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Abstract

This research aims to promote boutique hotel operators in planning marketing for tourists after the Covid
crisis, based on demographic characteristics and tourism behavior. Additionally, using data from model testing to
promote boutique hotels' resonance among potential tourists. The quantitative study was conducted using a self-

assessment questionnaire from 280 Thai and foreign tourists who stayed in seven boutique hotels.
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Moreover, the qualitative study was based on in-depth interviews with 3 boutique hotel managers by using the
problems obtained from quantitative research as an issue. The statistical analysis was based on percentage, mean,
standard deviation and coefficient of variation. The structural equation model was analyzed using AMOS. The
quantitative results were able to determine the market segment for heritage boutique hotels. It was also found that
the customer experience management failed to promote Boutique Hotel Resonance, the success of cultural

boutique hotel accommodation. The executives recommended addressing this issue by encouraging employees to

create innovative management.

Keywords: Story Telling, Customer Experience Management, Boutique Hotel Resonance
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1ne ﬁmy;l,m'mﬁu@aﬂ"l,ﬁ”lm ¥adl Aansuiwanit
dpudumssPsdzaumaalifaiaussinng ﬁgmﬁ”w
Lildvhdidssinadaies Safanssueng gumani ez
Twusnslaswinewlulssusuasnanua wananit
n13lsswsndinisdafianssaniananiaaiann o
WNFNA mﬁau’[ﬁgﬂ@‘ﬁL“ﬁwﬁamimmﬂiumimvﬁﬁ
WARUNIILTINTY fuinsradndn degndraiu
goufidng 9 uSalndidnslsusy Wesuwisany
szaanliniugandn wazdsfiuinslwignansew ol
gﬂﬁﬂﬁﬁumu‘%nmamuﬁﬁmLﬁﬂﬂﬂﬁLﬁmEaLLsu
8nene (Bagozzi & Dholakia, 2006)
nadlsswsnydadetausssnidudn
muﬁanﬁﬁﬁm%’ugﬂﬁﬂ Iﬂmam:gﬂﬁwn@mma
Lwa‘wzdmlmy'gﬂ@Tﬁ@m“mﬁﬁrﬁwmw”n Unazdaw
gasmisluizessasnissudauIsmanasnuLdn
ne gjn@‘ﬁu”m]:uaama:"hﬁﬁﬂmwmn@hﬁnﬂ
Tsauswiia 9 'ld Adanuduanasgwideguiluud
aztszing la :mewzﬂﬁjﬂsamuﬁﬁ%mﬁm fanania
1an (chain) twszdmnlssusarinduwunansmg

o ' &N V] va ' =~ '
suplninuantylaiainuuandls deluarnuas
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I‘samugﬁmma:Lme%ﬂuﬁmﬁuﬁ'ﬂmiLaﬁa
N5 U T nsIINY eI D uNzFINa Ul
o A ' o< & & a ' ~ A
andrld@ndnlssusunaly nefilassnvia e
=1 v a a 1 1 ) 1
WWanlduinislisusuyda doulnganidungs

o A

ﬁfﬂviaal,ﬁmqmmwﬁﬁwaafnagga

ﬂ’li%’ﬂé’qmﬁi’l (Perceived Value)

