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Abstract

The application of the marketing mix as a strategic tool to stimulate consumer purchasing
decisions served as the foundation for this research, which aimed to investigate consumer
perceptions regarding the marketing mix elements (7 Ps) and purchasing decisions assessed
through perceived economic opportunity. The objectives of the study were to develop a
structural relationship model and to examine the degree of model fit between the marketing mix
(7Ps) and purchasing decisions-measured by levels of perceived economic opportunity-in the
context of low-rise residential real estate (housing project type) located in Mueang District,
Chonburi Province, using empirical data. A quantitative research design was employed. The
sample was determined, and data were collected online from individuals who had previously
purchased a residential property in Chonburi Province. The data collection was conducted via
websites and various digital applications. Descriptive statistics were used to calculate the mean
and standard deviation, while inferential statistics were utilized through Structural Equation
Modeling (SEM) to evaluate the model’s goodness-of-fit against acceptable criteria. The findings
revealed that among the marketing mix elements, the ‘Place’ dimension received the highest
mean score (Mean = 4.19), with respondents prioritizing proximity to major roads and
transportation infrastructure. In terms of purchasing decisions, as measured by perceived
economic opportunity, the ‘Loan Interest Rate’ factor received the highest mean score (Mean =
4.32). Both variables exhibited normal distribution within acceptable statistical thresholds,
validating their suitability for model development. The resulting model demonstrated a
satisfactory fit with empirical data (X? = 105.741, df = 37, X?/df = 2.858, CFl = .971, TLI = .957,
RMSEA =.071, RMR = .017). Furthermore, the marketing mix (7Ps) was found to have a statistically
significant positive direct effect on purchasing decisions measured by perceived economic
opportunity (B = 0.67, p < 0.001). The model accounted for 45% of the variance in purchasing
decisions based on perceived economic opportunity. In conclusion, the study offers valuable
insights into consumer behavior and preferences, particularly the impact of the marketing mix
(7Ps) on purchasing decisions for low-rise residential real estate. These insights can be leveraged
by developers and marketers to formulate marketing strategies that are more closely aligned with
the needs and expectations of the target consumer segment.
Keywords: Marketing mix factors, Purchasing decision, Perceived economic opportunity, Real

estate, Structural equation modeling
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voslassmslimnzauiungudmanefiduiiadeddyidnaiesenuie (Fanning et al, 2018) lugsAa
ofwBunind madenvhuaiinedifidnanmlumaiulamansugio wu Indundsnuvienisauuia
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mmimﬁmiamaiumsL@U‘Imsuangamaé’wﬁw%’wé GﬁqLﬂuﬂaﬁaﬁﬁ@umsﬁ@ﬁﬂﬁa (Jones, 2020)
maddsteyalasmaiudemseulaidmslifuilarausasadulenamaasysRaldassdn

5. yaa s (People) AardAidruAsitastundndusiionun vedaisgndiuazyaainsd
$mine wazyransiliuIsudamsne yeansindudesendunisdmien nisilneusy uaznnsgsla
dielitanansaasrsanuiieelaliugnéliunndiean gudsiu Tnsazdosimmuanunsauagiinunia
annsamevauewjuilnasuiedauAniituadvassd dauanmsalunsuftym uazadsenden
Tiudesdng Fafuminmuaneuasiunuodsniuningiiunuinddylunisadrsnuduius fugndn
U3y vee Berry et al. (2019) nuINTRNaUTHYAAINT TN veA UM TIAIUS N ILaEN1512531
sososannndiulomalunislamsvglduniu msdnineumeifanudomguazannsalidoya
Aerfulomanaasugisannsamulusdmidumindlsogadaauiiunumadglunsdis fuilaa
Sudtayaruazlonalunisasmu (Choi & Choi, 2020) Muddedenanuanddiiiviinslicyinwnse
foyairtumsugianarnsasmuisfiuanuiulalunisdadulatovesiuilaald

