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Abstract

The purpose of this research is to study factors influencing decision- making
behavior in buying luxury brand clothing through online channels of Generation Y
consumers in Bangkok. The sample used in this study was the unisex consumers aged
between 22-46 years living in Bangkok. The sample size was 400 people. Data
collection was done using convenience sampling and questionnaires as a research
tool. The statistics used in the analysis were frequency, percentage, and multiple
regression equation analysis. The findings found that the factors affecting purchasing
decision were luxury brand perception, impulse to buy, and materialistic values.

respectively, with statistical significance at the 0.05 level.
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YoyAdIUYARATBIHABULUVABUNTN @uft 2. JadeandiouTnglien (Materialistic values) adonis
%’Ugl,wiuéwg (Luxury Brand Perception) LLﬁ%ﬂﬂﬁEJLLSQﬂiWT}}qumi%EJ (Impulse Buying) aufi 3.
n1sadulaffo (Purchase Decision) wavdaudl 4.veiusuurdug lngnaunsnouuuvaoUnIuvied
aau ifnudansossinau 3 A WednAugIuazAteanluNT9ITINABULUUAB UM
ooulayl laun (1) mufleng 22-46 v3elal (2) muordvegluamnunmamunasviela uay (3) nu

Y v

& & « ' ¢ L !
METBLFDH MU TUANIUT UL NanNeTHBaUlauS o L

n1sAmuANInsTavesiwUstunseuwulIAnn1s3de de9d (1) Jademdeudngdey

(Materialistic values) luinausnn1sin laun Alleunnediay Amlleunneing afleuneasesssy laed

Aauviante 4 arau (2) Jadenissugiusuang (Luxury Brand Perception) luinaumnnisin lawn
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v '
s a

puUsEaUNIAL AMUNINENYal AnuAudes Seddanuied 5 dnnu (3) dadeusansegulunis
¥ (Impulse Buying) TuinaumnisTaussgslanislu anevsensual mugey araniuoguasiag
AruAnDILEY warkssgdlantouen ausian Wludu uazmslavan Gesiidouilsniuoy 4
foumetu uay (@) madadulate lanaenisin laun ﬂ’]igﬁqﬂ@mﬁammgﬁmms NTUEIN
vaya msvszdiunaden msdadulate uasnnfnssumdimste didauilyouey 5 o

MIMTINERUANATNYBNASBlD FxsnsaTIeaeuLASBilelneMsERUAIILTIBINTIT8q
voyaLdaiion (Content validity) ne3Uuuuinisussifiumanuifisnssvesuuuaouni (index
of Item Objective congruence: 10C) Tnsmsfiansananng daruguigauiterionun 3 mu lng
inaunvasmdviiauaennnosiivensulanesian 10C Adwaulauinna 0.5 Faananvesiamuiy
fanuungandamanisussdiunurmnvedinia a1 10C 8g5evane 0.67 - 1.00 wansiin
Fieansswesuuudeuasazinganiiaziluly dermunsiinnsanuaminhuuuaouniulunageu
a29mn (Try out) ﬁUﬂa;Nﬁian’]ﬂ 30 puLfianagoumauiosiy (Reliability) Tnelawnamnisnagey
Arandesiudaiiansanainadiszavs (Cronbach’s Alpha Coefficient) Imagaqﬁmqmdw 7 3l
Feazuanslmiuruuvasuauisyaiuiananuidesudisoniula (Harr et al, 2010) swans
yaaaunya1 mudetuveanuuasuawyadiaissdu 907 isaruuuUasUnuiia
wanzanuasidedelaannsafazirlulrlumafununueya uenand mudesiuvesnasiam
wUslunsouuwaAnnside laun Tadeadieningion Jadumssusuusuans Jadousensznulunis
0 uaz Tademsinaulade wuﬁmﬂﬁmﬂiﬁmmL%aﬁuazujﬁ 736, 730, 715 uay 849 Fan UL
Fefuinmsialusudsunaziisianumnzauazannsoiluladunasiuns ol

