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ABSTRACT

This study aims to investigate the causal factors influencing customer loyalty in the
international freight forwarding business by examining the effects of logistics service quality
and customer relationship management on customer loyalty, with customer satisfaction and
customer engagement serving as mediating variables. An online questionnaire was employed
as the primary instrument for data collection. The study population consisted of 400
international import-export entrepreneurs who utilize international freight forwarding services.
Convenience sampling was employed by distributing the questionnaire via email to the target

group. Data were analyzed using Covariance-Based Structural Equation Modeling (CB-SEM)
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to examine the causal relationships among variables and to assess model fit using various
indices, such as CMIN/df, RMSEA, CFl, and TLI.

The research findings revealed that customer engagement had the strongest direct
positive effect on customer loyalty, followed by customer satisfaction. Logistics service quality
demonstrated direct effects on both customer satisfaction and customer engagement, while
customer relationship management showed no direct effect on customer satisfaction but had a
direct effect on customer engagement. Additionally, customer satisfaction and customer
engagement played a partial mediating role between logistics service quality and customer
relationship management with customer loyalty. These findings suggest that entrepreneurs
should focus on developing logistics service quality across three dimensions: capability,
process, and outcome quality, alongside developing customer relationship management
systems that emphasize engagement creation, in order to establish sustainable competitive

advantages through the enhancement of long-term customer loyalty.

Keywords: Logistics Service Quality, Customer Relationship Management, Customer

Satisfaction, Customer Engagement, Customer Loyalty, Freight Forwarding Business
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waluladansawina (Information  Technology) LﬂuaaﬁﬂizﬂauﬁgaLﬁumiﬁﬂmﬂiuhﬁm
suuauu CRM  utadu 3 dszinnwan ldun CRM @T’mﬂﬁﬂﬁmi‘ﬁ'aﬁfuagum:mumima
TESﬁE]I@]U@I‘N CRM ﬁmmﬁmﬁzﬁﬁ"ﬁaﬂumﬁLﬂﬁ:ﬁm’agagnﬁ%ﬁaaﬁfnagumsﬁﬂﬁuﬁlﬁ] F
CRM ﬁwumsﬁﬁmiwﬁmUIﬁLﬁ@ﬂ'}iﬁﬁoﬂuiauﬁ'ul,l,a:m'il,l,ﬂaﬂvm‘faga 4) MIANIANNG
Lﬁiil’]ﬂyUQﬂﬁ”] (Customer Knowledge Management) 1iuassisznaufitiunsriusiv sasadoy
LLa:LwmLWﬁfﬂ'meLﬁﬂ'm”ugﬂﬁ'} lasutiadu 3 dszian laun mmfl,ﬁ'mﬁ'ugnﬁ'} A2W3N

(3

andn LLa:mmfﬁm%'ugﬂﬁ'l

3). Lm'aaﬁLﬁﬂaﬁuﬂaquﬁawa%maognﬁq (Customer Satisfaction: CS)
AuNINalazasgndn (Customer Satisfaction: CS) wunsfamadszifiulassinzas
Qﬂﬁﬂ@iawaﬂ'ﬁ@‘mﬁmmmamﬁmﬁ’mﬁﬁ%au’%mimﬁ%ﬁ Wwirlasasmsasauazdadans
017002897319 (Rather and Sharma, 2017) luuTunvas B2B anwiiwalavasgnenidl
AuRINEAnsuazEnganin I@zlLﬂumsﬂiuﬁummjﬁﬂLLa:mﬁujﬁ@mammgﬂﬁwaaﬁﬂi'ﬁ'
fdagl¥uiminIadwnaisiaasluuizeininauauasnudainIIniagsie anuaunus
ITRINIBIANT LLazqmﬂ'ﬁquﬁﬂﬁ%’umnmmiwﬁa‘m\igiﬁa wusfl Wang et al. (2018) 53818
a1 anuiswalazasgnd B2B lddnaagiinsudanuianaladadafudniauinig
YT wagirnisanuianalaluduanuduiusuazanudanalaludunsaiagmen 8n
e mwﬁawalamaagnﬁwﬁmmﬁwﬁryashaﬁ'wiammfnﬁﬁ]LLa:mmﬁﬁﬁumaaqﬁﬂuu’%uw

B2B lunannaod@ ldun mytnsanduazainuinduasgndi lag Sharma and Nayak

O7 22 aiufi 1 (unTaw - Anwsw 2568)
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(2022) WU aaﬁmﬁmmmaﬁ”ﬁammﬁawalalﬁn"’ugﬂﬁw B2B ldatnsdaiitasazionsnniy
%’nmgnﬁwqaﬂh@,lﬁdﬁa 25-35% guwuiisnsziddunazlamalumsivugaane
adalafiann anuiswelavasgndrluuiun B2B Usznaudas 2 asddsznaunan
AuN819891% Reianu (2012) I
4 .
1) ANuRInalalanEIems (Transaction-Specific Satisfaction) Faduanuniwalaf
Winanmisdjaunuinianisdiginsuaiandoanuesdns daoudanlunisazion
UsznFnwnmsdniiunuluszozau wazlideyaiioanuyaudsuazaadeulunszuiunis
lwuSmswsemsdanaunaan st
. 4 4 A
2) anuisnalasean (Cumulative Satisfaction) Goiduanuiswalalassiuiifinan
& ) ' A a . [y i A
Urzaumininanuanuesdnslutisszoziiaiviie Sanuadominniuazaziauisgudi
Qﬂﬁﬂ"l,@i”%‘umnﬂ'smé‘uw”ufmaqiﬁaﬁmm
4). UWIAALNBINLAMUKNNULDIZNAT (Customer Engagement: CE)
AUKNWULYBIANAT (Customer Engagement: CE) Wuuwmdenlasuanuaulaadng
& A a a A Ao A '
NNIluwIa9 i TIMIuaznagIng lasanizluuion B2 Gefianmuzianiziiuand19ain
B2C (Hollebeek et al., 2021) %ana1n¥h Komulainen and Saraniemi (2019) atun8i1 CE T
U3un B2B iunszuaumsitieatasnunisifsunusednsdvtuazdatiiossznineesdns
73119 I@]Uﬁl,ﬂwmnlummqummﬁuﬁ'uua:w”@ummwé’uw”uﬂmw:ma FOAANDINU
, o e a4 A ' L .
Kumar and Pansari (2019) 85u1891 1J% Naua@ wo@nisd uwazn1ixes 1 sntiaduIzning
v v a IA o 1 v 1 a 1 Q/ Qq//
pafnIgnAuazaIdnIfliLInT et ldgnisssayadiniegfiatiunu nalugdunuas
wadszloainmenmaduuaz lalsnmean i ﬂ'smgﬂw‘”umaagnﬁmi:ﬂauﬁ'sﬂ 2 89613zNaURAN
@N7 Kumar and Pansari (2019) taua 13 oA
v v A QJ a a
1) ﬂﬂ&ﬂnnlﬂ“ﬂmgﬂm (Customer Trust) mdLﬂuﬂjﬂuﬁdﬂwuLmdﬂa’luﬂ@ (Cognitive
A [ v a A v a v da [ .
Engagement) S9iluasdvsznandruialaniadrunnufavesgndrfifidessdns lay Sashi
(2012) a5u1ed1 luuiun B2B iipadasnuanuBodiuluanuaunsn ANuNaaINImN uaz
A o ¢ & 1w A o o= . o o X Ao o A o
anudadaduatasdnigdn lasdlwiiwienulindadulwtbruguiamdggalunisnam
anusiuizszimwsndudihwsenuinandnge
) & o ) = o A
2) ANUENHBNIID1 TNl BIaNeN (Customer  Commitment) TtiluANWHLE
& ) A 4 % & R o AaA &
13wk (Emotional Engagement) GiLiluasAtliznauduaniunianuiznvesgndnidsaadeny
las Keeling et al. (2021) TlAAwin mIaaaulaluuSun B2B Jesddsznauntsensualidnun
a @ ' Ao o w Ad a o ¢ A a P @ 2 o 'Y
WNoaTasadefinediany lastanzlunsBinfanmwyinsouinmsdanuasiaafenuluein
ATANWULAZIIAT UAZ Hollebeek et al. (2021) 811841 AwuyNWuNga 1IN alALITaINY
o A A [y ' P2 o @ a ¢
anuiangusey anumanile wszanuiandudiunitazaianudunuiniegsie fadu

o

ﬂaﬁ'ﬂéwﬂmﬁﬁﬁvl,ﬂcjmmn”ﬂﬁuazmm;dnw”usl,mw:ma

o
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5). WIAALNEINUAINANALBIZNAT (Customer Loyalty: CL)