6. nwueM9NBIN (Physical Evidence) ABN3A3 198N IMULIAGONTBIDIANITODNUUUANLAY
nswUsduvdoununuasiuil uazdnuueynamenmdu q savgunsaiededld wiesdesng 4 fldlu
msunsiianansagelaguilnauasviliuendiunmdnualvesesdnsimienitguisiulsegradnan
uanandanuazyaneamdmnesuis Auwadeumamenmluudnusu it uwagyh gl
USnsuazgnAndiufdusius iy saudisesAuszneusing  flanusadudieslddne Tugsheedmniuming
psfUsznavilsmfenmsiidnnurefigiamulndedeviemsldimalulad msuansnmaiiousds
(Virtual Tours) @SuU U IDE Lﬁ@lﬁ@ﬂﬁwm:u1mmuimamﬂﬁﬁauéfm%uh%@ (Walker & Millington,
2021) wazannsndreliguilansuiferuduaaslontalunisasmuiidaauuniy (kumar & Rani,
2021)

7. nawuaums (Process) Aotunounissminendnfariuaznisliuimsdssgniossat by
finelauazusevivlavesiuilan daduniserdunszuiunsuisesraiiodndsndnsamivdeusnsliun
anA1 W elwiAanisuanadlagiinnismaindnduszdestiansanly 2 du ldun anududeou
(Complexity) kagmi1unainuane (Divergence) ?fﬂuqaﬁaaaﬁ’wﬁw%’wsj‘ N5EUAUNTSE DU
UsgAvBamaztigananugsenuazifinunufianelavesgndn cuddeues Smith et al. (2020) 2y
51452 uu CRM (Customer Relationship Management) wagn1shiusn1sndsnisviedingieadisniny
fdvesgndn swdsnsfinszuiumsvihnuilusdauassing 1wy msiissuunsvedudediazninauny
yiomsesureiieulunisawuausativanguassalunszuiunisdnduladouasdenarenissusia
Tonanmaaswgiia (Zhao et al, 2019) nszuaunsisuiudaslignandandulauaziiulonialunis
aauTiA

wuaRanquiiieafunisdaduladauaznisiuilenadunsugho

nsadulateedamiunindddadevaretsznisiidmanseny uaznidluiladeddyfonisivs
L%@ﬂi@ﬂ’lﬁ@%ﬁ’i‘t@ﬁﬁ] (Economic Opportunity Perception) %’wmaﬁamsﬁ;Eu%lm%’uiﬁwmuﬁ’jmh
warlonalunsasuiiannsaairssansuununsnisiiuldlusuian Uain & Malhotra, 2021) lugsia
odmFuning nagnsnsnatn 7ps gnihwnldifieusuussusraunisaignduaznszdunisdinaulade
Tnsnssuiieriulemadaasvgiodunuivlunisaiiannuiulalundndas (edamiunind) fign
iauou feumdindulatoodmumingiinnnmssulontadansusio 4 Uszns Wud 1) Shn

Aantedug Ledn dnsmenidendivanniseninsiuvesuilnanaznseduliiianisasyuly
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adSuNINg 1MUITBU09 Zhao et al. (2019) wagnguiguasAuazgunuras Mankiw (2020) s
nsandarmenidudmatenisifiuturesaudosmsdoodmnIuming 2) svoy valunatoutisy
Fuf mafszernaioutissfieniuiaeliiuilaeamsauimsinnisnssuaiuanldity dedmade
nsindauladio (Kim & Park, 2020) TngdanuuurAnues Modigliani & Brumberg (1954) Mgt aeiu
2asTiemensiuesiuilae 3) Sasnmsfivturesaedniuming mnduilaamamsaiiinen
odmIunindanfiud uluouianiinaroanudonisdevesfuslng 1uideves Lee et al. (2021)
atuayuwuIAnvas Shiller (2008) ‘vmﬂ,‘wmmwmmmmmwmﬁmwmeuawwﬂmﬂmnquaﬂu
naa uar 4) WiAaasuesasaAsTsueulon wmndinsanaisssudoumandtisandunulunisde
AFIUTUNSNE ﬁwiﬁ@fﬁimmmmLﬁﬁwﬁqmamlﬁdwﬁu (Wong et al., 2018) %mamﬂé’aqﬁwqwﬁ
LATWEANART N ANTINYBA Thaler & Sunstein (2008) #i5zyiAnsssudouuazanlddrounsiinasie
woRnssunsindulavesduilan annismumuwssanssuinduamziwazasuilunsounuinnis