nsiusIuTtoys

;;’ja‘i’aléjﬁwmsﬁﬂmL,Laz'imswzﬁ%aagaﬁﬁusam’mmléj 2 uviaq ol

1. uwasweyaUgundl (Primary Data) veyaramaiunisifiudi:iaveyanisesulau (Online
Survey) Tnsmsiiuyateyaainnauiies1ssiunsiuuuasunilu Google Forms lngasasn
LmuaaummlﬂmmﬁwmLLwamWa'guaauiaﬁﬁﬁWL%aﬁa ic;u,ﬂ' Social Media Gﬁﬂ % 819 Facebook,
Instagram, Line, Website Members, Magazine Members Wupu Iﬁ/ﬁ’UﬂqluﬁaanN LLamﬁfﬁJ‘&Jlmy
woasr1d waslunuuasuniuoaulaunseustavenudugouainng udaee1alunisvienay
wuuapuny elansusiuauuuUABUNLTIAY 400 1A 2rdANIINEUNEULUUADUNINLAYTIUTIY
voyansmualuTinsenniunonfinmeslnslugonaususunsudifaguneadfniunvaslunis

¢ v

AATENVRYA

a

2. unaaveyaniund (Secondary Data) Anw153UTINYBYaNUTIETYINT WAL

Y

d0nAADY INTINUS waranmeBumesidn ManasgwaranAlenty WeNziveyauduaiy

lunsiwesenitelylumsativayunuide
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N133ATIZNTRYA

myayjaaﬁﬁuﬁawaimm (Descriptive Statistics Analysis) mﬁmswﬂugﬂLLUUGUyayJasuaq
msusstednuuziluresnqugneuLuUasua TasvhnmsAnuuasiinssvveyalaoiandnIsuan
RGrar (Frequency) W%Mﬁjmiﬂﬁﬁmmﬁn%@aazmqaﬁa (Percentage)

a a

YaUaafALgIeUNIU (Inferential Statistic Analysis) AB35IATIEVVBLALNBNIANLTBULES

q
'
v A

sgmeiauUsdasenansfafidmanadiulsniund Isg’iﬁms’ilmwﬁammsmaaaL%qwmm
(Multiple Linear Regression) lunsnaaesuauufgiu Imaﬁmumhﬁﬁ’aé’wﬁzgmqaﬁaﬁﬁmu .05
NaN15338 (Research Result)

AudnuazUIzIINg LLﬁmﬁlﬁLﬁu’hé@aULmuaaummauimy;l,ﬂuL‘Wﬂmijq U 298 AU
Anidusosas 71.8 inAne S1uau 87 au Anvdusesay 21.0 e LGBTQ+ (nAmadon) $1uau 30
au Aniusesay 7.2 Imaﬁgﬂuéauimgﬁmq 24 - 42 9 seduns@nwaulngidu USugeinde
Fieumn $1uau 343 au Andusevay 82.7 méwmlw'%ﬁyam% $1uu 72 Au Anvdusesas 17.3
Tneunuaiussnavendn Saavietndnw s1uau 227 au Andusesay 54.7 winauussmensy
$1uru 114 au Aeudusosas 27.5 g3faaiud S1uau 43 au Aadusesas 10.4 11399015930
NUNUITFIFMND 91U 16 AU Andusesay 3.9 wagdug Swou 15 au Andusesas 3.6 918le
Tag5m9g3891919 10,001 — 20,000 U Fld1uau 203 AU Anvdusovas 48.9

M13197 1 KaNTIATIEnsERUA e ing ey

aumtieudngilen (Materialistic Values) X (SD) STAU

1. yugAnmidenuusuangyiilumuduiivensuludea 410 | 0830 | wniian
2. yudedoruusuavgiesnaunsoaneyednigitunsly | 401 | 0883 | anilan
3. yugdminisdeiieruusuavhlmnutumuniwesdsn 376 | 0837 | wnfign
a. %@Lf??as:wLwiuﬁmgmwﬁﬂﬁﬁmmﬁuaﬂamummﬁﬂﬂuﬁqm 388 | 0833 | wnilaw