URERITRGIIGE ﬂmﬂﬁamiﬁﬁnﬁﬂ@ﬁumﬂ
#9080y (offering) DUlTzNBUFIL ABLNINYDITUA
AsusnmsuazdszlonildaasvasFudainiausnng
'ffu6]muﬁmmaamwi’omnmamulué’h§uﬁ’%fu
Foazdzwaansssnduszauamnuianaladely ua
msi”uj%m“;’s"l,ﬂ@iamﬁ'ujmwﬁuasmﬂsﬂmﬁ
(Utility) uazfnadaszaunisaaduleda dsuds
panidu 3 dunan laun (Sweeney & Soutar, 2001)
(1) ameneduaTal Lﬂuﬂiiﬂﬂiﬂﬂ“ﬁﬁﬁ%ﬂﬂﬂﬂ
ldsuananuian W3R IWNNTTIN IR IR TN I
SuwIausnITi 9 nltiAadu (2) AN
SRR ﬁﬁuﬂna%’uf uavsndsslomialedan
ANNAINTNVBIFUA UAz (3) AuAngduIlE
1w G9Usziiuanianfisneliiuiudiasea
srazanslTon Waisunuessadsslominle
NI FEIHaS9 luanudns1ue9 Sheth, Newman
and Gros (1991) ajuUd1qmd1lunisuilaa
Usznaudlronisdszidulu 5 d1ufa (1) qmdn
AR (Functional Value) (2) qm@hﬁﬁuﬁdﬂu
(Social Value) (3) Qm@h R REEVE:S (Emotional
Value) (4) ufnduasn a3 (Epistemic Value)uaz
(5) Qmﬁwﬁ”wm?au‘lm (Conditional Value) T13971%
ﬁnma%ﬁﬁaﬂmﬁ@mﬁuﬁ 3 @UENNRANNIIVDL

Sweeney and Soutar (2001) lNa¥INAIWINIATIA

a [
yfalat@ailauwng (Boutique Hotel
Resonance)
ydalaidailouuud siunrAauiann Brand

A o ¥ o
Resonance Model FINUUIT eI RN as Keller
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(2001, 2013) URRANNIINIIN1IEIIa T FRAN 1A
wisunseriuanunsarinldlogmsnamanu s wug
LIANTZRINANAALATIRUAT UWININIIRAW
Usenauee 4 Guaanda 150910 DA 1 NAIWINT
%’ujl,ﬁmﬁ'ua“'@]é'ﬂmﬁm"]ﬁuﬁw(Brand Identity) %9¥in
lagwanliand3an sujluguansusdusasan
FUAUATRINT XY IIANNLANAIINATIEUAT
8 9 leaghetaan 1ud 2 wannliiAannudils
lualirurnu18as18ua (Brand Meaning)l @ ¢
ANEINITIUAITH I BURZATNAN BBV IATT
§uﬁﬁ(Brand Performance and Brand Imagery) Tguﬁl
3 ﬂsz@fuiﬁgzﬂﬁﬁu,ﬁﬂﬂwmauauaaL%ammiamw
f§uA1 (Brand Response) valugrnpesnisdsziin
mwa‘%uéﬁLLazmmfﬁﬂ@iamwﬁuﬁwaagmﬁﬁ (Brand
Judgment and Feeling) mmauauaﬂumguﬁfuagﬁ'u
TITNTIAVBIYAAALATIZAUANNLTUTUVBIAT
HORNININTARIALEE G371 4 Tanudunusdans
&7 (Brand Relationship) §41uszau il CLGREER
mwfﬁﬂLﬂué'wﬁaa”mﬁmﬁ'umwﬁuﬁﬁﬁmwﬁnﬁ
aﬂ'wLLsaﬂﬁﬁﬁa:aﬁuagumﬂ%uﬁw?ﬁﬁmﬁ'ﬂuﬂaua:
wqaﬂﬁuw‘“@ummsﬁﬁmwauHmfgaqﬂf: 13unin
“LUTwasleouwud (Brand Resonance)
(Piriyakul & Chaturongkul, 2018) ﬁd“lfuﬂ’]il,ﬁmalaﬂ
lawdailounudlugndrfifanadinasaslsusuyda

Anszguldandifiangdnssuluninfenivnansme

q
= '