398 A9N1NN 1

Uadgdaudszaunienisnana (7Ps) . 2 4o . -
n o . n1sanaulagaNnInaInn1ssusloniaLda
- Wapnnum (Product) R v
. WSHEND
- 511 (Price) L ®
- PINANTINTINUY (Place) - aATRaniuy
- PvaaLEsuNIS18 (Promotion) > - iﬁ&l%L’Ja’lmiN@u“U’ﬁ%ﬁuQ
- ymans (People) - PRIINSHNUTIUYBISIAN
- aNWaEN19N18N (Physical Evidence) DRISUNSNE
- N5¥UIUNNT (Process) - 93ANARIURALANSTIULTEN AU

AN 1 WEAINTOULLIANNITINY

sATIUNNTINY

nsAneIdedifunsifedeuiunas (Quantitative research) fRSnsiuiun1side feil

1.nquieg1e Msiruaruianguiieg1alneldisnuisves Comrey and Lee (1992) uag Hair
et al. (2010) fina1131 vuavesdeg1afildlunsideasivuindaetna 10-20 winveas uIuiIuUs
Funalgvesniddedu Tnem3delundeiliihuusdunald S5uau 11 fhus vmstmunsiuaneg
Fr0879 20 W ( 11 X 20 wh) 18wy 220 Fegnsdsanuanissuiniduruavesnguiognsdusi
ansnthsnldlumsiieneishemadamsiieseilunaaunislasaing (SEM) titelilddoyadiauysal
wazannsailuimunuudiassaunadslassaieniddelianUssavinagean dansduiesiildis
Au19819U U129 (Purposive Sampling) ¥N1suWankuuaaUnLuaY Lﬁu%uamﬂmsﬂa'u@hasm
ﬂa?,JG]’J’e]EJ’N‘VlLﬂEJ‘EJEJU"IHIURNM%WU@Ui Imamimm’miamamquaaummmumulwa LLawwame
AN 9 szmumaﬁvsjvnmmsmmmuaaummmm fluNAL WA, 2565 - AWNAN WA 2565 reufiazuan
wuvgeuaulLNAI9E19 i mamzaaummuamu (Screening Question) tielyiuladnfunguiaogiad
e iRnuiidivualfegnaanzianzaad

2. \n3eaiiefldluniside fe uuuasua1u (Questionnaire form) WUUNINTIAIUUTLLUAT

(Rating scale) 5 5efu MuumNAIINITIIAZILLY AD 5 AZLUL WINAUITEAUNINTEA ¢ Azl WAy
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FLAUNIN 3 AZLUUL IAUTZAUUIUNANN 2 AZLUUL LWNAUURY way 1 AZLUU wfﬁusvﬁ’uﬁaaﬁam
(Likert, 1961) AT19@0UAMNINVBILUUADUAUIALLAUBENTIAMIA I1UIU 3 AY m’saaammamm%
Imwmmwmmaﬂmaqmumumauﬂamuammaqmn% Lmemmsmwaaummmmmsamm
o Immma]sﬂsum'ﬁmmmsuum’maamﬂaawawammm (100) LWamnaa‘ummmmaqmumam
wazFuIae 10C Inedamauiidan 10C saust 0.50 - 1.00 Andenl3lold Tarauiidan 10C s
0.50 fisanUsulsemFedniis (Rorinelli and Hambleton, 1977) Guilsiiidamanumasnismen 10C &
Anadvesdviinnuaenndesegil 0.84 tuuvasuauiufuusudrilunaasdld (Try out) fungy
A298799711UU 30 AU ﬁlim'ﬁlﬁtfﬂa'mﬁaaa'wﬁaﬁiﬂumﬁﬁ’a i emA1Aud s uvewuaeUnY
(Reliability) 9138msmmmaamaaamﬂumaamauﬂi Av3uoann (Alpha coefficient) vasasaula
(Cronbach) Hamslasgimanuidesivvesudasiuusldrmunnsguimuunie Fulszavsuear
1 1A19INN17 0.7 WAZAISIUIATILUNTIBTRTAININNTY 0.3 (Hair, Black, Babin & Anderson, 2010)
fiail AduszAnsuoating fienagszuing 801 84 978 wazAd IS wunedelinogsewing 452 fs
967 Belduuudeunuiauyndede