91ne1597 1 szauadeningdon wuan veanufingudiess denuviunieuiniian 3
guduusn lawn nuAnndenuusuangyilwnuduiisensuluday (X = 4.10, S.D. = 0.830)
NIUFANINFBN MU TUANFANTAATINYATNAMAFLAIINNTLY (X = 4.01, S.D. = 0.883) N15%0

Wornuusuangvilimuiianuvivalies suanuledluday (X = 3.88, S.D. = 0.833) Aua sy

M1919% 2 KANTAATIENTLAUNTTUWUTUANS

A1uN15TUSULUTUANS (Luxury Brand Perception) X (SD) SEAU

1. MugAnNMITeidenusuanIansoasslssaumsunsla | 3.86 | 0.811 | wndian

2. MUAMILEDR MU TUANTIN AN WoUTIR 4.08 | 0.893 | wnwan
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3. MusANIEsKLUTUAnIHBNAN Y67 391 | 0.860 | wniign

4. MUFANVNHONMUTUANFHAMANAAEIUNNY 391 | 0843 | wniign
5. MUFANMINNSTaF N UTUANIANATUR LN LY 393 | 0862 | winian

NAITNA 2 HAN1THATIENTITENITTUTHUTUANS WU VoAIUTANAUAIRE1eTIAIILLIY
AEUINTIEA 3 Suduwsn lawn nusdniideniuusuaniinndnuwaia (X = 4.08, S.D. = 0.893)

NUFANINNTTOIFBNILUTUANIANATURUNELY (X = 3.93, S.D. = 0.8962) NUFANINFBHILY

suAnFHAMAINGILaEIANUNUNIL (X = 3.91, S.D. = 0.843) AnuAWU

M19199 3 HANTIATIENTEAULTINTEALIUNITTR

AuKsINszAUluNISYe (impulse buying) X (SD) S2AU
1. mudnaziduypaaiivodenwusuanginglulaaunly 3.61 | 0925 | wndian

2. dewiuderwusuangiiaula dnazaeleelumdsdimaiaumn | 3.89 | 0.932 | windian

3. FaidenusuanIrunesulauinsilusludunuaula 378 | 0834 | 1ndign

4. Faidenusuangiunesulauilavaniuiaula ndega | 3.85 | 0.894 | wnfign

a

NATNT 3 nan153ATendadeusinszaulunsde wua veauinguiioeslinauLiu

9

[
) U

pesniian 3 Susuusn laun Wenuiiuderuusuavgiiaulasis 4 fhastosiulaglumilsdonad
A1 (X = 3.89, S.D. = 0.932) Muzdnmn1sdeldoriuusunngruteseeulauiilayand
wavlauazuifagn (X = 3.85, S.D. = 0.894) MuAnNTHeidorUTUAVIKILYDIWsoDlaud
msvhlusluduiiunaula (X = 3.78, S.D. = 0.894) AuaFU

dl a s U U a ‘&J
A15199 4 HaN1TIATIENITRIUNISAnaUlATD

n1sanaulade (Purchasing decision) X (SD) SEAU

1. luewpamuiiuwilud@oidonuusuanguiuvemvesulay | 4.12 | 0.782 | wniign

2. dMTNUHUTRLERRMUTUANIIINMTHRUNNYARRTILALTY 4.12 | 0.767 | unfign
3. MudnazAuMvaYaINEINULHONILUTUANS 3.99 | 0.755 | unfign

v o a

4. M3Usznduitusiun uagnsenanveyaeensailaus viln | 3.96 | 0.802 | wndign

(% (% '
<~ =

mudndulateideruuuniinuremsesulaulanedu

5. Mulaugunnazdeidennusuanguiaziinndulan | 3.92 | 0.768 | winwian

UIUALUTUATILY
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91915797 4 wamAeszndadenisindulade wun veaufingudiesnsdiauiunie
WNAFA 3 BUAUKIN b NIUTNITINMRUTBLEBH L UTUANFIINNTARUIINUARaTIALTY (X =
4.12, S.D. = 0.767) TupwiAamuiiuuilunasioidonuusuaniuiuyemisesulay (X = 4.12,