mmﬁ'ﬂﬁmaagﬂﬁﬂuu’%w B2B w8l mm@mwazwQ@nﬁwaagnﬁwadﬁnﬂu
mynmANuFINuInTIianuednliuInsededaiiiesluszozen lasiidugiuunain
anudanaly anulingle wszanuyniundedeasdnsuazninauvesasdns (Cater et al.,
2022) lay Hollebeek et al. (2021) aFunpin iluaniuznedainefignaiasanstionnugadu
AN LLazmwmg;aﬁuﬁ%@‘hLﬁummé’uw”ufmdﬁqiﬁaﬁuaqﬁm@ﬁu‘%mi@iﬂﬂ EELY
mMafandunIsindynugUassaniaaniunsaiiviiny vaueh Paimatier et al. (2023) ey
STERE o mmﬁ'ﬂﬁ"uadﬁﬂﬁﬂuu‘%u"n B2B U ANuFNNURLEINANTIzIz I TzRINg09ANT
pifaaesdo AN IaTIgmANTINAY (co-create value) HIwMIAINULUNTHEINT AWS Uae
ANUEINIATINAL WNauTIguinnenssIivesnigehs lasdwugiwainanalina

o A A o ) o A o a P & o o
AMUENAL WazNMIRINITInuuaziu ANuAnavaandluyIun B2B flasdiznauddyses
dszmsluwauidandl loaun nsuendauustinluliuan (Positive Word-of-Mouth) Wwazn15Tan

] & a a A o =) v a @ .

(Repurchase) GaifluasdisznouiBangfnynnasvisutsnnunnavasgndracnaduglssm

6). ﬂ'a1uﬁ'uﬁ'u§qmn'lwmsu‘%mﬂa%aanﬁ(LSQ) wazaaianalavasanan (CS)
a a a 6 = a o 6 A ] a o o [ o =]
AMNINMILINITladadngd (LSQ) danuduWuiidsuinaddisdanyiuanui
walanasgne (CS) lan Wang et al. (2018) wuin asdisznauvasguninuImilaiadndeim
AMUATIABIIN ANNYNAITEINTIRITE uazABalialinaniznulasassdaanuiinala

a a fa &

vosgndnlugsfiamndirdaidnnseling amuzfl Liu and Lee (2021) TlfiAwIQmnINLINIg

Iaa‘jaaﬂa??sqmﬁﬁﬁaﬁﬁﬂszﬁﬂ%mwgw:“ﬁasJﬂﬂi:@”ﬂﬂimumimi@ﬂﬁﬁLLazLﬁummﬁawalaVL@T
a8IluEAT wana Nk Sharma and Nayak (2022) Hugiin mwgﬂﬁaﬂumﬁ“@daLLa:mi
a A o a & Y o Adaa a ' = o Y &
mmwaumuummavl‘mLﬂu‘ﬂm}muaﬂﬁwa@1ammwa‘walwaugﬂmluqﬂﬂwmaauvlau
Zhang et al. (2019) WuiN qmmwmsﬁamﬂum:mumﬂaﬁaaﬂefmmimﬂumﬁuﬁqmﬁﬂ
LLazﬂaﬁuﬁawalamaogﬂﬁﬂ wuei Tandon and Gupta (2023) 52131 ANWBARIUVBILINI
Tadg@nduaznissuianuainuAanaiaat s iussanTawidnefUsena uNFINad oI NN

walaa aagnﬁﬂumaz"?nqmLLa:amumsrﬁﬂna

7). ANNANNBEAMNINAILINIIAIAANE (LSQ) UazAMAKNHBVDIZNAT (CE)
qmmwmm’%mﬂaﬁaaﬂé (LSQ) danuaunuidauaniuauynWuaIgndl (CE)
Tuudsodfidauun Tag Johnson and Park (2022) Wuin msufsmﬂa%aﬁﬂéﬁﬁqmmwgd
F1N1INATNAMUENRUNIIBI TN LT AU NN WTIND AnTTuvasgnd1dIun1Iai g
Uszsumsnifimitananunianis m3dineuas Chen and Wu (2023) waadlwidiuin nssasan
imﬁaLLa:ﬁmmﬁ@mjuiumﬂa%‘aﬁﬂﬁdwmai:éfumm;iﬂw”wuaagﬂﬁwﬁgaﬂi‘fuiugiﬁﬂﬁ

o

AauLdlss wananfh Martinez and Rodriguez (2020) WUAMNFNWUSNAHDEIAQT2NI190

O7 22 aiufi 1 (unTaw - Anwsw 2568)
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L%aﬁavlé'fmadu'%mﬂa%aaﬂefﬁumw;dnw‘“wuaagﬂﬁﬂmw:ma Yz Kim  and Anderson
dq’ v & 1 a a a IA a a U
(2021) TliAudr  qauammIuimilaiadnduuuessdnadiruiinisfeainfudiuuy

SUA INTULAZMINaLAUEIADA TR UE ﬂﬁdi’)@]L%’JﬁNﬂ@iﬂﬂ’n&lﬂdﬂWu%mBdﬁﬂﬁﬁiu“qﬂ‘ﬁﬂdﬂ’]{‘l

8). ANMNFNNHENIUIUITANATNNUEALINAT (CRM) uazanafonalazasgnai (CS)
MIVIRIANUFNRUTAUZNAT (CRM) danuduwusifovinadwiiiodayivany
Hawalazasgnen (CS) laowapauian labuduanuduwusil Sarlak and Fard (2009) Wud1
CRM finansznuiBiuindaninudanalazasgndrluniasuians sz Khalfa and Shen
' o o o A o X
(2005) 32141 anuisnalavasgndnduiaglzasdriufivas CRM danlugihnanoszaznans
(MasnanduazaNunang) uszkar lslunga uananik Reinartz and Kumar (2003) 64591
anudanalavesgnanduditaianuduiazas CRM asnngndilinalaanafowldls
29AN30% Long et al. (2013) Huduin 89AUszNaL89 CRM NIRNARANNFUNUTIEILINAL
=S v o & o v ] = a a = o o A'
anuiswalazesgnd i navh CRM anldadeddszininmdadunguaddnglunsiia
anuiswalizagnd
9). anadNNHEANNRINDTaRBIgNAN (CS) wazANNRNNULBIANA (CE)
mmﬁowalwaagﬂﬁﬁ (Customer Satisfaction) #8nTwatisuinagsdnpsaes
) o = v o a o
ANUHNANKVIANAT (Customer Engagement) F9laTunsiuguansuisolas Chen and Li
& ' + a o a dl 1 v v a = Q/ a
(2021) Fawuanuiinalaududdvimdynaawaldgndifiaanuyniunuuoudlugsia
uIng Lﬁa\‘lmmﬁagﬂﬁ'}"lﬁ%'ummﬁ{lwaiamnﬂnaumnﬁﬁﬁ waniwazduu lidunacd
UHFUNUINULUIRANINTY §AQANDINUNITANEIVEY Kumar and Pansari (2019) Nuaadliiu
1 v { e e a { Ql 3 1 - o >
A1 andiidanaufanalagefiszauanuyniunmiarsuniuazwndnsawiiadvadnadidery
= Y o = a a
lunsfinmaas Lee et al. (2024) ldvimadnmlupIunzesgsfianannanugasmmnisauaz
Buduir  anuNanalavasgnandudiudsdraynidnswariiuindennugnwusasgndd
A v a A =< o o Ao o v A a
lasawzlugangndrd@naianannuneg anuiswalanduussgslddynvildgndtoniaz

a . 9 v o gdl & o &
URIVIIULAERINAMURVUANUDININDTINULLLUIUG

10). AMAFUNWE NITUIUITANNINABSALINA (CRM) HaZAINYNNWDIZNAT (CE)
MIVIAIANUFNRUSALGNAY (CRM) danuduwufifiuiniuanauuniusagnd
(CE) lag) Payne and Frow (2004) aAils1831 H1un19 CRM gﬂﬁwﬁmmﬁawasl,aaﬁ'umsﬁ'gamﬂ
i LLa:naqﬂfﬁﬂﬁazla%’wma@mﬂI@ﬂﬂﬂiuauqmnWWU%ﬂﬂsﬁﬁmuﬁgnﬁwmwi’a Hasan et al.
(2012) l@drdrnaanay CRM 11 Lfluﬂaqﬂﬁ"‘ﬂﬁﬁ'@ﬂﬁﬁguﬁu@ﬂﬁ%ﬁaa%nmmﬁ'ww”ufiw:
m’sﬁ'ugﬂﬁ']ﬁﬁ']ﬁ'}vl,i"lﬁ WeNaN# Xu and Walton (2005) nanassslgminanuesnisin CRM

