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uu TikTok kag 3) Jas1gvidninavesdadeninisnainfidaenginssunisdevesi uslaauu
wwanesy TikTok N15398dun1539813eUsunauuud1sa IneussyndlduuiAndiulszaung
N13981A (4Ps) LagnsauwuIAn S-O-R Model nqusiegne Ae fuslnaniendeeyludineiies
Jemdaveunny Fadiusvaunisalsusunduinleduuuunannosy TikTok 97U 400 A laa1n
[T ! v oa d' A Ay @ Ao 4 O Y ! v
nsguegrawuutaudey insesllenldlumsideiluiuuaeunuiniicaudedunsadumiiiu 0.91
Tasznteyameadalanssamn oun AUl fevar Anade uwavdrudoauuinsgiu wazads
Weesyuulagnsiazinisanaeenvan nan153denudn Jadeninisaainuuunannasy TikTok
Tnesnegluseavuiniign (X = 4.39) lnedundndasidanaiodsdn (X = 4.43) 50983010
AIUNTARETUNIVIE (X = 4.41) AIutBIn19N15InT MU (X 4.38) waga1usinn (X = 4.35)
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YourANgANTIUNTTvRUIInAlagsnagluseauunian ( X = 4.34) wanani Nan153LATIEA
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finnduadn (X = 4.42) nan1siasiginisanneeniganuil Jadenianisnainaiunisdaasy

L3

n1sv1e (B = 527, p < .001) AudeIn1en1sTasnuie (B = .204, p < .001) LavAUNEAN U
(B = .163, p <.001) ﬁﬁw%wav‘ﬁwaﬂm'awqﬁﬂimmﬁyasuachfuﬂmaa’wﬁﬂ’aﬁwﬁmwwqaﬁa
TnganunsnesurenukUsusiuveanginssun1sd eldTesay 65.40 (R2 = .654) § 98 liiudn
neiaAsumudIRToduiiamam eudfunsldnagnsdauaiunsusfivangay mstiaue
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TOLUANFAS WNNTALIU UAZNITRONRUUYBINIINITHRNALAIN AIUITONTEHUNGYANTIUNITTOVDY

Y

Austnauuunaavlesy TikTok leegeiiusydnsam
AdnAgy: TikTok, Intedu, Jadeniinisnain, ngAnssunisde, S-O-R Model

ABSTRACT

The objectives of this research were to: 1) examine consumers' perceptions of
marketing factors in short-form videos on the TikTok platform, 2) investigate consumers'
purchasing behavior after watching short-form videos on TikTok, and 3) analyze the influence
of marketing factors on consumers' purchasing behavior through the TikTok platform. This
study employed a quantitative research approach using a survey design. The research
framework was based on the Marketing Mix (4Ps) and the Stimulus—-Organism-Response
(S-0O-R) model. The sample consisted of 400 consumers residing in Mueang District, Khon Kaen
province, Thailand, who were experienced in watching short-form videos on TikTok.
The participants were selected using accidental sampling. Data were collected through
a structured questionnaire with an overall reliability coefficient (Cronbach's alpha) of 0.91.
The data were analyzed using descriptive statistics, including frequency, percentage, mean,
and standard deviation, while multiple regression analysis was employed for inferential
statistics. The findings revealed that the overall level of marketing factors on the TikTok
platform was at the highest level ( X = 4.39). Among the marketing mix dimensions,
the product factor obtained the highest mean score (X = 4.43), followed by promotion
(X = 4.41), place (X = 4.38), and price (X = 4.35). The overall consumers' purchasing behavior
was also rated at the highest level (X = 4.34). Furthermore, the analysis based on the S-O-R
model indicated that all dimensions were perceived at the highest level, with the stimulus
dimension reporting the highest mean score (X = 4.42). The results of the multiple regression
analysis demonstrated that promotion (B = .527, p < .001), place (B = .204, p < .001),

and product (B = .163, p < .001) had significant positive effects on consumers' purchasing
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behavior. These variables collectively explained 65.40% of the variance in purchasing behavior

(R?2 = .654). The findings suggested that developing high-quality short-form video content,
implementing effective promotional strategies, presenting clear product information,
and providing convenient purchasing channels can effectively stimulate consumers' purchasing

behavior on the TikTok platform.
Keywords: TikTok, Short-form Video, Marketing Mix, Purchase Behavior, S-O-R Model
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nmsAumdea MaUTeuiisunaden uaznisandulagedumuazuinisdnme 3ns1eeu Digital
2025: Thailand 484 DataReportal (2025) wui1 Usznelveddldemdedsaussulaiuinnii 56
Frunau dayadenanusdnduilnaldunaneduoeuladifuunasdumdaya 911a715 uas
Usznounmsindulalufianssusing 4 indurhunansnisidsuniasingnn susuumstiiaueiien
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§an38 Asuana (2567) wud Uadediuszaunanisnainddnsnasenisinauladedudtiiu TikTok

