂﬁﬁ']é'aw”wm (Developing Countries)
(Witek and KuZniar, 2021)

@Taifumsﬁﬂmmms?ww”uﬂ‘iam@gwmzijmimmﬁr’ﬂmﬁ'ummvlﬁmﬂwaa@s'f}'ya
wiaduilnald deutielddliznaugifadwinunaszninisanuddgueinisinm
faraden dmsuidunngumaaiydulavasssanld uazaradwlyldfazinlulfidu
WINIEmRILM IR FIaNdaly

% 20 arufi 2 (NINPIAY — TUIAN 2566)
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NsSaulludAdUAG (Conceptual Framework)

v & &
. - Aulinala nsndlade
nagninisnanditen

Trust Purch Intenti
(Green Marketing Strategy) (Trust) (Purchase Intention)

1) oo iden (Green Product)

2) $9A"ELTE7 (Green Price)

3) gouildnediiden (Green Distribution/Place)
4) madszduiusdide (Green Promotion)

gﬂ‘ﬁ 1: NTALULUIAATAL
~ a o
ﬁNN@Ig"I%?QH
6 A A Aa A 1 o 1 a e o o aa
H1 ﬂﬂéf‘i’lﬁﬂ'ﬁ@ﬂ?@ﬁ’L?fﬂ?&lﬂWﬁWﬂ@E]ﬂ??N7?77025]8U7J&/uﬂﬁ7ﬂ@7]70ﬁﬂ@7
- — — s
ScIU9uISNISIOVI

1lsz11n3 (Population)
. ; g, & D e
%mmﬁanqmuﬁﬁmqmm 18 ﬁmuvl,ﬂﬁmﬂﬂagluﬂi:mﬂvlmmmzﬁﬂi:am'ﬁni
A o A A . A o o A A A v AaaAa ' o '
WNEINUANTANATT L ﬂm'mal,ﬂu;dmﬂimﬁiauﬂnﬂauﬂnal,mmmnau autﬂum@lﬁlumm

FAIUIUNLULDY

IWIANANAIDEI (Sample size)

;ﬁ?ﬁ'ﬂﬁmu@é’@d’mmjmﬁaﬂwuﬁa:ﬁnwﬂué’mﬁam: 15 20991 WIUU T2 TN TN IRNA
Alanuswniutinen fuszaUANULTasHIasa: 95 nuauAanaafisansylaluzning
mnﬁm‘fayjaﬁ%’aua: 5 'ldauadiasnadnuin 196 ﬂuLLa:LﬁUiﬂHaLﬁluaﬂ 21 aurihlkeuwa
¢28871951W2% 216 A% (Chancharoen, 2011)
3%@&6\";35'\0 (Random Sampling)

cﬁ%’szﬂm@T’saﬂ'waLLuu\‘hU@T’sU?%ﬁ'uamﬂsm%aii”mi’@ﬁ'o 6 Aeadsznavalsnnauhile

2

AANA1Y AAld ANAAZINEEN ANAAZINAN LATAIANZINBNLALIAEE LarlTITAUEaIN
NUTAIINIAAIDENIINAET 1 INIALG 6 IR @iaawnﬁu@%ﬁ'ﬂﬁﬁq&ué’mmaLLuudm@T’m
NNFAURAINILTOELNAMIBENIIINIIRIAAAL1ITINIARE 1 816N LA 6 8118 ﬁ'mjué’aazhu

WUULIB Y UaIudaz 8N 0819 NDAYINARIIWINELNDA: 36 A2aHY (Jinarat, 2021a)
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A199N 1: FAFINA1ENS

e 2990 gnae AAFIUADE
wie A A1 36
nad B B1 36
16t C C1 36
azInaan D D1 36
AZINAN E E1 36
azikaandsaniie F F1 36

1030950398

HIIWAWILLLROU MU TRANNATIARAILTZALIINM I T ATYUDIN INUNIH
wnAauazngejushadudadsimauazinldanaseugumwdawilununsdays lasuds
TuAEUMINAIMLLDFaUINAa LU

1) mzumaumsm;ﬂumﬁ@LLa:ﬂqwﬁmé’a LA lnasflszneuuasaLsisean ey
amwﬂq;ﬂa;u”wuadé’dﬂﬂ@ﬂmww:ﬁlﬁmﬁuwnaﬂssuuﬁnﬂﬁuﬁwﬁvﬁm v ldsadudadany
Aewihldremnudinannguidsmgdumsamafidonieiunuiuduuilalilddasy
aANIARUIzaIRI9 (Jinarat, 2021b)

2) mgumaumiﬂ%'uﬂgamelﬂmmm’]mﬁumaaﬂéjmgl,%mmzy lasiedunzinen
Tuaani 1 mw‘”@umLwia:ﬂ]”aﬁwmwﬁauﬁﬂﬂmaauqmmwLmuaaumuﬁw”@umﬂfum"lﬁ wazd
snuazvssuUUsaunNee U