Il lawn msﬂ%’uﬂ@ammﬁawalwaagﬂﬁ”’] nIinEandGY mﬂﬁﬁagmﬁanaqwﬁ WaL

v!@ﬁwaﬁ TUWATEND Tugua yuwa s WAUNT THINNT ANTNA
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(3

o J aa v ld oo lliw J ' lal et v
ﬂﬂiﬂiﬂﬂ?dﬂaﬂﬁﬂﬂa@%?ﬂmQGQHFH T3 RAN ?%ﬁdNﬁ@ﬂﬂﬂiHNNﬂﬁﬂN%ﬂWﬂmad@ﬂﬂﬂl%

RHiAI0p)

11). AMAFANWE AARNWUTBIZNAT (CE) wazaainfiuasgnal (CL)
o o o A Y A v o & a Aa
AMUHNNBUBIRNET (CE) UazAUANA09gNAT (CL) FANuFuNUSITILINAL
woddny lasanuuniusasgnddudiduiafeudayinllgauind Bowden (2009)
WU mwgnw”wnaqgﬂﬁ"’]Lﬂuimmi’wmﬁﬁaﬁﬂi:ﬂauﬁaﬂﬁamuﬁ’mmimﬁ AMNAN LA
a A A A ' o <& A o Aa A a
WoAnIIN TedBnInadannunndnsludmauaduazngfnssy Sashi (2012) lawanTauuwlfa
Nﬁ]i“‘ﬁ‘immmanw”umaagﬂﬁ"ﬁﬁa%ms;mizmumil,ﬁ@mmﬁ'ﬂﬁ Syannaganlud nIdan
' o o o = @ o o
14 ANNNINBL NIITNEN AMUANAL LaznIFuuays Suduszaugigasasanunnd
NUIBVBI Vivek et al. (2012) Huewin mm;dﬂwyu“uad@ﬂﬁ”’]ﬁ‘ﬁﬂ%wamamﬂ@iammﬁﬂa%a
MIVBNAD WALAMNANG LTWLASINL Hollebeek et al. (2021) ANLANNTFUNBFITILINTZHAIN
m’mgnw”maagnﬁwﬁ'ummﬁawah AN M9 BRZANNANG AITL mm%"mmwanw”ulﬁ
a J v v XK 6 o [ d' 1 v Al o 1 v =
m@munu@nmauﬁuﬂaqma’mtym:mUaﬁummnﬂ@lm:U:m's m"l,ﬂqmmvlmﬂmulumi

WUITHLRZHALTENOUNNTNAVBIDIANT

12). BNBWANITABNANY (mediating effect) 2a9AANIND LD (CS) WATAMNMNNHLDY
anA (CE)
u
=S v . . s [ 1l v J

anuanalanaigndn (Customer Satisfaction) ledsumssaniuagiinieanaindu
@UIAUNAN (Mediator) NdnARyszninatavadunuinsuazauAnauasgnen lae Wang
etal. (2018) wui1 anudawelarhmihiidudmudsdunaisznigunnuInTuazaNAng
maa@nﬁﬂuqsﬁﬁ]ﬁwﬂﬁﬂaau"laﬁ XOAARBINUNNTANBVEY Chen and Li (2021) Ndudwin aau
#analavasgnandunalndrayfidenlossznitlszaunsainislduinmnuanunndluse:
8717 MIANB128d Martinez and Rodriguez (2020) kaadliiAni anunswalavinniniduan
uilsuna1sunuanysal (Complete Mediation) 32319 BN NNTTLIMIUAzA NG A TRE
e Liu et al. (2022) wuin anuRaweladuaiudsaunansuuuundss (Partial Mediation)
EWImMIImIeNNAINuILgnd LAz NuANG lugamBNIINLINT

ATUKRNWULBIZNAT (Customer Engagement) lesumssanivindudiisonloind

o o ' [ 3 o A v

ANUAATYITAINNALNTNIIAMNATEIBIANILATANNANGTEIaNAT lan Lee et al. (2024)
wud anugnWusasgndrimihfidudaudsdunaneiddszinnwsznindszaunsniuy
suduazanuandlugifiaseula Sireandasiuanuidoves Kim and Yang (2020) 32y
mm;dﬂw‘"uma{lgﬂﬁnﬂuﬁaLLﬂiﬁ'uﬂmdﬁL%auimqmmwﬁmma:mwuﬁ'ﬂﬁﬁ\ﬂuﬁ&%a

NAUAGULALLTING ANTTY
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NSaUNIUIAIIUAA

0IINUNVBINM ILEUBUUUTIRBIUI ALY THINIVBINIRTWANUANGT DS
anddagliuinisiudamsssfudisznindszinalunuwiddvi fa mInumvesdanuian
e 9 iahnWauazdSudTInszuaumIseenuAndvesgndl tsliiians
Jaszuuanufnadiadurzidoy anmsnuruideiifeiteslugduourialy sauds
FawmIzasunfamnaujfisiay mafouuladdussdanuiuazmadunolng 9 aoiu
wupdaeadsaingararliinimnussdu judnumansaltluesigislundaduladm

] ¥ o daa a . v a % = =2 v

nagnitaaungladenfidninadaninuindvesgndi lassl anaianalavasgnduazaiia

;dﬂw”u"uaagmﬁw Wuawdsaunand muﬁuamiugﬂﬁ 1

ﬂ'fl-lﬂ"l'r"lﬂ"l‘i

=
. a ATANWe L
W .
TBIGAF

Taaawnd H7, Ha

o d
FITHATR

" nagﬂﬂ'ﬂ

ATTUTAT

ATIURNHS H3, H10

ATUFUNUE )
. . VBIGAF
Augnen

P a Ao
Eﬂ‘ﬂ 1: NIDULUUINAINUIRY

]
=

Nan: {398 (2025)

H1: Qmmwmm%mﬂa%‘aﬁﬂﬁ(LSQ) ﬁﬁﬂ%waL%amn@iammﬁowahmmgﬂﬁﬁ (CS)

H2: Qmmwmm%mﬂa%‘aﬁﬂﬁ(LSQ) fanswasuandaanuynwiusasgnen (CE)

H3: nMILImIANuFuRUSALgnA1 (CRM) anfwaiBauandeanuanalazasgndr (CS)

H4: ﬂawuﬁawaiamaagﬂﬁw (CS) ﬁﬁﬂ%waL%au’m@iaﬂ’nmdnﬁ'umaagﬂﬁw (CE)

H5: MILIMIIANNFNWUSALANA (CRM) ianTwalBiuindennuyniusasgndn (CE)

H6: ANuKNWLaIaNeN (CE) ﬁﬁﬂ%waL%au'm@iaﬂ’smﬁ'ﬂﬁﬂuaogﬂﬁw (CL)

H7: mmﬁawalwadgﬂﬁ’] (CS) Lﬂuﬁumsﬁunmammé’uw"’uﬁsw'jwqmmwmau’%ms
1a3s@nd (LSQ) Lm:mwﬁnﬁmaagﬂﬁ'} (CL)

H8: anuianalavaigndi (CS) UL T A UN AU IR I HIINTUS AN TUW IS

Augnen (CRM) uazanunnazasgndl (CL)
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HY: AUENWUBBIgnAT (CE) iudindsdunarianuduiuiszninguninnisuinig
1a3a@nd (LSQ) uLazANUANAYEI§NAT (CL)
H10: ANUKNWLYIANAN (CE) IUAUUIAUNANANUFNNUTIZA TN TUIMTANUTUNUT

nuane (CRM) Lazanunnauadgnal (CL)
S=1U8UI5N1SIVY

sz InIuaznanaIaEng

Uszmnslumyidsudt de ;‘Tﬂizﬂaumsﬁwﬁmazﬁ\maﬂsz‘mfwﬂizmﬂsl,uﬂizmﬂvlﬂU f
lfuSmsidn-g9aenszninglszine (Freight Forwarder) Folunmuswndszminsiuinen
asandmaaouulssasnadoiios I@]Uﬂ@;u@u’mﬂ’]dluﬂ’]‘iﬁﬂﬂ’]ﬂ%i fa ;j’[%u’%mm%ﬁ'ﬂ
ﬁaLmuQ’LﬁﬁmiﬁwLﬁwﬁaaaﬂizmwﬂizmﬂ AfmslEusmainen-seeanlusay 6 laounnnw
N1 U 400 @89 %oLﬂumm@@“‘mﬂNﬁmm:auLLa:Lﬁmwa@iamﬁmﬁ:ﬁﬁ’agamaaﬁ@
WAZMINARBURNNAFIUNTITY PyzauauTosiu 95% uazanuaaaadawliin 5% lagls
faIniItsuwIaTaIlIETINT (Yamane, 1967) wena Nt Hair et al, (2011) L@kaunIN AIH
Haouuuuge Nl sanm 5 9 10 aundonfloninfwadlulues Saduuwimesniuns
ﬁmumm@é’aamdﬁmm:aulumﬁLﬂﬁ:ﬁawmﬂmaa’s”ﬂa (Structural Equation Modeling:
seM) lasluaafildluns@nsitdnindinesndeslszunman vadu 20 42 391382110
fa8n90E193E08 100 - 200 A% FITHEIWI 400 28819 SIHNBANULNIATITILB I