MlaimIvaane

andnazasavaluwaluuy

INWANEIVDI Kamaladevi (2010) Lag Kim
(2012) lasandudayaangld Tweeter wuin dgle
Tweeter §inM333afila3asvasiudainaliiiaay
aladoLRuduis 2.7 i dnugesintianilunsia
L’%awaa?«u@i’wmminLﬂﬁlwuﬂmﬁ'ﬂﬂﬁmaa@u‘ﬂM
e uanmnﬁl,f:amﬁzhma@‘[@mﬁ%dammdams
Jujamenludrfue Matthews (2013) uaz Kim et al.
(2018)
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Nanﬁiﬁﬂﬁﬁiuqiﬁau%ﬂﬁi (service
dominant) ﬁLﬁimﬁadﬁ'uaaﬁﬂszﬂawaamﬂ%@gmm
NEANAANRUUIBUNIDBNULIUUINT L% 1%
289 Jaworski and Kohli (2006) flafunadn 1fasan
anddieudrAaguIndeniTduIniTn1Taing
ﬂszaumsrﬂﬁﬁ'ugmﬁﬁ [N EABLAHEIADAINN
ANANIIVBIZNAN FIUINUVD4 Etgar (2006) 3jairinl
ﬁmﬂ,“ﬁﬂiﬂwﬁmnmmﬁaomimaagﬂﬁ’ﬂumﬂ%
Nula Um‘m%’wﬁuﬁw/u’%miﬁ‘tﬁﬂsﬂwﬁﬁwuﬁunu
E’fiaﬁﬂﬂg’ms%’ufqmmludmmaamﬂfmu f%
ANTANEIT8Y Keller (2001, 2013) WUI1 NNT&3II
qm@hmw%m’ﬂﬂﬂsl,"ﬁ”mwué’uw"’ufﬁﬁmaagﬂﬁwﬁﬁ@ia
mﬁuﬁwLﬂum‘%'aaﬁaﬁ‘i"]ﬂ”zyslumia%ammgﬂw”u
N907130 L LANANBAMNANATS LUNN9TALA G LA
W dnysy SodusnumizvesunuTuaslauuus (Brand
Resonance) (Hsieh & Aihwa, 2016) 14 uu31338
ﬂi:a‘umitﬁgﬂﬁﬂﬁﬁﬁﬂ%wm%amﬂ@iaﬂaﬁ'ﬂmi%’ui
AmANIINAN®IVI Kirkpatrick and Kayser-
Kirkpatrick (2014) lugsfiauinis Tuamed Johnston
and Kong (2011) ﬁﬁﬂm‘tuqiﬁaU?ﬂﬂimné’(wmmﬁ
HUSMITI2AUEY HAaNTEITINLIHLTAIIANANIS
ingndiazldivalnudanalasinnisdanis
Uszgunisaifiinitania ('superior customer
experience) muﬁmwi’avl'j”miﬂsﬁngdﬁvlﬁwm"’%%au
ﬁa@‘imiﬂmmmwfagdmn wonanit luns@nn
pINEUAIWIBUINT ﬁqjﬂs:ﬂaumﬂajmmmaﬁ’w
anudswalalinugndldluliddrsgiazainade
Sﬂﬁwm‘ﬁaamiaﬂm‘i’amuﬁamﬁ'u;fqmmua:mi%a
‘Eﬂ (Haase, Wiedmann & Labenz, 2022) éﬁﬂm@wa
ﬁawu%’sﬁﬁo@foauuﬁgmuuuvl,ajﬁmu@ﬁﬂma (Two
Tail Test)

NIDUUKIAANTTIVEY
AnNanIsane b udInveIvaunIILan

@1%1% (Story Telling) Va4 Park et al. (1986);

Robertson, Card and Mackinlay (1993) da4d8

Useruns nig @1 (Customer Experience) U 84
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Bagozzi and Dholakia (2006) #2%n133U3AMAN LAz
yaﬂﬂsmmwf (Boutique Hotel Resonance) DIFE
Anw®1284 Sheth, Newman and Gros (1991);
Sweeney & Soutar (2001) %anNHludIUVINTT
aadudnnalinanuwas Kamaladevi (2010) uaz
Kim (2012); Jaworski and Kohli (2006); Hsieh and
Aihwa, (2016) TINHANMINLNIWITIUNITAANS I
ﬁﬁaﬁwmg’mﬁ?&me:ﬁéﬁLLuuniamLmﬁ@luL%aﬂa
Qﬂﬁ{ﬂﬁiﬂaﬂ(ﬂLﬁﬁﬁidLﬁ%ﬁJIidLLiNHaﬂ FININT 1
Lﬁalﬁqsﬁaluna;wjﬂizﬂaumwumLﬁmLa:nma
mmmﬁnmwuﬂﬂlﬁﬁum‘“ﬂﬁmwé’ﬁnqmﬂ%
AU :TaLﬂumsdaLa‘%ugiﬁaﬂniﬁaal,ﬁmvlmﬁ'u