Wuuuusauaushaunananasszaunuitseanidu 5 aaulsznavais

aoui 1 FOUDNTOYATIRLANNYAINABUULUROUDINTINI 7 Tauazuuzii lA¥in
m’%‘aa‘ﬁmm;maﬂuﬁaaﬁm\iﬁ'm‘fagammaa

AOuTl 2 FOUDUANMUARAIIAUSNIEIATNES I 5 T8 uastuasliidanyin
LﬂéawmﬂgﬂaaluﬁaaﬁmdﬁumwLﬁwuammaaluu@ia:%ﬁ’]mw AU uEONULLLINATIR
7 sxaunfanas 1-7 awananaiein lirewelaas ﬁawalaﬁaﬂﬁqﬂ Nawalattes Nawala
1hunans Reawelawnn LLa:ﬁdwa%mﬂﬁqﬂ

aoui 3 saUmALABIRUMsAMamds1dIwIn 20 Talasuuzthlwidonasudianai
maﬁ'um'mLﬁw’uamutad@‘fwmsﬁ'}Lﬂéammﬂgﬂaaluﬁaaﬁ"lﬁﬁ’mmvl’j”

aoufl 4 soumuiganuenuliinesiuam 4 7e wazunsih lidandieaufiaseny
m’mLﬁumammaa@halmiv‘i'lm'%ammﬂgﬂ

aaudi 5 saunuLAsItuauaslatadiuIn 4 To I@]U%Lmlﬁﬁ']Lﬂ'%faamnﬂgﬂaﬂu
FoIfias LA UAWLE

wdagslsfiauuuusaunuaeui 3, 4 uazaoui 5 WnLUURAUINNTAANNATIA 5
SEeURTAET 1, 2, 3, 4 Az 5 AUTANNRINEETUGLATLARZGIIN Lﬁuﬁaﬂﬁaﬂﬁq@ oy
wnand mnLLa:mnﬁqmL’%'mmuﬁﬁﬁumnﬁaﬂ‘lﬂmum

% 20 arufi 2 (NINPIAY — TUIAN 2566)
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3) Juaawn v lnaaasls NelNanagaUANUATILAZANULT DN WY ILLUFEUANN

v
e A va e

fmTbsasiuanuiTefiorasfdinau ldaininuissi (Jinarat, 2021b) NaiaTsldimua
& \ &
\narinasauda Ui
€ vAa ¥ [ 3 ' . o
3.1) inurinasaunua s §Iulinuainasauaiuen Goodness of fit TAAIw
avnusznindesylifngufiutoyaddzandfinnuniunduanfule (Jinarat, 2021b)
UENIINUUURY FITBIAUANIUY AN KMO @3ud .80 @1 Extraction 81nN1 .50 fiuen
. X ow e e ne
Variance adudsasas 50 91U nIunMInagaUanuaTauadLuRauNNwIL
A o va o O & ' o a
3.2) itnuginasauanuidadu §39uldd1 Apha  asue .80  AudFudIzAND
ANUFNRUTIZRIWATUUUTINYNToauALTan4 (Corrected Item-Total Correlation) Adug .40
&
Juldiduinsinasay (Pasunon, 2014)

NIRTHANAROUANNATILALAN VL TONUAINAT96 8 bUTh

A13191 2: NANATELANNAT

aauls Goodness of fit KMO Extraction Variance
ANBULININGN Chi-Square 24.08 87 71-.78 70.60%
df 3
Sig. 000
AaAFLZeN Chi-Square 409.18 94 .68-.93 68.39%
df 151 Sig. 000
analisle Chi-Square 8.47 df 83 62-.82 73.50%
2
Sig. 014
msaslade Chi-Square 5.89 df 82 54-.81 69.08%
2
Sig. 052

IMNANTHNLI LI ATIANLIN I lasTaasaautsien Goodness of
fit aafitdAA 000 wgesdenumanzauasinunedeninteasifmauiuscions
AruTunsuandnld sudndsanulinsdauazanuailadeiidn Goodness of fit ag19d
fudetyf 014 uaz .052

WONINTUNS 4 d2ul3HA KMO @n Extraction fU¢n Variance ¥1nnitnassiinnua
aaqelui

1) daudsansmeaainenden KMO 7 .87 ien Extraction 329419 .71-.78 Ay
Variance ﬁ%”aﬂa: 70.60

2) saudsmiaaadmdoaien KMO # .94 i1 Extraction 33wi19 .68-.93 e

Variance N138882 68.39
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3) daudsnnulinslafien KMO 71 .83 Hdn Extraction 35w3n4 .62-.82 riudn Variance
fiYouas 73.50

4) sautsanuasladadien KMO 71 .82 flen Extraction 331419 .54-.81 fUfn Variance
fiYanaz 69.08

ﬂ”ﬁﬁfuagﬂvlﬁ'jﬁ KUURAUDNAAANNATINNHANTINAUANI 4 dauds

A1519% 3: HANAROLANNLTONY
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