3. nsifusnudeya Tiun nqudiedsiinedoadamiumingUssnnilogodouungu
(Uszanlnsanis) luaiiufisinedios WIAYAYT ﬁ’mLﬁaﬂquaaumuﬁﬁsﬁayjamsmaumué’au
auysal lduIunguiiegsduIu 369 fiee

4. IATLVULATINTIUWT N1TIATIERIAUTENBULSEUEY (Confirmatory factor analysis :
CFA) :1miﬂvmwumaammﬂmqasw (Structural equation model: SEM) ) m&ﬂﬂmmmamfﬂiﬂ
VN9ERR AT UUTIA0IANFURNUST AR TEnId U sEaUN1IAaIAY mimmauiwammm
ns5uslenalfaasugia Imammimwaaummaamﬂaaaﬂamauﬁuaaqumaammaaﬂamﬂiuﬁ]w
(Model fit) Ingn153AT189A1R 3 IAINEDAAR DILAZLNUIINITRINTUIANNFDAAR DY AD ALA-ALATS
(Chi-Square) ddsd1AgyM19ada (Wounin 0.05), AMlA-ALAISENANS(CMIN/JA Weanin 5.00, Aawidin
JEAUAIUADNAR BILUTB UL U (Comparative fit index : CFI) 11An11 0.90, ANATHTATEAUAINM
naundufiusuLiuga (Adjusted goodness of fit index : AGFI) Adaiinsesumudenadas (Goodness
of fit index : GFI) §Au1nn3n 0.90,Adisniiaesvesnunainadeulunisuszanndi (Root mean
square Error of approximation : RMSEA) §idnifaendn 0.10 wazAnfviisnvesiidsaeuadevesdiud
wide (Root Mean Square Residual : RMR) TAgntna 0 (Bollen, 1989; Browne & Cudeck, 1993; Hair
et al., 1998; Mueller, 1996)

uAteil IWsunsusestiesrsunmaideluuyed neanenssunsasossauidsluinged
mﬁwmé’syjiwnmﬁ | G-HU296/2564(E1) WflaTufl 3 flunay w.a. 2565

NAN1328

AneunuugounusuauieaY 369 au dndlug)funavds oglugaseny 26-30 duSanisfnw
sedulsnyay e’ anunwausadelan ondnmdnauuisnensy Meldeassedou 15,001- 30,000 U
uazduaLInluaToUATY 2 AU

Han1sANEIMINIRgUsEaAN 1 nsAnwiszAuauAniutIdudIuUsEaNN1INIINAIA (TPS) waENI3

andulageninannszAunssuilentadiaasugialusdmsunsnduszianiiegordouuisu (Uszian
1a59719) luwaiunduneiiies Yminvays Lanewiannsan 1
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= LY a 3 N LY LY ! [ [ a
A19197 1 LEAssEAUAINAALAULIALIAUTATEEIUNANNIINITAAIN (7Ps) LLﬁ%SSﬂ‘Uﬂ’ﬁi‘Uﬂ@ﬂ’mL%\‘i