AsnagudiadelEisnIgudiainiuuuazaan (Convenience Sampling) Tagiheda
gﬂﬁ’wgiﬁfﬂ;d”l%u%ﬂ'ﬁmmﬁl,l,a:dwaﬂ fﬂ’mQ’lﬁu%msmuddi:m'mﬂiuﬂﬂluﬂ'i:mﬂvlﬂUﬁLﬂu
Qnﬁwaau’%ﬁmﬁLmu;ﬁﬁu'%mﬁﬁ%%daaaﬂizwjnﬂizmﬂ AR wadmsuAada s1wIm 800
euld mﬂﬁ?uﬁ']midaSmaﬁamjmﬂmmmﬂﬁm Lﬁalﬁ’l@‘fﬂa;uﬁ'saﬂ'wﬁ‘hmu 400 318 3NNDAT
mInaunausesas 50 laowin il lasumsaeunaunmely 15 3 azfimsssdiuafenainudndn
a%1 aulddagensy 400 fetne

A A a o
Lﬂiaﬁ&lﬁﬂ%ﬂ"ﬁﬁ% g

A e da o T
w3asdolunsidpilduvusaunivasnlani leWaw T nuwiugIus8IN1TNUNIL

aﬁmﬂﬁuLLazmﬁnﬁﬂmﬁ'uﬁﬁmmmluqmm%miu utiaidn 7 & laun (1) drauaansas

@

2

Lﬁaﬁ'@mmLLa:Lﬁanmjué’aasm§ﬂﬁﬁLﬂ1%u181uﬂﬁéﬁaﬁﬁ'ﬂ (2) iagaﬁ'a"l.ﬂ LT LWel 81
sraunMIfnsesaauLuusaunY Yizinnvednsie uazdszaunsatlunislduing (3) ms
ﬂi:Lﬁuqmmwmﬂﬁu’%msﬁm‘[a%aﬁﬂs? (LsQ) lasia 3 1458 Ao qmmwwaé’wﬁ AN
NILUIHMT UAZABNIWANENTD (Sohn et al., 2017) (4) Mytsziluransdiiuaudin
MIVINIANUFURUTAUINAY (CRM) 1@ 4 Yase laun MIYIERANAT AUFINITAVDY
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29607 naluladzsauina LLa:miﬁ‘i'@]mimwug”l,ﬁmﬁ'ugﬂﬁﬁ (Soltani et al., 2018) (5) N133@
szauanuianalazegndt () ldud anudanalalawizaenis uszanuianaloszaw
(Reianu, 2012) (6) MIIATLAVANNHNWKBBIZNEN leun mm"ﬁmﬂwaagnﬁﬁ LaZA2N
aaiw&wadgﬂﬁﬁ (Raouf, 2018) Waz (7) ﬂ"lﬁmzé'umwﬂyﬂﬁmaugﬂﬁw ldun nIvendauuztinlu
90N uaznsfatn (Raouf, 2018) lagldunastauuuaiaim 5 szeu (1 = Lifiudoagefs

19 5 = umeatnde) lasfimsudannununsdiaisaiuinmusivas Bryman and Bell (2011)

MMsATIFaULAIRINI DT
mimaaaauqmmwmaam‘%'aaﬁa?ﬁ?’m‘lumsﬁﬂmi{ﬁwLﬁumsﬁmmwmaumm
\AB9asa1E91im (Content Validity) wazauLTash (Reliability) lagmInagauanutiesnss
L"E\iLf':amlfﬁmﬁmmaa@ﬂa”aai:mﬂuﬁi’a@‘hmwﬁui’mqﬂi:m@1‘ (Index of Item-Objective
Congruence: 10C) Iﬂm@%mmrglummﬁﬁmﬁaa 3 YTk WANIMAMNROAARDITZHINNTD
fmuudastanufisud fudnmesdauliidasmyia lasldinmsinisliazuun +1 1wl
dafauinsaansesiuisuvasanys, azuus 0 leliuilaindednusiugoansasiv
fenuvasiudsnialyl wazazuwn -1 owilaidodawinlisoandasiufienuvasdauds 4o
fowffldn 10C  aaud 0.5 %ﬂﬂﬁadwﬁmwmﬁmmu%dL‘f:amagjslumwﬁﬁﬂau%'uvlﬁmu
\nasiaad Rovinelli and Hambleton (1977) wan1susziliuwuin én 10C maaﬁaﬁmmﬂg\mmag
%319 0.67-1.00 %agandwmmﬁﬁﬁmuﬂvﬁﬁ 0.5 melﬁl,ﬁm’n]’aﬁ’]munmj”aﬁmwuLﬁmma
Fadtanluszauisensvld ludmwmsmasouanuidasuldensulszintuaanivasasanung
(Cronbach's Alpha Coefficient) AMNMINAFBIFULUFBL AN (Pilot Test) ﬂ”ﬂﬂﬁi&l@l”’aashdﬁﬁ
ﬁ'ﬂwmﬂmﬁﬁmﬁun&‘iuﬁaafj'm]'%a $19% 30 18 Tapandulsznsnoonsuldarsddaiue 0.7
duldarwinmaives Hair et al. (2011) WANTTINARAUNWUIN A1 Cronbach's  Alpha  Uad
LmuaaumulmwiazéﬁLLﬂiayji:MN 0.819-0.883 %agan’hmmﬁﬁﬁmmvﬁ WRAIIRLAWIN
wwusauaudanudaswluszauiiaun mminﬁwvlﬂlmulum'nﬁmmmmTaHaLﬁa@]a‘uﬁmm

mﬁ?ﬁ'ﬂvlﬁaﬂ'ﬂdgﬂ@i’a{u,l,azml,%aﬁa

a &Y

M3AATRVDYA

myliengidayalunuitsildinafienisiienziaunislassainsuuy Covariance-
Based Structural Equation Modeling (CB-SEM) laslgldsunsy SPSS AMOS (Analysis of
Moment Structures) Version 23 lumidtanzhniaiia Lﬁamaaummé'ww”uﬂ%amm@;
sznisaaudsudsluiuudrassiTudon lasdssiliunnureansasvasnuudiaasauufgnuny
o A o & o A o A ' [ ] fo o &a Y '
VoYL TIUITINBAIUATHIAAIIUNANNT A 9 laun drla-zuasaunusnaiswesnii 3
(Kline, 2011) /i1 RMSEA A338¢j32%374 0.05-0.08 (Hair et al., 2011) A1 RMR A238g321119
0.05-0.08 (Byrne, 1998) ei1 CFI @73u1NN31 0.9 (Hu and Bentler, 1999) waz@1 TLI @23010070

0.9 (Bentler and Bonett, 1980)

v!@ﬁwaﬁ TUWATEND Tugua yuwa s WAUNT THINNT ANTNA

q q



mimiu’%miqiﬁ%mﬂiu‘[ﬂﬁumum | 277

wan1sJ299

L3

agaﬁ:ﬂﬂmaoﬁﬂ%‘n‘%msnéuﬁqsﬁa
msﬁnmﬁvlﬁﬁﬁmaﬂa;m“aamaﬁlﬂu;ﬂ“ﬁﬁmiéﬁLmugﬂﬁu%mwudﬁwiwﬂs:mﬁ
1% 400 38 s’ﬁaﬂ%wmaglumju@ﬂﬁquﬁ% lagdrulngiduianiniadudn (Sasas 62.3)
iamamﬁaﬁamiﬂizmﬂﬁuﬂ (3auaz 23.8) \aRa1snIWIAVeIAINT wudndnlngidn
qﬁﬁwmﬂlmnﬂi"?fﬁwﬁfmmmnﬂdw 100 A% (Fawa 44.0) uwazdUSurmmsldusnisaudunans
@T’JLmua”[ﬁu‘%mwudﬁzmwﬂizmﬂ Tagiadudatiouunnin 100 shipments (30882 60.8)
ﬁa;&amﬁhf'rl,l,mﬂﬂﬁu'hmjuﬁ’aas’wd’mlmy’Lﬂuaaﬁﬂﬂm@lmﬁﬁmwm‘hLﬂu@‘l"aﬂ"ﬁu‘%ms
PuFITTHILTTINAa s ENe sAﬁqaa@mai”a:lﬁ”ué’ﬂwm:°uaogiﬁamswﬁmﬁﬁﬂﬁmwuﬁaumi

