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ABSTRACT

This research aimed to study the effects of causal factors on the business
performance of hotels in Nakhon Phanom province. A quantitative approach was employed,
focusing on the relationships among customer orientation, service quality, customer loyalty,
and business performance. The sample consisted of 398 customers who had previously used
hotel services.The research instrument was a questionnaire, which was tested for reliability
using Cronbach’s alpha coefficient, which yielded values between 0.72 and 0.80, indicating
good internal consistency and reliability. Data were analyzed using descriptive statistics,
Pearson’s correlation coefficient, and Structural Equation Modeling (SEM).The results revealed
that customer orientation had a direct positive influence on customer loyalty, and customer
loyalty had a direct positive influence on business performance. Furthermore, both customer
orientation and service quality had indirect positive effects on business performance through
customer loyalty. However, service quality did not have a statistically significant direct influence
on customer loyalty.This may be because hotels in the area offer similar levels of service
quality, making it a less significant differentiating factor for customer loyalty. The findings
highlight the importance of customer orientation and the cultivation of customer loyalty as key
drivers in enhancing hotel business performance.These insights can serve as a strategic
guideline for marketing planning and service development, ultimately contributing to

sustainable competitive advantage in the hotel industry.
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gﬂ*ﬁ 1: nsm_lu,mﬁﬂslumi’iﬁ'm”mms;‘iaLﬁu@lﬂ@% (Kesari and Atulkar, 2016; Donovan, 2004; Aburayya et al.,
2020) AMLNIWVBINITLINNS (Parasuraman et al., 1988) AI1NIITNANAVBINA (Ivanauskiene and
Auruskevicien, 2009; Pong and Yee, 2001) idnwasdamdufiniuvasgsfalsusn ludswiauasnu
(Zhang and Walton, 2016; Han and Hyun, 2015; Wantara and Tambrin, 2019)

S:IU8UISN1SI09

nulnkiduniiuF5una (Quantitative research) i3tuuuwaIMTIIBLTIENI

(Survey research) 335611 AwN13328 aadh

1. ﬂim'miﬂa;uLﬂmmwadmﬁﬁ’miﬂﬁ lawn wnvissineaMasduszaunisails
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=

a Qs Qs & 1 v Y { Qs a
U5 TU91590 TN I UIIRIAUATNKAY smLﬂuﬂquﬁwmmmm:auiumﬂmagmﬁmﬂqumsiu
LLa:ﬁ'ﬂuﬂa@iaqmmwmm’%mi ANNANG LLamams@hLﬁmmmaqqiﬁﬂimm W lin1i A
P R a aa & oo @ . o & Al ao A
Janvunganelutiana m"l,@n'muﬂmm@maanqw'samamwaﬂmmmwiﬂummam

LATINULUUIIaIFNN3LATIa3TY (Structural Equation Modeling: SEM) lagfianan "ng)

'
a

WAIANNTALAW" (Rule of Thumb) 1ae Hair et al. (2010) ez Schumacker and Lomax (2010) 1

A A

Uit miﬁmumm@mjmﬁaii'mvl,&iﬁfamd'] 10 04 20 AudamulsFINAle w4
sudssanaldnanua 15 sauds ‘mﬂﬁwmmmuv\é“ﬂmii’]\‘lﬁm:vlﬁmm@mjuél"aamwﬁmﬁ'mgJJ'
7 150 A (15 x 10) LLaxgqq@ag‘ﬁ' 300 A (15 x 20) a4 bsAaw Lﬁaa@mwmémamﬂ”@m
Toyav1an1y (Missing Data) %%auuuaaumwﬁvﬁiamgsrﬁ waztioln e Ta s wlunany
TR ﬁavl,@i”ﬁ'mumm@ﬂajwﬁ";amaﬁl"fﬁai‘hmu 398 A s'fiamﬂnd'wi’mzm‘iwLLazaglmzeﬁJ
Mmanzauaamsliiiesed SEM leagnsduszannw

2. Lﬂ’%aaﬁaﬁi’ﬂumnﬁm'sm’miagarlmmﬁﬁ'ﬂff fo uuUFALNIN (Questionnaire) G4
lesumssenuuulvreansasnunssuunifaaInisiey LLa:maumguéhLLﬂiﬁﬁﬂ”ﬁgﬁLﬁmﬂTm