LASYEND
Aauus Mean S.D. wawa

7Ps: Uadndiunaamnianisnain 400 048 M

P1. dunannaei (Product) 412 055  un
sUsuvandnenssuvesitinuiianuaisau Auade 374 082  wn
ANTNWINADN 19U SUN. @IUAIGISOY ﬂi%’jqﬂﬁq melulaseins azanuazinmuvaonsiy 4.23 0.80 ll’]ﬂ'ﬁla;ﬁ
l¥Tannun A wazliaumangauiusia 390 081 W
HanduveatnunsInINANABINTT WInzauiunTegefuas 4.21 064  wnfign
fuildaosdaumanzay asstuaudesnis 430 070  niign
szuuliit gunsalneludhuluszuudnlud@ 436 062  wniign
P2. #Mu31A1 (Price) 413 054  wn
FIMmEgaNuing 4.25 0.74 mmﬁqm
iR nzadafsuiuiuiingAss 4.31 0.60  wnfign
ANNATAINTUNITTITERY 374 082 W
nadentothuiglfifiusun 423 080  wnfign
P3. fMUYMNIN15IATIMUIE (Place) 419 047  wm
VTWLaVi&y’qaeuﬂﬂﬁamuﬁﬁN’lu 3.91 0.81 gt
vuaiisaeglndtuaniuil wu Tsadeu sheassmaudlsmenuna wninede Wudu  4.21 0.60  wnfign
vhuafineoglufitlaivio 430 070  wndign
vhuafinsoglndnuulvg) uaslndvomsnuuney 436 062  wniign
P4. funsedaEsunisnaia(Promotion) 3.67 0.75 N
fisrenisduasulusuduiivhaule wu wesiives mufwewaudu q 3.36 1.06 Yunang
Suteyauieatumsdetiuanleawnmis WEB SITE 355 089 W
nsanaiuMIneitdmansnsnenide 393 085 N
Tasansitlsiduaniiuan 383 090 W

P5. d1uynAa (People) 3.73 081  un
wiinyuedinnudenglundasusiimauiaue 3.62 0.89 170
wilnugaunsaliawugiduililanusenis 383 085  uM
A laldvasminnulunisliusnis 378 087 W
ynannmiidveswinalunsliuinig 367 083  wM

P6. fMUN3EUIUNTT (Process) 408 057  wM
fnszuaumsianuidussuu wazsamdlusunmsuimmdsnsee 405 064 N
msvosthuruueUnddu w3e Online Booking Aitaesuiemnuazmnluntsgethu 3.96 0.75 110
fanuanansatunisdaeutnulanswmuimuenis 415 065 w1
ﬁ“ﬁzumumiﬁwé’gyimﬁ%’mw 4.17 0.63 170

P7. AMUaN®MENI9N18AN (Physical Evidence) 4.10 0.52 4n
trundousy Tiliidunsu fuillunislfaenidudndiu ynumdeusofeiu 412 069  wN
fudanssudsdaaumsoyinddunedenuasUsendandsa 420 063 W
fiszuuinwanuasndviindetio 429 066  wndign
fiusmsaluas Aaiua aszhothauasisue) fidudunan 377 076 3N
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M19197 1 wansszRuaNAniuneIiuladediunaunIanIsnain (7Ps) wagseaunissuilaniads
R REG)

Aauus Mean S.D. wawa
Ecomsdnduladeiiininszdunsiuflonadaasegia 421 053 wnilga
Snsmendoiug 432 071 wniiga
srevIaluNHouTITERY] 430 059  wndiga
Snnaifiuturesmedamiiuning 4.13 0.75 1N
WiF1nd1ue4 wazAssTUsulou 408 084 1

NUBLUG): sesunansUsediuAads 4.21-5.00 mnﬁqm, 3.41-4.20 110, 2.61-3.40 Y1unany,
1.81-2.60 oy, 1.00-1.80 Weeiign