e Liﬂf@qﬁuLLa:maaﬂﬁuﬁ’]ﬁm%gﬂ

mﬁmsﬁ:ﬁi‘l’aga@hmgﬂ (x) way ei'amﬁlmmummg'm (SD) wasaauils
Namﬁmi’]:ﬁiagammﬁaLﬁ'mﬂ”uqmmwm‘iu%mﬂa%aﬁﬂf§ TUEIUHAANT A
AMATIW (Output Quality) Wu3" mg'm“”mimlﬁmmﬁ’]ﬂ“’tyﬁ'um‘sa@ﬁunu@i’miaﬁaaﬂa‘ (olc)
mnﬁq@] (x = 3.80, SD = 0.63) IGIEILﬂW’]:ﬂi:Lﬁuﬂ’]i‘ﬁ’JUu%%ﬂiﬁ%ﬂ%ﬁlﬁﬂi}'mﬁ’lﬁ;d%alﬁf\‘i@h%
(x=4.00, SD = 0.83) yo9adsandannuidadeldlunisuuds (ord) (x = 3.65, SD = 0.76)
3282 IUNNTTANTELIRANTVUES (olt) (x = 3.61, SD = 0.64) uaznmsvunasaua liiduldany
\3ouly (odp) (x = 3.45, SD = 0.57) MuEGL ludunszaun1Idug mnIW(Process Quality)
ngudatslianudmAyiunITan1IdugLaie (pam) mﬂﬁq@ (x=13.73, SD =0.87)
I@UL«a,ww:ﬂi:ﬁn%nwwiuﬂwﬂaqﬁul,w@;vl,;iﬂ'mﬁ@’l,uamﬂ@ IBININIABMIABUFUDIRDINAN
(prc) (x = 3.68, SD = 0.92) WazMINBILAULS (pv) (x = 3.66, SD = 0.75) MNAGL i
AUEININGEIUA NN (Capability Quality) lunsliuinislaiadng wud1 nguaaadnald
anumanuiannusunsnauna luladasaune (cit) mﬂﬁq@ (x=3.79, SD =0.83)
I@maww:mn%amiai:uuimﬂaLﬁaﬁam‘sﬁ'ugﬂﬁmaa@m:mumimudq J8989N1A AW
{UAIV8I89ANT (cos) (x = 3.69, SD = 0.78) AINTITIYVEIBIANT (coe) (X = 3.66, SD =
0.91) LAZANEINTALUMTIANIIANTITD (com) (x = 3.62, SD = 0.76) MWL
fumIInsanusIWuiiugndsznauday 4 dunan I@]ﬂﬂ@ju@”’samalﬁuﬁmﬁu
mybiinaluladasauine (it) mﬂﬁq@ (x=3.87, SD =0.70) 3898941AONTTANIANNT
Lﬁ‘mn”ugnﬁw (ck) (x = 3.78, SD = 0.81) annulalagne (co) (x = 3.69, SD = 0.81) uazda
AINNAINTINVBIBIANT (oc) (x = 3.65, SD = 0.83) auiau luduanuianalazasgnen
wuin anufanalalamizems (ts) ﬁﬂ"lmﬁﬂgdﬂ’h (x = 3.84, SD = 0.71) anuisnalagzau
(0s) (x = 3.67, SD = 0.70) ﬂizLﬁuﬁvlﬁé“uw:LLuugaq@ﬁamiﬁu’%mimaﬁumwumwi’ﬂums

PWEIATIINGA (x = 3.97, SD = 0.72) nansAnsiLaasliiAnInUszaunsainslduinnsaie
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sgadgunnanirdszauminilasnaluade LLa:ﬂmmﬂuﬁam"ﬁ'wmaa;ﬁﬁu’%miﬁﬁmmﬁﬂ
G qmﬁuﬁi:lﬁuﬁmsﬂfuﬂga

Nam‘ﬁmﬁ:ﬁ"ﬁagaLﬁmﬁ'ummanw”umaagﬂﬁw Bausznaudis 2 drunan wudn
mwm%‘alwaa@nﬁﬂ (ct) ﬁ@‘hmﬁﬂqaniw (x = 3.88, SD = 0.92) &7ya18IaNA (cc) (x = 3.2,
SD = 0.81) adydnpdany ﬂizl,ﬁuﬁvl@ﬁ'uﬂ:l,l,uuqdq@ﬁammL%alﬁliﬁQ‘Lﬁu’%miawumﬁuﬁw
I@assmuanudasns (x = 4.01, SD = 1.03) AnuuAnGIATaEIUIAIIszaUa UL Talauas
fygrvesgnasrionliiiningndrdanagesleluanumunsazasyliuing uddsluianda
@muLﬁ%W“%ﬁﬁ@iﬂﬂdgiﬁaluiz@“Uga G'fiami)Lﬂugﬂﬁpdalﬁu%mﬁmiw”@uu%ﬁaa%waaawmé’ww"uﬁ
Tuszozen mmzﬁmmﬁnﬁmaagﬂﬁﬂﬂmw WU agﬂm:é’u "RUALNIN" (x = 3.52, SD =
0.76) I@mﬂsuﬁuﬁvl@ﬁ'umLLuutpqﬂﬁam‘mdﬂﬁaQ’lﬁu%mﬂuudﬁ (x=3.60, SD =0.84)
iaaadmﬁamslﬂugﬂﬁwﬂ‘i:a‘h (x = 3.54, SD = 0.89) LLazmiLLuzﬁ,’]Q’lﬁu?m‘suﬁ@]'ﬁﬁ']ﬂﬁ'mﬁ'a
@89n13UINT (X = 3.53, SD = 0.80) ANNSAL ﬂi:lﬁuﬁvlﬁﬂzuumﬁﬂq@ﬁamiLLu:ﬁ,’lQ’Lﬁu’%mi
Wﬁ’u@jﬁﬁmgumﬁamama (x = 3.45, SD = 0.90) Namiﬁﬂmﬁa:ﬁaulﬁtﬁwjﬂgﬂﬁwﬁm’m
sndluszauna lagiawrzluduriauad (Mminanislueid) wadsftasinaludunginssy

(MIuuzUansa)

A1319% 1: duaie ﬂ"]l,ﬁf_lx‘]l,‘]_lu&l’mij’]u RENIINARDUNIILLINLI

anadey | audsauw | aens Std. Aanal | Std.
(f) N1AIZ Tas Error | (Skewness) | Error
(s.d.) (Kurtosis)

AmmwnIuIMIladadng
HAAWSEUATANTH (0Q)
anudeiioldlunsuugs (ord) | 3.65 0.76 -.805 122 996 243
myanasue widwldena 3.45 0.57 -209 122 242 243
Foulw (odp)
msam‘funuﬁm“[a%aané (olc) 3.80 0.63 -.004 122 -1.420 243
3282 IUNNITANTZLIUMT 3.61 0.64 -708 122 308 243
WU (olt)
NILLIUNIIUA AN (PQ)
MINAMIEUGLALNAG (pam) 373 0.87 -174 122 -633 243
msNasiuld (pv) 3.66 0.75 -674 122 714 243
mInauauasdagne (prc) 3.68 0.92 -253 122 -655 243
ANUEAINHATATN (CQ)
AMNENNNIOIUNITIANIANS 3.62 0.76 -.660 122 666 243
%E] (com)
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Aade | andooun | aens Std. Aanal | Std.
(f) N1AIZ N Tas Error | (Skewness) | Error
(s.d.) (Kurtosis)

anuanTadwnalulad 3.79 0.83 -.092 122 -.605 243
SIFULNE (Cit)
AT I8 909607 (coe) 3.66 0.91 517 122 -409 243
ANNTUAIVBIBIANT (coS) 3.69 0.78 353 122 -.920 243
mMaImInudIRUsand
(CRM)
anwlalagne (co) 3.69 0.81 -.554 122 -207 243
FAANNENTNVBIBIANT (0c) | 3.65 0.83 -1.266 122 1.556 243
msltinaluladansawna (it) 3.87 0.70 -.886 122 434 243
ﬂ’liﬁ'}”@mﬁm’mfﬁmﬁ%ﬂﬁ’l 3.78 0.81 -.011 122 727 243
(ck)
anuisnalagnédr (CS)
anuRanalalanizsnoms (ts) 3.84 0.71 -278 122 533 243
anuRinalagzay  (os) 3.67 0.70 -523 122 499 243
ANUKNWUYBINEN (CE)
anuigslavasgndn (ct) 3.88 0.92 -761 122 032 243
fynve9nAn (cc) 3.22 0.81 -793 122 -072 243
ANUANAVeIgNeN (CL) 3.52 0.76 -.166 122 -130 243