ﬂﬁjuﬁfﬂﬁauﬁm‘lﬂmmz@ha"mﬁﬁﬁﬁ'ﬂsmw

i

(Story Teling)

e yisladilond

(Perceive Value) (Botique Hote Resonance

drmm

(Customer Experience)

AN 1 NIDULWIAANNTITL

= wn o
N1 - WI9E

AUNAZINNIIIY

H1: MsLaduu (ST) d8nTwadansiug
Ama (PV)

H2: Uszaumasigndn (EX) I8nTwasdanis
FU3AA (PV)

H3: N3Tu3RmAl (PV)J8nTwasaszauy
falaldaslounud (BR)

Aadqg o =) a o
ADANLWBWHNIIIVY

31JLLuumi‘3$'zJ M8 sEnaual8nFIAE
Lﬁaﬂ’%mmuazqmmw TugruwaIn1TI8EIUTu

FURAUNIINATIZA ALV UANNIFNABTLTI LATIRINS
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F9811991NN13F9LATERINTIANSIN LaplT
LUUSBLNNNANTNaLALA FIUMTIVELTIN NN
rdnfiunsaeanawidigidsuimlasnisin
ﬂsm“iuaqﬂaiiﬂﬁﬁuwuvl,ﬂé’ummﬁ%aﬁnﬁ'wjﬁms
laausny@adruin 3 1o lasguani@vasguings
w%mmmﬁaﬁwm‘l,uiiaLLwyamLmifummﬂﬂ'jﬁ
10 I lasmysunusoilugiden nuawus 2563

FFmsdiunuide lasvinmyiseludin
g3nMIAnEIFIdTuMAa® LRITIHANTIATIZA
Tuduidudynndudszsdulunsdunsoiidedin
mn;ju’%mﬁﬁanmi]wﬂumﬁasmuﬁaﬁwami
fum sl e Bgmnw

Uszny waiuresm e delSunm e
ﬁfﬂviaal,ﬁmmvlwﬂﬁW”ﬂ‘luIsamugﬁmmzﬂﬁmL'ﬁ'm
@mmﬁﬁw”ﬂslukaLLiugﬁﬂﬁ@fﬂmﬂmﬂ;amwumum
lugraaiiudaya tiauningian - wnoadnou
2562

YUNAFI8H1S NFANBIASIAARUATING
gra8199nUTErInTlasiananuuaNnITlaTE
$Hfsdsznaudinasy latent $1uan 4 Tase uaze
wlsi591l5=3ndrisan 20 61 Tawanes Rule of Thumb
Idutlsdodiatnide 1: 5 aatuinwiniiagnifios
LﬁumﬂﬂizmmLL@iazmjmgm‘hﬁa 100 WY
(Anderson & Gerbing, 1984)

WHUNYIFNE28619 1FUuuY Two Stage
sampling Tagduaoud 1 Anmgudaladislasusu
yﬁﬂ’lu'ﬁuﬁn‘gaqu W IwIn 7 159usy lagld
AFnIguuuudng anlssusufiganeaenisdn
lausnydaidsiausrsnlunjannaniuesy Suiu
15 W9 D960 auT 2 fﬁ'ﬂassmm@ﬁ"aamaaﬂﬁwﬁw‘”ﬁlu
IidLLiuuﬁm"‘ﬁai’@wﬁswLwidaz 40 aw wiadun
N8 20 AWUAZTIIFITIFIIUIN 20 A% TITHUTIUI
f2a81919nuAAD 280 A f‘éagan'jwmﬂﬁ'sama
e