9917 1 aenuiseiumuAniiutadudulsraumanisnaa (7Ps) ogluszduannyneu
idofiansantadodiutsraunimsnaniifuilanlinuddygeanliun dutemianissimuie
fuslnelsimuddoyaean Tagliauddnyfuraiisegindoulg waslnddomnepunauinniian
daudundadueiiuslnalinnuddgiuszuuliih eunsalneludulussuudaludfgegn dusan
Tanuddgfumaiidudemamsngandofisutuiuilndifesasan dumsdaasumsaaials
aruddnyfunsdnasumsneiifdmuandsnnnendsgeiign duyaealimiuddgiuninnune
aunsaliruwugihdumlinudeinisgega Funszuaumsieudfyiunisituneunisidyaad
Faraugean wazsnudnwazmsnenmlianuddyiumsiiszuuinunanulasadefiundedessan
mumimmﬂ,wammmﬂsmumiiuﬁamamaLﬂiwﬁﬂaaaiuiumUMﬁﬂmam Imammumiimmuamw
noniDedudgen

Namiﬁnmmu’a'mﬂiumﬁﬁ 2 miﬁ’wuﬂmmamwmé’mﬁuﬁ‘ﬁuaqﬂaé’adauﬂiyaumamwam (7Ps) »1®
mwmau%%mmmﬂmii‘uﬁamammwﬁﬂﬂuammﬁmmwaﬂi mwaammumiw (UszLny
TAsIN9g) ”Lummwwmmamm Janinvays HANNTILATILYUAAISINNET 2 Lagms1ed 3

A15197 2 NSLINWIIUNAYIRwUsUadeduUsEaun1anIsnana (7Ps) wariwlsnisinduladenin
NMsTuslemagaAsegia (Eco)

fauds Skewness Kurtosis
daudszaunisnana (7Ps) 0.764 -0.366
P1 AuNanfe -0.158 -0.730
P2 A1Us1AN -0.194 -0.503
P3 AUY8INNNITINTINUNY 0.189 -0.557
P4 puUNISELESUAITNAIN 0.315 -0.728
P5 AUUAAR -0.030 -0.468
P6 AUNTZUIUATT 0.285 -0.779
P7 AUSNEMENINIEATN 0.360 -0.771
nsaduladefiinainsiunisiuiloniadaasugia (Eco) 0.019 -1.068
Ecol fudnmmenioiug -0.678 -0.220
Eco2 muszziialun1sieautiseiul -0.190 -0.595
Fco3 fusnsnmsiiiutiuwessiaedamiuning -0.222 -1.190
Ecod punsIA1and1ues kazasssuiileoulau -0.426 -0.759
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AuUsUTudIulsEauN1N159aT0 (7Ps) A1A11ULY (Skewness) Wiy 0.764 Ingdanag
5¥1in9 -0.194 §11 0.360 UarA1MIULA (Kurtosis) 1y -0.366 laeilA1agsending -0.779 §i9 -0.468
wazduUsnsiaduladoiinnnistuslemadassugha (Eco) Sranud (Skewness) iy 0.019
lnwilA19g5¥1319 -0.190 fi1 -0.678 UarA1mIULA (Kurtosis) 1y -1.068 lagilA1agsening -0.220
89 -1.190 Gedialahiiu 3.0 Aodndudileglunasifivousulduansit doyars 2 Fuvsinsuanuas
wuuund FahlUldlunsiaunlueaanuduiusesly

M1571991 3 ANNAURUSTEnIedaduduUsEauN1IINISea1n kagnsindulannaesegianiuiaintenia
MATEFATUBTINTUNING AvlianudenAdoINaunauTasuUTIaaenITinesdusenaultedudy (e
YFunuuinges)

ARt naeTRaNTN 7Ps Eco  Wan1sNaIseun
Y 2/df <300 (Kine,1998) 2957  2.449 ey

CFl > 0.90 (Hu and Bentler,1999) .989 997 N1U

TLI > 0.90 (Schumacher and Lomax,2004) 974 .984 ALY
RMSEA < 0.08 (Schreiber, Stage, King, Nora, and Barlow, 2006) 073 .063 ALY