NANTIA 1 MINAFOUANVENNIATVBIN5UaNLas laglEarnnui (skewness) 1
mMyIamsuanuadninsiasenlUnenismusnnI e w1 aveInITRANLAI LazAANN L6
(kurtosis) Lﬂumﬁm’]mﬂmmmﬁ@@gaq@ﬁt,maw,ﬁuvlﬂﬁa"lxi a8 Hair et al. (2011) fnaaw
LﬁLLa:mmmI@i{lmia:ag;'i:mfw -1 89 +1 a9 lsAanw mﬂmﬂ”\mﬁﬂayjlwﬁw +2 §19 -2 N9
fornufivauiuld annuaansNuaaITroan ﬁaga‘ﬁﬁunmwLLam@hmmeﬁagiumd

' 9 . A A ' & o ' '
-1.266 - .517 WazAIANLLTENIN -1.420 - 1.556 TeiANgIndt -1/+1 Lanwlas wdbdansiiod
Wnnwaniuld e ﬁamwwmagﬂﬁdﬁagaﬁtﬁmmmuﬁmsuﬁmLLﬁJaLLuuﬂnﬁ
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A13WN 2: HAMITALATIEAUNINTERFUNUTIznIIaU T luearuNTiATIRII9

ord odp ol oft pam pv prc com cit coe CoE co oc it ck
(1] (2] (3] = (3] (8] (7 (8] (8] L L I e

1 1

z 368 1

3 5297 58 1

4 B30T BB4” 507 1

5 547 5390 5077 80T 1

& 387 360" 5400 @G0T @42 1

T 5447 508 5737 @31T  @8er  7Ov 1

& @15 5337 4447 843" 5487 5780 563 1

o 471" BO04T 5700 BS0C BE1T Bad” BS2T 5537 1

10 487 3547 4537 BT1T S417 5807 457 B10T BE1T 1

11 337 5400 5487 BD4T  @SET  BqdT @S BD4T  @eZT  ETT 1

12 B00C 5257 5077 8BS @71T  BB2T  &21T  FO0AT 83 847 Tog” 1

13 3877  A24T 5400 722 @1eT  @2&T  7ITT 7RI BeLT @74 T2RT 72T 1

14 803" 5257 4857 B51T 5547 @290 80T BT 81T 8147 847 BBET 851 1

4737 5447 4pAT 8400 848" 5500 @77 820”8580 @78 @30T 805 803 5887 1

-
]

a v o ¢ ' a a a_ € a
NAT7 2 URAIANNFUNUTITRIY QA IWLINNTLaTa@And (LSQ) uaz MILINI
v o & o ' @ a a5 v o ¢ ' o o o ) )
AMUFNRUTALANAT (CRM) Wud faudsz@nTandunutszniniaudsdanaldnndivasen
wisuelans 2 @2 i 0.9 tWatasnwnaifiatym Multicollinearity (Hair et al., 2011) 694339

8 minﬁﬁlzﬁ,’]iagavl,ﬂ’il,m']:ﬁ"u”um augallle

manzilaeanisia (Measurement Model)

msdsulassarelutaaasdisznauideduduaas MITRIIANNFURUTILgNAD
(CRM) anuisnalazasgne (CS) anuynWupasgnd (CE) wazanunn@vasgned (CL) lax
masaswnandssanalaluluies Aanvanananuduldladimgu] desidsuluies
(Modification Indices: MI) ﬂ"lLﬂwﬁmﬁalugﬂﬂzuuummgm (Standardized Residual) Lazfin
Wneinesdlsznay (Factor Loadings) lagmaiannmsusulutas Snamsiensluieanissa
(Measurement Model) aafingasluaissi 3

= a o
137190 3: Nﬁﬂ’]i’JLﬂi']Z‘Vﬂ&lmaﬂ’ﬁ’Jﬂ

oY O - CR AVE a

ALAINAITUINS oq 794 0.843 0.641 855
Tadaand (LSQ) pq 798
cq .810

M5UINITANNTNNBE N co 820 0.880 0.647 883
anA1 (CRM) oc 861
it 801
ck 731
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iz O CR AVE a

anuianalagnan ts2 774 0.932 0.698 870
(cs) ts3 796
ts4 .824
os1 .799
0s2 .845
0s3 .962

AMNRNNWDIZNAT ct1 890 0.926 0.678 849
(CE) ct2 925
ct3 .862
ct4 .745
cc3 .782
ccd 714

ANMNANAVBIANAT cl2 862 0.928 0.764 819
(cL) cl4 966
cl5 .886
clé 771

a o & A A A o o a A oA A

@597 3 ugasliiAuinasaslafnltluniacmulsianuiesassuazanatingaie
o A ) o Y o . . ' ]
luszaufivaniuld lasdiminesdsznay (Factor Loadings) agjluga9 0.714 - 0.966 T4g9
nirdfwaniuldn 0.5 A1 Average Variance Extracted (AVE) 2asudiazlasiasniuraglugos
A ' { o oA ' . . - ' '

0.641 - 0.764 TIgIniunawiniwualin 0.5 A1 Composite Reliability (CR) atfluza4 0.819 -

A . A o val ' . ' A '
0.883 Fganinnmwiniinua i 0.7 uazd Cronbach's Alpha atiluza4 0.819-0.883 Fageni
WNUINTNAUA PN 0.6 NAANTLAIATaAASDINLLUINIINITU T UANNLALIATILAZ A
A A A A o A . o A A o A A o A = &
WTafiavedinlasfiataanuf Hair et al. (2011) uuzih Ssduduinadasfiatanlslunsdnusil

= = o ot a e &
NQMﬂWWLWUOWﬂﬁ’]Wi‘UﬂWiQ Lﬂi’]z‘lﬂ“ﬂ%@avl,ﬂ

A1319% 4: danuaTIFIsIunn (discriminant validity)

LsQ CRM CS CE CL
LsQ 0.653
CRM 0.587 0.647
Cs 0.432 0.432 0.698
CE 0.341 0.529 0.489 0.678
CL 0.378 0.508 0.493 0.346 0.764

RULAG: FRFNNUTINAIFDI; AVE AUUUWINUEIHY

Tun133az R AN NaIIEITUUNIY Fonell  way Larcker  (1981) lauuztinlw
WInUsuan AVE 28907uU50H NUAIRRI809089nN N RN ATV Ia LU ThHInuAuaLLs
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wHl3daang Deenfinansuld da f1 AVE maslidannnin drfaigednasnnudu Nt
LLﬁJsLLNawfun“w‘"aLL‘iJiLLst”aﬁuq Tunsdifi é1 AVE  fdiasnin aswunodls daudsudaing
AMUFIRHER TSR BRINNNIN G T T auea udsurlsin Tasannansaf 4 uaeslwidiuin
A1 AVE 2asauilsudanne fenunnnindmaiaesasnu NI e S TuHsEuT

AN

nImasauAMATanAaaInaanaRIalaaanUTAAITILSzINE
wamsmaaumwaa@ﬂﬁamauﬂﬁma\ﬂumaﬁ'u*’ﬁagav‘ﬁaﬂszﬁ'nﬁwudw Tutaadniy
ROAARDINANNAWIWIEAUNY NIV Ld 8aaaaInUINMUIINTUIL A UANNFOANEDINANNAUV DI
luiaaauf Kline (2011) Hair et al. (2011) Byrne (1998) Hu and Bentler (1999) uaz Bentler
o A& A o A o £ A o o A
and Bonett (1980) unzin Taduguin  luiaanwamduianuinuizandniunsasuie

v o ¢ ] o a8
ANMURNNBDTZATNAILUTNANEN

a3 5: AnwranadaInannausasluaanudayaiielizang (Model Fit)

AENR amagay | tnmaidszdin WanS 1581999
a I'4
AAsen
fla-ugaIsauNUS 2.654 - eanin 5 uEAIHInNY NN U Kline (2011)
(CMIN/degree of saanaasnanald JeAUANIN
freedom) - #28n71 3 wEAINIAIN
v Aa
FOAAFBINANIN
fMw1daas (RMSEA) 0.046 - 0.05 - 0.08 UAAIH AN e Hair et al.
FOANRBINANIN EAUANIN (2011)
- 0.08 — 0.09 UEAINIAINY
v Aa o
Faanaainawald
AMaTiIINNINITIUVEI 0.052 - 0.05 — 0.08 WEAINIAINN NWLN U Byrne (1998)
' A ' A A v Aa o A
ALaRUBIRINTLARD FOAARBINANIN JEAUANN
(RMR) - 0.08 - 0.09 LAAITIAINN
v Aa o
Faanaainawald
AATHINTTALAIN 0.847 - 31NN 0.9 UEAIAIAINN WU Hu and
FaanAaadlSuuiay FOAARBINANIN seau@wald | Bentler
(CF1) - 0.8 - 0.9 UFAIHIAIY (1999)
v Ada o
Foanaadnanals
ATHINAIN FOAARDI 0.820 - 31NN 0.9 WEAIAIAINN NWLN U Bentler and
NANNAWEIFUNNT (the FOANRBINANIN eaudwals | Bonett
Tucker Lewis index: TLI) - 0.8 — 0.9 LEAIHIANN (1980)
v Ada o
Foanaadnanals
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MMIIATIZARLNLAAFNN1ITLAIFII (Structural Equation Model)
NAMIIATIEHONTWANIIATINDN qmmwmsu’%mﬂa%aﬁﬂé (LSQ) JANTWANIA
daanuianalazasgndl (CS) (B = 0.892, p < .001) uazdaAnupnWUBaIgndl (CE) (B =
0.708, p < .001) MILIMIIANNFURUTANA1 (CRM) liiiBniwansasidaanuiinelazas
andn (CS) (p = .878) UANANTWANIIATIGBAMUKNWUYBIZNAN (CE) (B =0.708, p < .001)
anufanalazagndl (Cs) AanTwanassdeninuynwuaasgnedn (CE) (B = 0.335, p
<.001) uazdaauANAasgna (CL) (B = 0.335, p < .001) uazANNRNWUBEIgNAT (CE) &