L3asfouszunasiadionudildlunissa
WAl NWIsefnaavuds udrhldiaeny
Ig9a39 (validity) laayininsasagouanuassnia
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\#tonn (content validity) Tagsinuunsaunin'lyls
N9 @T117% 3 Y11 ATIIRAUAMNINYDY
inasfasnuanuasIanuLiiand ANNATOUARNTDS
LﬁamlumﬂmmvlmLmzmmé"&ﬂqmmzmmgﬂ
dod um i lunareununiisludszoinyass
3 30 nihe lauwuindn Cronbach’s Alpha fiein
@‘ﬁqﬂﬁaﬂm‘i’ﬂ mssansUszaumsal 61 0.756 99
pansulafienunnda 0.7 (Hair et al., 2006)
UNATIALBULULFEIUDIN WRlIBIUIIN
Isymnssufinaanuilundazdasolas Sitanalu
mIseunasiaasil (1) NMaaEd I Usznauais
foafisany ﬂ’]iLa"]Léﬂd“ﬂﬂdIidLLiNHﬁﬂiud’JWﬂa\‘l
AN1IFDIUA AITNIABITEITRUTITNLTH WD
L8z 1h15U091TINTH TINTITAUTITNYDILARS
TUTUIDUT (2)ﬂszaumsni@lﬂﬁwﬂi:ﬂauﬁm
fronuLipany mi"l,ﬁ%'umwfﬁnnﬁamwﬁiidLL‘m
salw 1Burnamnslng mivesisisouiuiisnans
Tuansen (3) nMITuFaaAl dsznaudlrodinny

tﬂl v L v
A3 19N 1 JogazwadimudInveudszong
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NEILQUAIANNREAINTUIA UATNIE U TN L
ﬂiﬂwﬁﬁmnmmﬁﬁn AT AIFNNIEUTIANYDS
anwuﬁuazg}”ﬂusaufw Lag (4) Haﬂ
a & o ° A o A @

Slouuud Usznaudiadianuinedny daudnla
Laﬂé'ﬂwfﬁmaaIiGLLsugﬁﬂ FLAUFANWUTATWNG AW
Qﬂw”uﬁ'uiiamué'ﬂwmz wazauaslalunisifonn

o A A
wnmﬂuismwaimﬂ

s Q
HNan13vg

[ (d' a 1

I0nUszaan 1 : kamyllanzludiuses
ANBUN LTI NI RAT LA N ANTIUNNTLRENN
WNIIAANIIIN 1 WU ﬂéjNLﬂ”]ﬁ&l’]F.l@]a’](ﬂIﬂf;l
mwmwadgnﬁwﬁw‘"ﬂ’lﬂwLLiwyaﬂL%ﬁwuﬁiwﬁa

oA = & ' o a ak =

ﬂq&mﬂﬁiﬁﬂﬁ’]@mLL@]‘S:@?JUSZ]JVE]JV’WTU%%J 1IN
riauenTuayaglugig 3040 I Mulddaidon
& ' X Ad & o A
aaua 60,0000 MU TunsaiMidusinviadnelrzn
Tnoaadwwamsninnin