%aﬂﬁiﬁiﬂﬂ Generation Z
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I -~

veanIAngIueanidswnile fuilaaiinisldnudedeanoouladluseduge lngianie TikTok

v

wag Facebook Agnldidudesnisdrfglunisfumdeyadudi 5unu3ia uazUsznounisdndulade

a

adumaUlaauslan FuAundu wissdiene 91mns wazuImsluiui uwiingusenaunsiiuauein

ly Y o o Y '3

Rulszendldaduinleduduniodioninsnainunniu uididediniussianuiidalszdng

a
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nQUszaeAn1338 (Objectives)

1. iefnwsziumnudndiuresiuilnasatafonamnainuuaduinloduuuunanyledy
TikTok
2. oAy ngAnssunistevesuslnandamssuruaduiRleduuy TikTok

3. WiedAseridninavesdadenianisnatnfi deengAnssunisdeves uslaanu

wwanwasy TikTok
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Lou and Yuan (2019) l9a5u1e31 AauAvesansideasuazautdeiioveasiailonm
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n93deadsilifun1sideieUiina (Quantitative Research) Tagldgunuun1sideidediag
(Survey Research) Litefinudvnavesdadennanismainuunduinledu TikTok Giawqamimmisﬁa
vosuslnalugaida n1sdnuiafsdussgnildiufndiulseaumnanisnain (Marketing Mix)
U9d98m19n130a719 (4Ps) Usenousie nanduel 59A1 Y9N NNISIATINUY hagn15auasunIsue
(McCarthy, 1960) LAvTeyarisuuuaaua1uannguiieg1aluandneides Saminveunny
eyl eideyanigisneada

UsEunNIuasnguAeeng

Uszrnnslunside Toun fuslaeiiendeegluiunsuneiies Sminveunnu dadudldnu
unaniosa TikTok uazias¥uruaduinTeduun TikTok sauviained odud s eduszaunisal
Tunsindulatedudmainiuruaduiilednan Taglinsusiudssansfiuduey Jeivun

YUIANGUAIDE19MUEATVB Cochran (1977) dmTulszanslinguduiy fsil

Z*p(1 —p)
! n B ez
[N
n = YPWIANFUAIBENS
Z = Aanmsguiiszdunnudosiu 95% (1.96)
b = dnduvesUsznnns (Fvundl 0.5 Wilelilduuamesagegm)
e = AAnumaLARBUTiTen Ul (0.05)
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18 YAuld andvagludinadios Jswiaveuunnu iludldenu TikTok taesuruaduinleduuu TikTok

WAL EULBUNBULUUABUNY
= A al v
w3aslianldlunissiusiudeya

=

w3 nailofldlunisifusiusiudeya Ae wuuasun1N (Questionnaire) & sWmuI2IN
MISNUYNUITINNTTY WudAanged wazenidedifeades Insutseenidu 5 dw (@wdudni 3-5
THaEIUUTZUAMUURLASY 5 536U) laun
dudl 1 eyailuvesireunuuasuny
@il 2 woAnssunsld TikTok
il 3 dUHANTIINITNAIA (4 Ps)
dudl 4 wonssunstovesiuiina
@0l 5 AR S-O-R Model (Stimulus—Organism—-Response)
N13A3IVFOUANAINLATDITIIN5ATE
1. Aunsadaien (Content Validity) wuvaaunulésun1snsaaeuainumnseds
domlaefidenvgdiuau 3 v WefinsananuaenadesssvitdonuiuingUszadniside
wazFuaAsamasandes (100) Tneyndemanuiian 10C ogsening 0.67-1.00 dsiieiney
Tuinausifigeuiuls
2. il esfurenn3esdle (Reliability) f3deiuuuasunulunaaesly (Try-out) fu
nauFegas LIl 30 AU uarleTgianudesiuieAduy s AviueaniuainseuL1a Cronbach's
Alpha Coefficient) s1uiuI@an¥83 Cronbach (1951) wud1 Jaden19n15main = 0.89, weinssy
M3 = 0.87 uazsamiiaatiu = 091 vfiedrdaanudeduagluseaufun
3. A181119314uUN (Item-Total Correlation) N153LATIENAITIUIITIHUNTIETD WUT