S.D. = 0.782) MusinagAumvayaigIiuE@eNILUTUANS (X = 3.99, S.D. = 0.755) auamiu

NANTFIATIZHNITNATDUSNNAFIY

mamﬁmiwﬁmﬁmmaawnqmwwfumau (stepwise Multiple Regression Analysis )
WU WAMFIATIENIEIUAMLFNTUSYIAIAAINLAG DLUYBEILYTBATY UanIA1 Tolerance oY
S8 0.624-0.645 MUNYYEY Hair et al. (2009) fiftwusly A1 Tolerance ApsfiA1uInNn 0.01

warAn VIF fA198 389314 1.509-1.603 Ansnaumves O’Brien (2001) Arfimunlvian VIF veafiuus

v '
a Y

daszyndmainueuna 10 a5uleladn fudsdassunaziluiinnuduiusiudsluilniadym
LATNANITILATIENAT Durbin-Watson (D.W.) wua1 dAteg i 1.723 afuielan luiiadymnian
AANALATEULAZIIAUFUT UGS

A19199 5 Wan193LATIER Multiple Linear Regression 9a3auUslunsautiiAnnsivy

fauds B St. Error B T-test P-value
A 1.538 0.160 9.609 0.000*
Afloningden 0.172 0.043 0.197 3.992 0.000*
N3FUTUUTLAN 0.304 0.045 0.329 6.772 0.000
wsansgauluniste | 0.161 0.037 0.216 4.410 0.000*
R2=0.381, adjusted R? =0.377, F=185.561, * P < 0.05

1NNANITIATIEN Multiple Linear Regression Tum131991 5 wuin alleudngiey n135us

wusuAng wazusanseaulunsdesiuduneinsaunginssunsdnduladoideniuusuangninves

[

HUSINANAY Generation Y Antduseway 38.1 Inefia181u1an1sneInsas R2=0.381 IuudAgyna

[y

aaa A a Y Yo ' a ¢l a £
anAvsEAvu 0.05 waglilaNasaumlusaunamanamudsmulnenisiasienaduussansannse
)

(B) wuan dawdsiianunsaleneinsams odwadauinnon15anduladoid on L uTUAN NS V09

HUStnANau Generation Y ludswiangawmmnunmiuas lawn Jadeaunissuuusuans (B = 0.329, P

= 0.000, ¥ = .545) Yadumruusinszaulunistie (B = 0.216, P = 0.000, ¥ = .492) uazdadenu

(%
[ a LY

Aflouinafon (B = 0.197, P = 0.000, ¥ = .488 ) fatiu aqﬂ"lmwamﬁmemam%’uaumﬁgm

9

H1, H2 way H3 anuiilarvualy

71



HANNTIATIENMIVAADUANLAIUAINGTY anunsaasunan1sinTerlugliuuresaun1ssy

(%

ArluuAULaraunsgUAzuuLLnsguladail

aun1swensalluguasiuuiu (Unstandardized score)

Y = 1538 + 0.172 (x1)*+ 0304 (X5)* + 0.161 (X3)* %30
nssnduladerdenuusuamsnavesuilnangu Generation Y
= 1.538 + 0.172 (JadvandouTngdon)* + 0.304 (JafomsFuguusuany)* +

0.161 (Tadausenseaulunisie)*

ammswmnsaﬂugﬂﬂxwummgm (Standardized score)
ZY = 0197 (Zy,)* + 0329 (sz)* +0.216 (Zy, )* i
N3ANAUIITBLAONLUTUANINTIVOIRUTLAANAY Generation Y
= 0.197 (Jaduadeuinglles)* + 0.329 (Ja38n155USHUTUANS)* +
0.216 (Tadausenszaulunisie)*