Ay wnnasfieaznilng wniaafigaeesa
AN Sauaz AN SHGE
| Sl 83 59.29 69 49.29
Wil 57 40.71 71 50.71
szaumsdne  dnddSyanes 12 8.57 6 4.29
USygned 93 66.43 107 76.43
gnifSygned 35 25.00 17 19.29
21BN FUNTMY WENNUITININAG 18 12.86 3 2.14
HuSMyWEnNuUTELanTWAN T 77 55.00 95 67.86
tsznavandwdas: 37 26.43 54 29.29
NS 8 5.71 1 0.71
any 1 30 3 19 13.57 14 10.00
30-40 11 64 45.71 71 50.71
41-50 1 39 27.86 46 32.86
51-60 1 10 7.14 8 5.71
1NN 60 I 8 5.71 1 0.71
swladatfiow @101 40,000 LN 1 7.86 0 0.00
40,000-60,000 L1 35 25.00 3 214
60,001-90,000 LN 55 39.29 23 16.43
11NN1 90,000 11N 39 27.86 114 81.43
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a9 2 Tasnmsannuimnanssulummeniisafideswndrdiwlngidu Taz 1-2 a3t (Fauas
48.57) fwsutinvieanermn Insuasilaz 3-5 ﬂ%(?ﬂﬂa: 51.43) gwsuiintisafisndnemd lagidanwnlsousw
Wudulvg T wauesazdszanm 21 dinlulsswsnydadsiaussan laofisziadanuszanmiosas 45 va9
mannlulsausuy@adiausim 2-3 uig wasfionas 13 poInINN Ul AaI B InsTIN 4-6 Uke TnnIwn

WuaInInyUszunusasas 40

A1519% 2 a8aTTaIALLINIAUNEANTIUMITIadNBILaZNNIRaNANN

aauds wnriasigazalng #HNYIINLINBI6

] ) a o
ANND EREGH ANND EREGH

= ] ' P R
ﬂ']']&lﬂ‘[ﬂill,ﬂailsl%ﬂ']i‘n asnenilsziannaainnaig

Wesninlaz 1 ase 11 7.86 1 0.71
U8z 1-2 033 68 48,57 48 34.29
flaz 3-5 A39 50 35.71 72 51.43

ann 6 assdad 11 7.85 19 13.57

o

o P s - o = ' P
anHwsAIN ﬂ‘n“n'l%l,aaﬂWﬂ&l'm‘VlE!ﬂsl%n’ﬁ‘na\‘lL‘n a1

Tsausura 9l 91 65.00 101 72.14
Sasan/lausagd 17 12.14 5 3.57
IidLLiNHﬁﬂL%\‘]’rﬁuuﬁﬁN 29 20.71 33 23.57
9u 9 3 2.14 1 0.71
manndlssusuydaunsit vuduason
ASausN 118 84.29 110 78.57
ANnN 1 A%1 22 15.71 30 21.43

Fwauusds Tunsdinlulsousaydadeiamsssaln

msrasngmnlszing

'R 59 4214 52 37.14

2-3 UHd 58 41.43 66 4714
4-6 Uid 19 13.57 20 14.29
YNNI 6 I 4 2.86 1 1.43

a?lﬂwaﬂ'waoLL@iazﬁaa”ﬂiu@IWiwaﬁ 3 wudwﬁaﬁ'ﬂﬁ‘ﬁ'uLﬂﬁau@iaﬂﬁ%’uj@;mmmaﬂsaLtiayaﬂﬁhaaaﬁﬁ]ﬁ'ﬂﬁ
@ v A @ @ o &a o A A a o ' [ '
seaulnaifssnu lapifaspnissanisdszaunisaidnisaavluszaunldlufaniaduinuuinnindassnisian
A > a 2 o A o ' o A a o o a
dwu lasAarsanandrdudzaniuisanuduulsndindr nadadendnmilaluszauann laodasoyde
& A a 0 e a A€ 1 L =
laida3lauuudiiangga 4.319 uazdrandszdniurisnnukuul ey 0.095

A15191 3 ANFDGVBILARZLITE

a9 Aade dmdizoiun Adnsrans U 2AUNT
NIATFINH(SD) AaNMArwLUs (CV) szl
MILAIETWIN 3.905 0.518 0.133 Ul
s sdszaunTal 3.887 0.397 0.102 N
AITUZA ke 4.229 0.397 0.094 N
yialaifaTlounud 4.319 0.411 0.095 oty
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o ¢ =2 o
TA0YszaIAn 2 ANHIAINLLVBINIT
FANIIAIBAITRARITAIOAITLANAIUIU LASAT
ﬁ‘i'@msa%”wm‘s:auﬂi:aumsmﬂﬁgﬂﬁﬂﬂmshuﬂilfﬁ'ﬂ
awdamituiamen uaz yaalawdailouuud anw
A . e oA A ' o a A
AIWA 2 wmmmummﬂauﬂauaglusmumua
[-% 1 o a Af o -
WinunuanaIgu uazaaudseAndanaunusaas
o ' A o '
a3t PV uaz BR e 0.321 uaz 0.837 T9dnaglu
eaulIwNag LLazmﬂﬁq@ (Schlermelleh-Engel et
al., 2003; Vandenberg, 2006)
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maindwm