Y a

nYaiiAN Item-Total Correlation $aws 0.30 YUY HEAIILUUFBUNNTANUAILITOLUAITILUN

Y

ad < v
IBNITNUTIVIIUVBUA

Va v

FAdediiunmaiiununndeyadmewuvasuaunnguitegaidugldnuunaniasy

[

TikTok Tutwnginaiiies dandnveuuiu lneldisn1squuuudadsy (Accidental Sampling) {7338

aaummﬁméfmﬂﬁmauLﬂu;ﬂ%mu TikTok waztasSusumaUdR laduuuwwannasunsaly wind

Y

sa o =

AaaudRnunN iU Jennudugeunazlvnauluugauniy el fITlatwtingUseasd
YBINITITY N135NWIANUTUVRITOYA wardnslun1sU iasn15nouLUvaUnIN NBUANTIVADY

ANUATUIUTBRULABUAUNNatuLarindayalUlATIZYiIn1eEiA
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1. ad@ALTanssauun (Descriptive Statistics) Usznaunae AAANUA (Frequency) Souas
(Percentage) A1Lade (Mean) wazduleuunnsg1u (Standard Deviation)
2. adl A 99uN1U (Inferential Statistics) l9n157iAs1gvinnneeny A (Multiple

Regression Analysis) tenaaausnsnarasladen1amnainsenginssun1sueveduslan

#3UNan15Y
N1339813 09 8ninavestadenianisnainuuaduInlodu TikTok AongAnIsUNIIYE
DN aa v av a |a o I a4 A I o
vouslaalugafdvia 1un1s3Tedelsuna Inglduuvasunauduniesdislunisiiusiuniudeya
91nnauF1881391u9U 400 AU Fudugldruunannesy TikTok endvegluiwndnedes
FIMTAVBULAN FENTINABUSUIIAN W.A.2568 DUABUNUNUT W.A.2569 warIiATIzdeyanie
Wsunsuadfdnsagy IneldadAdmssauuaznsiesizinisanaeenyan (Multiple Regression

Analysis) {eNAFRUALNAFIUNITITY

nouNsiATIeideya HI98lAnTI9a0UAUATUNIUYBUUABUNIY NvuATHaTaYa

waztuiindoyaaddulsunsuadfdniagy anndunsavaeuaiugndosvestoyaneusii
MlATseafdossann liun mnud fevas Aeds wazdrulosvumnsgiu uazldada
LBIAYNIUAIBNITILATIEYINTARD B8N AN (Multiple Regression Analysis) W enadaudnina
voatladuysmsmanaiitdenginssunistovesiuilaa

1. §nwaziluveanguiiogns numegrsduluaidumane (Govas 46.7) sosasunidy
wAndle (Feuaz 35.8) wazngu LGBTQ+ (Fegar 17.5) lnsdiulngjegludiseny 18-25 U (Seuax
60.3) iszAun1sAnwIUSYeY1ns (Sevay 57.0) wasUsznauo1dndnisou/undnyl (Fovaz 62.3)
wamsliifuingldany TikTok drvlvajeglunguipgunas ouduiey

2. ngAnssunslduLazn1ssuTy TikTok Fnaunuuadeuaiuaulngildeu TikTok 1lu
Usgdntu (ovar 68.3) Insldinanursusendaussanm 30-60 uni (Fevay 40.0) TnquUszasd
wdnlumsldaudoeanuduis (fevaz 52.8) egrslsfiniy SewungAnssudendeg ey
msfumndoyaduiuarnmssurihaudludndiuihiauls uenand Yssnmeounudidavana
aeanfe “ARUTIIAUA” (ouay 46.3)

3. @UNAUNINITNAA (4 Ps)
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A1519% 1 Jasenneniseann (4Ps) Ui TikTok

Jadgn19an1snann (4Ps) uu TikTok X S.D wlawa
AUNEN U9 4.43 0.68 1nitgn
ATUTIA 4.35 0.72 1nitgn
AUTDIVUAZAINALAIN 4.38 0.71 1nilan
AUNNTANETUNITVY 4.41 0.71 1nilan

59 4.39 0.70 1nitgn

31NA1519N 1 Han1sTnTsiseauauAaiuresd uslaasedadenianisaain (4Ps)
¢ . | v = a 3 ! Y] ‘:4'
vuuwnanwesy TikTok wudn lagansiug neuwvuasuauilauaaiueglusedu unign
(X =4.39,S.D. = 0.70) il o915 usnedu wuan naduiiauAaviveylussduuiniian
lngaundndusidanadogdn (X = 4.43, SD. = 0.68) 5838901 Laun AunsdLasunIseIy
(X =4.41,S.D. = 0.71) AUBDMLALANNEEAIN (X = 4.38, S.D. = 0.71) hazm1usan (X = 4.35,
S.D. = 0.72) MuUaWY