NINNA laguuugaunNuLidaanidn 3 8% a9t
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gandl 1 1 dudouieany ﬁagaﬁ'ﬂﬂmaagifmammuaaumw Usznaudiy twe a0y
FZAUMIAN Ao unwanIs 213w Meld wariaglssdlunadianliuinnslsu e
fanuluguiiiiusnudsmsdaunuivuadidendiaay (Checklist) SetrelREanIndumn
ﬂajuﬂszmmmué’nwmw‘fugm‘ﬁas_m'*ﬁ'@]Lﬁlu

§AUA 2 @‘hmuLﬁmﬂ”umﬁmm”umwﬁ@Lﬁu"uaagﬂﬁﬂuﬁmmigdLﬁugﬂﬁw AL
nIVIMI LLazmmﬁ'ﬂﬁmaagﬂﬁw FINNINUATIIN 15 40 Taputsoantin 3 dw duas 5 98
it mMjaLiuandn (Customer Orientation) $112% 5 48 AauLlasananuwIfauas Narver and
Slater (1990) %atﬁumwﬁﬂaLLamauauaa@iammﬁaamwadgnﬁwaahwimﬁaaqmmwmi
UINT7 (Service Quality) 31%2% 5 T8 UWWIAAVAY Parasuraman et al. (1988) ﬁmamqu
aaﬁﬂi:ﬂaumaaqmmwu’%m*m&a 5 46 ldun anuidaiia nmslianaguls anuLuglsym
maelald wazmsaauanad ANNANAUEIRNEN (Customer Loyalty) $112% 5 8 LwdfAaves
Ivanauskiene and Auruskevicien (2009) 33871 Pong and Yee (2001) fiutsnanusindasntin
AUNOANTIVURZAUNAUA

§aui 3 ﬁﬁmmﬁmﬁ'umﬁ'mm”uﬂ']‘i@i’uﬁumumaagsﬁﬂsuLLsaJ (Business
Performance) laodsuin 5 98 Inanuaad Zhang and Walton (2016) LLaz Wantara and
Tambrin (2019) ijuﬁfuaaluuaaﬁ'mwaé'wﬁmauam’ﬂi L% UIeRNTAIWNIIRLHIIH
ANNEINITD LW 9T LLazmsa%'mNﬂﬁﬂﬁﬂﬂ@ﬂﬁﬂﬂizﬁ‘h

sauTasnwludInd 2 uazdind 3 nanuaisiwan 20 7 Iﬂﬂlﬁgmmuﬁﬁmuﬂms
@ (Close-ended Questions) ATAANUAAR AN WNATIEIRLTERN AN (Rating Scale) a3
32UV Likert 5 520U bLA mnﬁq@ (5) 41N (4) thwnans (3) waw (2) LLa:ﬁamﬁq@ (1) 1iie
azﬁamzd’uﬁﬂuﬂaua:mﬁ‘ufmaa;&”@]auLLuuaaunmlmL@ia:ﬂizLﬁu

nsssuuuseumuluasitldiunseanuunainafszun Tandsnngufiuazuise
Alesunsoansy wielwldia3asdandanusidefauazassauiiiant S9munzaud sy
ﬁ'}"l,ﬂ’lﬂum:mumﬁLmﬂ:ﬁﬁagammﬁﬁmguga V% NITILATIZALNLAAFUNITLATIRIN
(Structural Equation Modeling: SEM)

3. mIaTaseulszanimwaasasasdanltlunsise ;d”%ﬁ'i'ﬁ"l,ﬁ@‘i’n,ﬁums NAFAUAN
anwindefia (Reliability Test) 2a9uuugouay lagrinns Lﬁuﬁmmﬁ’a;&alﬁauﬁu (Try-out)
mﬂmjm“’aasmﬁﬁé'nwm:ﬂﬁﬂﬂﬂﬁqﬁ'unéjwﬁaamm%aﬁ‘i']muﬂ%ﬁyu 30 70 Fodusruiud
Wz ERIUNTATIFe UL asduaNNITIT B EIUS I B MTAeERaNAsnLEedeld
55m3 wenaudszinsueaniuasnsauuna (Cronbach's Alpha Coefficient) NaMINAFALNLIN
@1 Cronbach’s Alpha yasuvuseumuluudazduiiendoud 0.72 9 0.80 %aaglus:é’uﬁmﬁa
walauay zgqndwmmw%wmgmﬁl Nunnally (1978) 'ldiawa 391 e Cronbach’s Alpha a2346N
2819%a8 0.70 mmmaﬁ;ﬂvl,ﬁiw tn3asiafianuinidadie (Intemal Consistency Reliability)
EEpon ﬁammmaﬁ;ﬂﬁdﬂLmuaaumuﬁl*’ﬂum wisoidanuindefaluszauninuncay