(Story Telling: ST)

miugam yinlaviaflaunsd Boutique

(Perceive Value: PV) Hotel Resonance: BR)

tssunstignd

(Customer Experience: EX)

MR 2 HaMTAA TR LERsTRBaTinNUnaUNEY
Chi Square/df = 2.018, RMR=, RMSEA=, CFI =
0.895, GFI= 0.921

~

Ny :

o

|

.e)'_“s

1 s a ng 1 § 1 aa a § a
a19190 4 sudszAnTunasgu saudvsuninasgiweazdnaia t lumaliansiivenesausufgiu

ANANNIS fniszans admidiasiun t-Stat p-value
NINITIN NINITIH
ST => PV 1.307*** 0.364 3.587 0.000
EX => PV -0796* 0.435 -1.958 0.042
PV => BR 1.104*** 0.178 6.204 0.000

WBLAG: *p < 0.05; **p < 0.01; ***p < 0.001

a;ﬂwamsmaauvlﬁfh 17398MILEFIUIY

fianSwadansTuqmdrluszauivdanis luvme
4 Can o o

7 ﬂm‘i’sﬁa:awmstﬁgﬂmu@mwm‘ﬁaanﬁi:d’u 0.05

1% ' a

#uaTBNNINMITUZA AN ﬁ’émwa@iayﬁﬂimﬁa?s

'
v A

T uue aeIdnydIand

@

& =

10nszaean 3: ﬂﬂmﬁﬁ]a’fﬂﬁﬁuqﬂmiﬂ
1 a & 6
daydnlaidaslowund

A i a a A @

INA1IN 4 A1dnFwasrunTae
ﬂizaumm&jnﬁwmwa@iagﬁﬂ‘[aLﬁa‘ﬂﬁnLLuWﬁ’Lm%o
AauiiAN -0.796 x 1.104 = -0.794 ugaIiUszaumyal
A' 2 Qs o a 1 a & A 6
wgﬂmvlmuuanmnvluaummagmiamaﬂmumj
LAIHIINUAANBWANNLTILNTINAANENTNA
2939039815 e E 1w IUeNGy ot inaily
é’ummﬁr"mﬁnﬁuﬂu’%mﬂiaLLsuyﬁﬂ 3 UNANT

g 6 v ' 2
gunisalaydladn anwldaaisalunisaie

Uszaunisalldandriulugmdriiaaninguacs
a3 5 BaiEmsnezsaasululssduildanisd
mm%ﬁamwiwﬁmwiwnéﬂwLL‘myﬁﬂL%a
SausTIuAunkIBwiITinIduriaafisalunis
wIuayaanIzadlssuanlumimanans i
Iwusuua:*‘qmulmwia:ﬁ e “ahaniasnssnlums
9T’ 1unﬁsa§ﬁoﬂizaumitﬂﬁgmﬁﬂué'ﬂumzﬁ
WwuuutaniIzan (Personalize) nia LL‘LI‘LI;;I'\‘JL“LIM
Qﬂﬁ’] (Customization) AUANULRNNZENDILTIUTY
LARZILAS

HaN33Le eI US o ludanfinude
anylimaninlumdamadszaumanilinugnednd
uaLBsauirunsliuszaumyoiinniAnlylugen la
ATNUANNADINIVBIZNAZNEN St sedutian

sumsniuImuaznasylldasann s
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A9 5 NANITRNABDE
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Tywanaldsaisadanisauwmsasedszaumsatldnugnan

o o

PN a v A P a =
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