Sﬂﬁwamqmmammﬁ'ﬂﬁmaagmﬁ”] (cL) (B = 0.734, p < .001)

e a ¢ @ a a 9
M1979N 6: a;ﬂwammmmmLau“n’mawﬁwamadmuﬂi

a@_

ol
-
g
-~

o

D & & I

chi-square/df=2.654, RMSEA=.046,
CFI=.847, TLI=.820, GFI=.732, RMR=.052

ANATNNHS Std. Estimate S.E. CR. sig. mMsanaule
LsQ = Cs 892 224 3.757 000 aNTL
CRM = CS -.036 229 -153 878 Ufias
LSQ = CE 708 097 8.736 .000* HaYIU
CRM = CE 708 .097 8.736 .000* yaNTy
cs = CE 335 097 4.221 .000* HaYIU
cs =2 CL 335 .097 4.221 .000* HaNsy
CE = CL 734 044 13.768 .000* Ittt
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& a ca A 9 A ] =< a
#ananh KANITIATIERONTNAN9IEaN ANNANTI9N 6 WU AnuRewala (CS) &
UNUINMIARNANUUULNEIN (Partial Mediation) 3e#in9gmnInn1suinisladadng (LSQ)
Qs o A v 1 a > s 6 o v Qs > =1
AUANNANAYEIANAT (CL) WAz 32319 NMIVIMIANUFUNUTAUZNAT (CRM) NUANUANG
2893ne1 (CL) laganuauRusIZsusimilannis uaasliidiuin anuiswala (€S) iuauds
UNINNANNLETURIBLANAMUFUNWKE(Complementary mediation) szqummwmsu‘%mﬂaﬁ
FAN (LSQ) AUANNANGV2IRNAT (CL) UAz 321N MIVIMTANUFNHRUSALANT (CRM)
nuANUANAvaI§NAI (CL)
lusmzAnnuynWuseIgndl (CE) ATUNUINNITAUNAIILLLUIIEIW (Partial
Mediation) 32# 1149 mnIWNNTLINNTLadadng (LSQ) AuANMUANGTEIgNAI (CL) Uaz 12ring
a s Qs 6 o U Qs = v Qs Qs 6 Aa ‘dl
MILIMIIANAFNNUTALANAT (CRM) AuAuANAvaIgndl (CL) lasannudunusidanen
widauiu usasldiiundt anuynWusegndl (CE) AdudindsuninnanefiaSuniaiiy
ANUFUNUT(Complementary mediation) 3:%'5106;mmwmm%mﬂaﬁaﬁﬂﬁ (LSQ) NUANW
o A £ ' a L L 6 @ U s o v
AndvaIgne (CL) uaz 1TWing MIIMIIANUFNRKEALINA1 (CRM) NuANUANaATaIgnen

(CL) LTuN% uaNINN 7

A9 7: agﬂwamﬁ,ﬂﬂ:ﬁ'ﬁw%waﬁa wdsAunand

ansna answa | BwaNN p- faayy
N9ATI neoan \Boan value
(AMmagau t) i &9
LsQ =2 Ccs 2 CL 404 (7.566) | .279 213 | 353 | .011* | MIAUNaSULLLIGEIN
(Partial Mediation)
CRM > CS > CL | .341 312 256 | .388 | .005* | MIAWNASHLULNIEIH
(6.511) (Partial Mediation)
LSQ =2 CE 2 CL 540 143 080 | 194 | 013* | MIeunaswuuLNIEIY
(10.208) (Partial Mediation)
CRM = CE =2 CL | 469 (9.127) | .184 110 | 234 | 018 | mIsunasuuLLIeEIn

(Partial Mediation)

anuUs1awan1sd09

qmmwmiu%mﬂaﬁaaﬂé (LSQ) ﬁ'ﬁw%wamamqL‘Tmmﬂ@iamwﬁawaiwmgnﬁw
(CS) 8819 ARBAIATY ROAANBINUIWITLVES Wang et al. (2018) nuin asddsznavwes
AumwuImiladadndduanuasidana anugndas wazauidefiafinansznulavase
daanuanalazasgnen I@ﬂLawwziu@i’mmia@@quuéfmia%aﬁﬂﬁ?ﬁ'ﬁavl,@‘f%'umuuugdq@m’m
daeuunusauny axfiauliiduigndreasdnilieanadayiunmadsevdadunuidundn X

ROAARDINUNAIALVEY Kumar and Pansari (2019) 1WU3N ;ﬁﬁu’%miﬁmmmﬁwgnﬁm@
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@Tuvqluiaﬁaan37%:ﬁfémM@Tnﬁ'aumammﬂa‘n”u wananit Qmmwmm’%mﬂa%aﬁﬂﬁ (LSQ)
Falianwan1sanisuindaanuniuYeIgnen (CE) adnadinudany DamenndaInLIINITy
289 Johnson and Park (2022) fiwuin m‘su’%mﬂa%a@n&ﬁﬁqmquommma%omw;dﬂw‘“u
N481TN LAz WY ANTINVRIQNE UAZ Martinez and Rodriguez (2020) AWUANNFUNUEAD
ﬁfﬂﬁwﬁrgizwhdmwL%aﬁavl,@’maw’%mﬂaﬁaﬁmﬁumw;dﬂw”u"uaagnﬁﬂmmzma

Iummzﬁmsu‘%msmmé’uw”uﬁgﬂﬁw (cRM) laifidniwansassdannuiinalaves
anen (CS) IWANA1IINNANITISLVaS Sarlak and Fard (2009) IWUANNENRRTITILIN
32%119 CRM  fiuanuiiwelazasgndd mwLmn@mﬁmaLﬁmwnu%ﬂﬁ@mﬁ'maaﬁqiﬁﬁ]
aunwihnsseansznivdssnalulsindlneg ﬁgﬂﬁwmﬂﬁmmﬁﬁﬂ”ﬁyﬁuL'%iaaqmmwu%mi
ANNIIMILIAIANUFNNUT athilafiany CRM H8nSwansasadsuindannugniuues
anén (CE) atnalundeny seandodnLa1wIIoves Payne and Frow (2004) #Wuin CRM T8
GRS HE TS ST TR T L

anuiswalazadgndn (CS) fanTnansasadiuandennuynwuweIgne (CE) uaz
danuAnfvasanen (CL) IanASaINUNANI3I988d Chen and Li (2021) uaz Kumar and
Pansari (2019) inuin mmﬁdwaslaLﬂuﬂ%a‘i’ﬂﬁwﬁ%ﬁmwalﬁgﬂﬁwLﬁﬂmmaﬂw‘”uua:mmn”ﬂﬁ
dauuTUR AMUENWUBRINAT (CE) danTwantiasauduandaainunndvesgndl (CL) 9
§OAARDINLITWISHUEI Bowden (2009) waz Vivek et al. (2012) Aiwuin ANNRNAUBDIRNANE
Sniwamsvandeanuailada mivanda wazausing