mmsnﬁﬂﬂiﬁ’lun’mﬁmmi’auiagamnmim”’aamaa'%avlﬁazmﬁﬂs:ﬁwﬁmw NnaludvaInig
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4. mﬁmﬁ:ﬁﬁaga @TﬁsJI‘iJiLme‘hL%;&Umaﬂauﬁamaiﬁum%adﬁa lagldatiaige
WI30ew1 (Descriptive statistics) LalszaaawAau ssouas LLazmuLﬁ'mmummgm
LLaﬂ"ﬁaﬁﬁL%am&mu (Inferential statistics) lagn173tanziasddsznauiFafiugis (CFA) A3
Slaszenanuaunus IaianInien Pearson’s Correlation lanagaLinaaulseuLaazea
fanusunasmeintusulsaunield Rarsandenusunuslugig (1, 1 lagd alnd 1
LEAITIANUFNWUINILINaEN I uLTs Alng 0 uaastisanuaNWwhaensa ldiay d1lng -
1 wsasfinnudinusmMIsuathaduuds szauibd Aynaaia Rasanszautbddnf 0.01
W8y 0.05 tNafuguanuidasulunadnt nsdamiaunislasaains (Structural  Equation
Modeling: SEM) Lﬁawﬂaaumwaamé’amamﬁumaﬂm@m%dmmquama (Causal
relationship) ’Lumﬁﬁ‘ﬂﬁwﬁwm%ms:ﬁ’nﬁ fraaaflenagaunssansuvasluiaaaun o
1193374 MaIsuifispuuudiaesaunislasanisdiuanuasinandvesgnddenans

@‘1”1LﬁumwuaaqiﬁfﬂmﬂmwﬁﬂLﬁumaaﬁfﬂﬁauﬁm

wan1sd99

1. NamﬁLﬂsﬂzﬁﬁagaﬁ"ﬂﬂwaaﬁmauLmnaaumu Usznauds we 811 szl
mifnm anwmwanss andn Nl uaziaguszasdluniadnanliuinsliuw

wudn ngudaateiidiuan 398 au dulwaiduiwends S1uau 178 au Aaiduiasas
44.50 21enluga9eny 31 - 40 O dwau 109 au Aarduiasas 27.3 Mmadnw szaulIygrad
un 184 au Aatdusasas 46.0 Faouniwlaa Suu 204 au Aatdusasaz 51.0 Fandw
WHNIULTENLANTWANINITUIU 184 AL fadusauas 46.0 Trmelaidusareele 20,001 -
25,000 11 $1uan 100 au Aarduiosar 25.0 waziandszmdlumadianliuinnslsu e
a1 dazga/aunw 9w 175 au faiduiasas 43.8 muday

2. HAMIATERAANNEN RS VIRIN SN INAA

A13199 1: LFAIANRAALTINTTUULRZAIINNTUNUT

Variables Mean S.D CO SQ CL BP
co 4.459 0.355 1

SQ 4.454 0.346 .754** 1

CL 4.570 0.298 .324* T73** 1

BP 4.764 0.312 0.458 0.366 .697**

**p < 0.01

L) CO=ﬂ’liZ§dLﬁu§ﬂﬁ’](Customer Orientations), SQ=an'1W°IJa\‘lmiiﬁmi(Service Quality), CL=aA214

ﬂ”ﬂﬁﬂladgﬂﬁ/ﬁ(Customer Loyalty), BP=ﬂ’1§ﬁ’lLﬁ%d’mmadﬁ;§ﬁﬁ] (Business Performance)
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@13197 1 anusunnsszningaandslunisissasihlasunsitanedlasls 61

[ a a5 o o a o . .. 4 a [
FNUTEANTARINNUTULULN ST (Pearson’s  Correlation  Coefficient) wadsziluszay