NU8LUR: *P<.05

anUs1ea (Discuss the results)

[N [V
[y

NSANYIITEATIN HITBUINANITILATIZULALVOAUNUN IAINA1SANYIN18AUT 18NN

Y

[y

npUszanalneiinuavidendall

=

1. Yaden1siuuusuang nunnsfugiusuansiinananisinauladeldonuusuaniosiad

Y

'
aa a =

AN atfuasidnsnaunigaly 3 duusdasenfnw laun Jadeeflendngiey Jadenis

€

I\

3]

o

vgnusuang uarladeusenseauluniste lnedadenissuguusuangiusanshiuiannudifglu

EaN

1% '

nsaseadetiuuaznsindulavesuilaalunisyedunuusuans lnenquiieyndlunsideil

¥
v a Y

findulatesuilonnnnuusuavsrisasanindnuaiia Saunmgs flendnuaiameds uazaua
fuiuiinsly watenadlesnannquitesisdaduguilnafieglunqu Generation Y fifiony 22-46
Tty oglufovhan wasysdunesnisarwdia dudu nsfinmdnvaliifiasnsovisanaduludanu
undoie uasndniulniszaumnudisaluendnnisnule wanmsfnwdinandennassiuideves
Srisirirung (2019) ﬁ?quui’lmi%’UiLL‘U3u9§ﬁmmé’mﬁu§@qmﬂﬁumié’mﬁﬂﬁaﬁumqﬂﬁyﬂ Tagdnisg
firnsanfanmdnual Sanmadediu uaraunmvesuTue 3enduUsvandfunumddaly
nsasaufmelauazanugulunstedunuusuany warlunuideuss Delong et al. (2004) 1o
WUdWﬂWi%U%IUﬂWWéJﬂ@ﬂjﬂJQﬂﬁuéjﬂﬁﬂ’ﬂmﬁmﬁué@ﬁw‘)ﬂﬁUﬁ@G\IN6] i s daeans wavie
yana Fedamanenmnmvesdunkazaudesiuvesuilnaluduaiug dinistuslunmdnuald

unumdAglunsaseanuleiiuiazauianelavenaineduniiazsusuntug a1y Ay
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HUsENEUMITIAITauasInAnN ST UTMENYUTAY0ILUTUA $18ABNITINTT TINTEIUTNATI

Uszaunsauna wazauianala aunduubyusnistuulaluniends (Oliver, 1999)

'
o w

2. Tadeusenszdulunisde nundadeusnsenulunisteiinandrdaynenisinauladeldont
wusuang lnedanuddgyidududuandsesninnissuguusuang N153988nUI1 naudIees
Generation Y Huwilunvein1sanduladoduniwuunseiuiuwaslin1unIsuaLaIamuT was
finagAflsfemnureunasauaulavesnudunan wWunsnevauewmeninuneinisluvasiy vl

= & o i == ' ' o =
anadumszuslaanquilaunsavihaumselaes fordwdswwesduaiulvg Janudulanias
o Tduuazdunade Juindnduladelnvondeunsgdlanslunisainueu evaulavesauenduy
vanaswalndndulavelalasnewuuiuiiiule wazddusegedanisuen 017 lavanesulaufiun
= ! g ¥ ' Y A ] v a & Yy X o Sa v o ‘o
Aeganazuaulaniewal nauyuslnanauinaunsadndulagelasiiu Jadediinnuduiusiu
weAnIIUNITRTlsmeRanTonseiuil wasiinaneanisinduladevesruslaaluaioundung e
2849 Klanthong (2022) sgufismnudrdguastsinseauluniseiindulaglulaniunisnnaunu
! Y& Y & e a o S v = Y o & o ¥
s Fadudnvazreinsdeesulawnuwenndindy WAWUNSa Fagnadindaunseiiesesuly
n1sfndulavaz@eduariufiniuainuneinisvesnulurneiug lnulunesnian1sams oa1aun
829%U19819NN ALduuslaennasiunisnumiuvensdenuulun1nnziuvs olulanauny
arwmulunuifevesdaded Feigeiuenginssunistevesgnantumnnisuiiudsunlatey
IS arnIzyiuiu 019 n1s¥edunundungniunenndndulugafdsia yusenaunisly
PAAMNTTUABHMUTUANINTT TIAITHRIUINAYNSUALIATOIIBIUNTFDATUALAUASUNTNAINATY
7 ielmianisgele wasidunsenszau lnseniznsesuaniievyuilnafinngfnssun1sdeeens
AUNFULAIlAIINTTIUNUE U