RMR < 0.05 (Schumacker and Lomax,2004) .009 .005 NI

91091397 3 wuhmendamsuuuuuiasssiaduds tadudiuuszaunisnisnaia (7Ps -
1 Order) Usgnousedulsdaunald 7 fuds wagduvsmsdadulamaasugiafiinainiuilonans
LsgAaluedImITuNINg (Eco-1% Order) danUsdunala 4 duUs wNan1s3LAIILIULUUIIADIT
TassasremeBanudululdasan wud lueanisinesdusznoudedudu lneuuudrasmdnsuus
dndudiinuaonadoanaundusinunuinme fedndiumadflaauasduing ((/dn uasnguded
CFI, TLI, RMSEA, RMR ®1usnaineust 3eanunsaaguladn wuudnasinisinesdusznouidsdudunosdn
wUsuavia 2 ¢ Sarmmsadslasiasvaenndosiudeyadesydng

namsAnwALIagUszaedl 3 mslesgiiauaenndenaundurestadudiuysraumisnisnann
(7Ps)  siomsindulatiefiinnnszdunisiudlemaduasugialunisindulateodmnSuminguszini
ogfondouuTu (Ussnvilasins) luwaiiufisunedios fmiawayd fudeyaidelszdng nan1siasei
wanafan Wi 2 uazns1ei 4

Chi-square=105.741, df:37,xz/df = 2.858, CFl = 971, TLI = .957, RMSEA = .071, RMR = .017
** (JydAyeanAnszau 0.001

A 2 lueadadedlrudszaunianisnann (7Ps) sensdnduladeninainseaunissuileniaids
wisegnaluedmsunsndussinniegondouunsiu (Ussinlasenis) lueiiuiignaaidles Jwminvays
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A9197 4 AdviBnan1ansa (OF) vesiadeluluaatiadvdiuuszaumnsnisnain(7ps) denis
ﬁmﬁuia%aﬁ’;’mmmzﬁ’umﬁ%’uﬁamm%qLﬂi@gﬁﬂuaé’mﬁw%’wéﬂszLmnﬁ'agimﬁaumiw (Usziam
Tasenns) lumituiisunauies fawinvays

ANTWANIIATY B b S.E. t-test p-value
7Ps = Eco 669%** 448 075 8.928 000
¢ fydndnymneadanisesiu 0.001

NN 2 uarans1edl 4 wudhdadedmuszaunnanianain (7ps) densiadulatediinan
seiumssuilomadaasugialuedanTumingussianiiogendouunsiu Wszavlasanis) Tuiaiudi
suneifles dmiavays Tmnuaenndesnaundufuteyaidesyiny Gwunausinsfionsandimualy
Inedalaanaas (Chi-square) WAy 105.741 A1esA1dase (df) windu 37 arlaauaisduing (X2/df)
Winfiu 2.858 AavilinseAuaunaunaulUSeuliiey (CFI) windu 0.971 AwvilinseRuauaenndos
Wibuiisuves Tucker wag Lewis (TLI) Windu 0.957 Andiadisnuesiidaiaeadoiryvosnisuszanal
AAuARIALAREY (RMSEA) Wiy 0.071 wazAndudsnuesAadsidaesesdinindennsg
(RMR) iU 0.017

Hadvdrnlszaunenisnana (7Ps) amnsneduisauLlsUTIuveInNULd ofoveinis
drauladeiiinanszdunmssuilemadassusialuedmniuning (#Sevas 44 (R? = .49) wazduus
Hadvdrudsraunenismann (7Ps) Sslidninansmsadsuaniidsmaionisindulatefifaansgdunis
fudlomadaasugialusdenniuming (Eco) iy 0.67 (B=0.67) sersiitfuddqmsadiafisziu 0.001
mnenwin Jadudiuuszaumansnain(7ps) denasedndulade iaansedunisiuileniaids
wiswgnaluedamsuning (Eco) leSevar 67

Uaddiuuszaun1anisna1n(7ps) danuudsusiusiuvesinusdunalatuiuusudegsening
Jogar 31-70 (R2=0.31-0.70) Iﬂa&hLLUsﬁﬁmﬁmﬁfﬂmﬁUszmaumnﬁqﬂ AB AUNITARATUNITNATN
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