4. neAnsIUNSTavewUIInAINNTTUrLATUIRAladuULL Ao T TikTok

M13199 2 NeAnsIUNSTRTREUIIAAINNITTUTLAGUIAlduULUNanYlBsY TikTok

waAnssunsdevasfiuiina X sD  ulawa

1. vhuflenusidladedudmidaaniusueduirloduuu TikTok 440 073  wniian
2. uduvndeyaiianinifnfuaudmasninsuruaauile 435 074  niian
3. vhusinAuladeduildnmitundmniusuniuiile 437 076 wniian
4. vihunededudwidouinisain TikTok mufisinglunduile 436 076 wniian
5. viuduultdedudaraniudiuu TikTok 435 078  wndign
6. vhufimIuusimieuendodudniitonn TikTok Tidu 424 087  wndign
57 434 077 wnilgn

AT 2 HANITIATIBYNGANTIUNITT V0 UTINAAINNITSUBURTUIALRd UL
wnannasy TikTok wuin Tagnmsiueg nounuuaauauiinginssuni1sdesy lusedu u1nian
(X = 4.34,S.D. = 0.77) Wflefarsandusiede wuin nndedanaizegluszav wniian lnedend

' a = v ~ I & a v Y] ) a aa I .
ARRegean Ao K{nauluugauaiuiaug et edunvasainsusuaiuialeduuu TikTok

(X = 4.40, S.D. = 0.73) 5930311 laun fneusuvasunudnduladedudilasinsitundniniuy
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a

palIAte (X = 4.37, S.D. = 0.76) §RaULUUABUNUALHRAUAIMIOUINITIIN TiKTok AufiusIng

Tunauddle (X = 4.36, SD. = 0.76) founuuasuaufumteyaifisiduisiivaudvdanius
AaUIAle (X = 4.35,S.D. = 0.74) way Q’mauquaaummﬁLLmIﬁm%aﬁuﬁw%wmﬂ%’mﬁﬂ‘uu TikTok
(X = 4.35,S.D. = 0.78) mua1su dau%ﬁﬁﬁ%aﬁlwﬁﬁqm A9 {RauwuUaunuinIshuziIvse
venedudnitdean TikTok WiEau (X = 4.24, SD. = 0.87) Fsdsnsaglusedu wnniige

5. NANITILATIENAIUNTBULUIAN S-O-R Model Tnelimgwi] Mehrabian and Russell
(1974) HanFAATIER0IAUTENB NN AN MU NnesdUsznouegluseiuiniian ( X = 4.35)
Tag Stimulus @a37) fAedsgean (X = 4.42) Tasannzarutiaulanazanunszfuresndy
Organism (nsgurun1snely) (X = 4.31) ﬂa%ﬁamﬂﬁmmmﬁ?{ﬂLW’E@Lwﬁu AulINele LasiAuaf
Beuansodus Response (Msnavawed) (X = 4.33) LLamaafﬂug‘ULLUUSzJaammé?ﬂa%a ARECORER
LAZNITUBNAD

Lﬁamaauﬁw‘éwamaaﬁa%’wwmimamﬁﬁsia‘wqﬁﬂiiMﬂ’lie‘?}jaﬁuaar;:IU%Tmmﬂmi%’wmﬁﬂ
Fleduvuunanilosy TikTok §338ldldn15TiAzsin1sanneenyaas (Multiple Regression
Analysis) lnamuualiaanusdase laun arun1saaasunisnain (Promotion) AMUNE A9
(Product) wazdutesm1an1singmne (Place) daudiuusny do wadnssunisdovesguslna

mamﬁmiwﬁmmﬁqmiwﬁ 3

M13199 3 HANTIATIENNTAANBENYANYDITITENINITRAIANTBVE Nade N ANTTUN1TT VDS

AUILAA
AuUs9asy B S.E. B t P-vale
AAsil (Constant) 0534 0126 - 4241 <001
AUTIAN 0.312 0.040 0345  7.842 <.001
AIUNITENLATNATVUY 0.518 0.048 0527  10.680 <.001
AUNBRAUN 0.143 0.033 0.163  4.359 <.001
LYOINNNTINTNUUNY 0.193 0.046 0.204  4.190 <.001

1NN 3 wanTIeTERANdusE s anaesnud Jadenenisnatadiaanusu Tud
N15AULATUNITNAIN NAAAMI LAZYDINIINITINTINUNE :ﬁ@m%waLﬁz‘}amﬂﬁfawqﬁmiumi%a
vosfjuslnaegrailtudifynisada (p < .001) Tnsnsdaasunisnanidnsnagefian (B = 527)
509891778 A1us1An (B = .345) Yoanran1sdasiuyne (B = .204) uazudndue (B = .163)
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nugn: Model Summary: R = .808, R? = .654, Adjusted R? = .651, F = 249.124, p < .001,

Durbin-Watson = 2.012
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