[ ' o % o A ' Aa A a o o
ANMNFNNUFIZAINAMLIAUUAZAU TN TILFAIANRAALTINTI AW ILAZLUNINDTRRFUNUD
2Y2IAIUUITNIRNANANTIATITHANL I ANANNFNNUT (1) s:wiwéﬁLLﬂiaglu"ﬁaﬁszN 0.32
= = ' ) o o o & ' ' v o g P
fis 0.77 Svagluszauanuduiusdrfsdwnasdenliniegs lasdranusunusninuad
wudAYNIRAaNIZAL p < 0.05 113% MNINIUKIVY Hair et al. (2010) lefazydn ANNTNRUTT
gamﬂvﬁaawﬁaiﬁﬁmﬂzymmw%mﬂmg;u (Multicollinearity) fia Lila@N@RaUNUTNINNTN
J ] =3 dq’ ] 1 Qs et { a v 1A
0.80 Il agslafiann wansEnmdlinudranaunuiniin 0.80 Faaansaayyledn laid
Ugmisasnnudunusidaduasaanniinly (No multicollinearity) luzadayafildiemzd uaz
o a a 6 a a 6 Qa a o ' %
sanIndfiunsiienzianudiiuiuazanudwngidunsvasdiudsluluaaivodely|d
athamanzaw nanlasasy daudsluunndraesdenudunusiuadsdinddynaiale
szaufldsunssannaliifiadgyninisadd uazaduauuanununzanlunisliuoudiaes

1a39&379 (Structural Equation Modeling: SEM) luminasausuufigiuvasmyisssaly

a 6 6 a o~ cY a 6 1 o =]

3. nan1aszvasadsznaueiingn lngn1sitansarasiananannan

BIUUUINADI

a1319h 2: Namﬁmﬁ:ﬁmwaa@ﬂﬁaaﬂauﬂﬁuﬁu%QaL%dﬂi:ﬁ'ﬂﬁmaw.umimamumﬂmm%”w

Fit Index Type Acceptable Observed Fit/No Fit
Value Value
Chi Square/Degrees of Freedom(led.f.) < 2.00 2.5987 Fit
Comparative Fit Index (CFl) < 0.95 0.900 No Fit
Root Mean Square Error of Approximation < 0.05 0.063 Fit
(RMSEA)
Standard Root Mean Square Residual (SRMR) < 0.05 0.058 Fit
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Chi-Square=223.49, df=86, P-value=0.00000, RMSER=0.063

ﬁJ‘{IZ LLUU‘&]’]RQGTJ%'Q]EJL‘EGE‘I”IL% ﬁﬁﬁw%wa@iamsﬁﬂLﬁumumaaqsﬁﬂiaLtiuﬁluﬁhm‘”ﬂumwuu

H ar ' e a Af v a
a1319h 3: NRQ‘W'E’LIadﬂ’]ﬁ&lﬂiz’ﬁﬂﬂﬁu“ﬂ’ldLLQZﬂ’liV](ﬂﬁa‘]JﬁiJ&l@lE']%

Hypotheses Relationships Coefficients Results
H1 CO —CL 0.65** Supported
H2 SQ — CL -0.07* Not Supported
H3 CL—BP 0.76** Supported
H4 CO — CL— BP 0.54** Supported
H5 SQ — CL— BP 0.68** Supported
**p < 0.05

A a ) a &5 o A

@19197 3 wan1atazRasulszAnTiFunIsuazn e usNN@AgIM 9NN
JlaneAluiaasunslasiaing (Structural Equation Modeling: SEM) Lﬁaﬁﬂmﬂm”m%dmmqﬁ
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A A A ' o A o A @ a a5 o ..
INEWaN19AINTILINGR ANNANAVBIINAN lasfidnauysz@nFidunng (Path  Coefficient)

. @ I | a ' % o o A 3 ' o v a
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o A, 2 F L ae . e y . v e aa A -
AnddalsausuiRuanduadadvedan wanand mmnﬂﬁmaagﬂm S9N ANTNANIINTILES
a a v 1 e a A‘ v 1 Qo 1 v ™=

vInda MIdinuwesnsia dasulsz@niduniariing 0.76 LAEAIINNITRINIANNANG
‘Lun@'ugﬂﬁmNaImewiamiﬁ'@ummams@ﬁLﬁmmmaﬂmwu

Tudnuasdnswan1ssas Wudn msag;ql,ﬁuﬁnﬁw JdnTwanissaNtTIuINGans
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