wamsﬁnmﬁwud’lﬁammﬁawalﬁlLLazmmgﬂﬁwuaagﬂﬁﬂ@i’mﬁuwuml,ﬂu@""sl,l,ﬂs
ﬂ";uﬂmuLLmJLa'%&lﬁ'uw”uﬁ%lmﬁuﬁamméﬁ’wﬁawaam:mummi’wmmﬁ’ﬂﬁmaqgﬂﬁﬂugiﬁ%
B2B GolildiAndwandasuidion udidunauannszuaunsfidnasiuaeuuasdyfaunus
JeWIIAINLTENg 9 @971 Sashi (2012) Lauama‘uLLmﬁmqm%%mm;ﬂﬂw”umaagﬂﬁ’]ﬁaﬁmﬂ
n3zLIwMIAANNANG Buanmadenlos Mmidsmsan anuRewels M3 ANUNNWY
IEEREE ST f'fi\‘lLﬂus:ﬁugaq@mmmwﬁﬂﬁ msﬁwg\amwﬁ{lwﬂaLLa:mmanwbuﬁuwmﬂ
Wududsaunansuuuursginegasliifiuin AmNINNIILINNIlaTad@nduaznisuingg
AnuauRusnuand Ll ssudsInalasasdanluanag LASIFINaRNUNS INN198 a3 N
feyaedtizns fe matzdiuanudawalanaznssisanuyniumiarsuniuazwg dnssy
Gﬁaaa@mﬁaaﬁumwﬁmiﬂizLﬁummm@mi'a (Expectation-Disconfirmation Theory) LLa:mej
ﬂ's'lmdﬂﬁ'uﬂladgmﬁ’l (Customer Engagement Theory) ﬁLﬁugwﬁaﬂawwﬁwﬁ'rymaaﬂs:aumsrﬁ
wazmsfi fanuslunsainnuindluszozenn namsdnmilaanasesiunuisovas
Martinez and Rodriguez (2020) ugaaliifinin  anudenalavimirimdusudsaunans
iz%ﬁ’h‘]@lmﬂ’]Wﬂ’]i‘U%ﬂ’]iLLﬂ:ﬂ’]’]N@i‘]lﬁ]‘%ﬂ‘fﬁ W82IIWITHURY Liu et al. (2022) AiNLAN AINRS
woladudulseunansuuuLnegn (Partial Mediation) sznimIsImIenuFIRusAugned
wazaNNANGlUugAmBNIINLINT wonanitginenadasiiu Wang ef al. (2018) ANLINANUAS

walavinninniduad LLﬂsﬁ'uﬂmaiw'j’mQmmwu’%mma:mmﬂ”ﬂﬁm aagnﬁwluqiﬁm aUan
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aawlaik Chen and Li (2021) Euawin mmﬁa‘walwaagﬂﬁ”ﬁL‘flunavl,nﬁm”ruvﬁﬁaﬂmsmha
dszaumsainslTuSInuANUANG sz ez %amwmijﬁqmmwmm’%mﬂaﬁaaﬂé
LLa:mSU%msmwé’uw“’uﬁﬁ'ugnﬁw:ﬁﬁﬂ%wahalmwiammﬁ'ﬂﬁ uannuNswalaginsd
ununeglumaasiuanivanuudiunioesanuauiuti lusundoana ANUHNNY
2893ne1 (CE) AdududsuninnanefigSuniaiunnuduwus (Complementary mediation)
iz'ﬁdwqmmwmsu’%mﬂa%aﬁﬂﬁ (LSQ) ﬂ”ﬂﬂawﬂ”ﬂﬁmaagnﬁw (CL) w8z 321319 NITUINNT
ANUFNRUTALINAY (CRM) fUAMUANAY09NAT (CL) Liuim nansAnwiigoaadasiy
NWITHU0I Lee et al. (2024) inudn ﬂ’J’]&IEdﬂwuu%adgﬂﬁﬁﬁﬂﬂﬁhﬁﬂuﬁ’lLLﬂiﬂduﬂaN‘ﬁlﬁ
UszdnSnmszwinidszaunsaluusuduazanuandlugsfiaeaulat aufansdnsaes Kim
and Yang (2020) ﬁlszq'j'l ﬂ’J’lllEjﬂWUWUadgﬂﬁﬂLﬁuéﬁLLﬂiﬂduﬂa’l\‘iﬁL%@&II&IGQMII’]WU%T‘]’I?LLN:
AuAnEns i Beiaunduazidang inssu

doldualiu:

TatanaunedUILALIENAUNMITINIAUNWINIEID D N2 L TTING

1) fusznauminsldanuddyiumswamgmaiwniinslaisdndediiasy
1997 laBlaw1zmM It ﬂQﬂﬁﬂumm@ﬁunuia%aﬁne?&ﬁﬂﬁ%’umiﬂizLﬁu@hmﬁlﬂfgaqﬂ F009MT
Wuanuidaiialun1iauss uaznsaatzazia lunITanITuIuITIwE ﬂ’]i&idl,ﬁuﬂq:ﬂ"ﬁ’ﬂ
mmf:a:mUa%ﬁam']w‘lﬁuﬁ'ﬂum{lﬂ’mmiw”uua:Lﬁuqmmiﬁﬁu@ﬂﬁ”’ﬂmw:m's

2) fusznauniasiianuidgiunanawszuuinalulaiasaune lasaisaimu
lunswawiszuunaluladassumainuads sAﬁd”L@T’S"umiﬂ*s:Lﬁ%@iﬁLaﬁﬂQaqﬂluﬁwu
AUAINIIDEUG NN LLa:LﬂuﬂbﬁJﬁTﬂﬁm”muﬁddwa@iammgﬂw‘”umaagﬂﬁ'} MIMNITUVUAL
mahiaﬁmmumﬂml%a:’mﬂLﬁ'uﬂizﬁﬂ%mwuazé'}mﬂm'ma:mml,rignﬁ'l

3) dsznaunsaslanudayiunsaiianylinelazesgnd Gﬁaﬁ@hmﬁ'ﬁgaﬂd']
ANuUENWUN NI alan sl ATy Tasawznasiianudaiwinzausidud ldasianu
ANABINTT ﬂﬁw”mmﬂ';wvli”mﬂaLﬂuﬁugméﬂﬂ@lumm%qmwanw"’mmzmmﬁﬂﬁlu
EIETIgl

4) JU3znaUN1INITYIMINIINAYNINIHAWIAMNINNITLINTlaTadnduazns
UIMInNNANRUSgnA Y Lﬁmmﬂﬂ%amﬂ%ﬁ'ﬂﬁﬁﬂﬁwa@iamw%ﬂﬁ'wua@ﬂﬁw Badu
thibidyfidinadannunind miyﬁmﬂmséﬁﬂdna:"ﬁaﬂa%aﬂsmumizﬁﬁaugmﬁmuLLa:
FAANNBINUARDANILABNIIVBIZNEN (Customer Journey) Gﬁaa:ﬁﬂﬂgjmia%”'mﬂ'nwvlﬁl,ﬂ%ﬂu

NINNTHAIVUNEIE 1
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mw‘mﬁummmﬁamuauu:ma’wﬁa:‘ﬁaﬂlﬁ;ﬂ”ﬂi:ﬂaumimmma%wmmvl,ﬁm%'w
L e oA o o o o o v & ' A ' v a
NIINITHAITUNEIE 1 LLa:wwmmmawwuﬁnugﬂml%LLmaLm‘sﬂmwzma FIVTRINA AL

ﬂ’J’]8JﬁﬂﬁLLﬂ:ﬂﬁiﬁffﬂﬁk&u%’mgﬂﬁ’mEi’]x‘i@i?JL‘ﬁ?N

Parawauwzdmsun1slIsalwanian
1. Ham s itlatiiaualulaannusURBELLL "co-local model” Auaasliifiuiianu
=3 U 1 1 o A 1o v 1 a :é
wawalwaogﬁﬂmmmsnmmﬂ@Ummammnﬂﬂimﬂmnﬂmadmummgﬂwumwﬂﬂ &9
WNITINNIENNNINNN M dayaalwnsAnvaNuTUTa Yo IANNFNN LT TERIe RS IwuSUNN
1 Qs té a o ¥ Qs v & 1 a a a a o Q
LANFIIN mmmwﬁmLLamlﬁmmﬂugsm B2B qmmwmimmﬂmamﬂ§ﬁmmmmy
1 a Q > v U IA 1 U { Q.
mﬂmﬂmimmimw11awwufgnﬂﬂumimwm'lwﬁawala FIT0 18RV AN
naenauaniisunideuluuiungsiesudirznialszne
a 2 a a Y o Aaa a ' o A o A o
2. miumiﬂﬂmmwumwﬂmmfmaﬂﬁwamam’mnﬂ@mau@nmiuginwumu
WTN§I98NTzRINUTHNA UL UNITAIUTITUNLANANIN Y wazAaaunITiURwuwlaiva9Ua98
ﬁﬁﬁ‘ﬂ%wa@iammnyﬂﬁmaaaﬂﬁwmunmﬁl,ﬂﬁﬂuvlﬂ #ONAIINHAITINIIANBAILYSUNTNTOU
(Moderator) 8% L% IW1ABIANT UszinngasmnIsy #I0AMUDIWATITUSINT NoNIINAGD

L a 6 1 a
AMURUABDIEHING LL‘IJ‘SI‘HIN LAR
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