3. UadeAntdeudngion wui quslnAlAUABINITEBNILUTUANINI W OUARST AN UL
n1edeny Tnasdedualaslulaadedangualun1s¥e (Richins & Dawson, 1992) AN BN
AseuATBAUALauansisanvuzdnuluday vnlmAanisdnduladeduan ielndunseusuly
deru s@nviuaiowazidunfoumunszuadany Jaunnaeaindadenissuwusuarnendemenalu

& = a = o ¢ Y ' ey o oa A - ' o ' a v a &
1330 laelinmsinsandunindnvaasanuauaiuduiangluviely Jeduandendingdeuidu
audAyluniseSuengAnssunisdevesusiaaluaewdungns wavnmsdedulaveaniniuily

nsPeduamnaludiuuuuing ey Metloadumszyuslnanay Generation Y dsoglutevingu

v v '
a a

WU nauudIaNUegAsy Jamaaneieuasuadninginuaueuniading ian15ideilaennass

'
&

AUUIdY8e Gardarsdottir and Dittmar (2012) A% Fa1389A1UABIVBITEMINTRO TEUULAL

[
= =

woRnssun1sBouuulsmema lneseiuanuduingleunguilonaamaluyusinadugdeouuuls

Y

wianalaunTu Lunistuduiinisasevasesdurunidunnsetainainnisinniuwas U ianm
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ANMUTENYDIFIAY MUY HUTENOUNITIEBNIMUTUANINTT @1115avIn1saatalagy suulua

naumneidumining ey uazdnawendndunidufinensanzyanaln

Ualauauug

msthaan1sideluly wusenounaforuusuangnmemsiianud Ay funsasnisugi
sualynn Tasiululuyssifugeamsasanindnuniia auan Samninuazaramuniy S
ondnuananizia awnsaaseaalamny uanduiisensunedaulad savaiinisaaasy
nsaafiuumuuaulasasisgalagnandenseulnifanisde suidlsfiniu gusenouniseis
seiinsy flunsimansideiluvssgnalalmmnzantunaunuiloavieUssunvvowman fom

dufuraiauanuzmsidonsmelui LﬁaqmﬂmiﬁﬂmmuiﬁaaﬁuﬁigﬁﬂmLawwgﬂﬁ”m%'a
;;ﬁimﬂa:m Generation Y ffaif siAdelueunemannsafnunauiesdusuaiueaisduiimaetuly
iaannzasnndula Wouandviiuianuunnaslunginssunisdaduladevesngugnanly
JUANS 9 uBnaNG msﬁﬂm%’ﬂuﬁuﬁw%Qﬁmﬂﬁu 9 LﬁuLﬁuu'wmhaiﬁaf}mmﬁ’]{aaﬂam
Wisuiisumnudaiiunesgnavienuilnaiiorarilvlauveyaniudu q furaulafiudy uazla

Hadnseawmilounsownnaafiuiuuided WevigiiunuaugnivINMnely

29ARIU3N1578 (Body of knowledge)

'
a

94AA1U3N15I98 (Research Body of Knowledge) 13890338518 nananginssuns

[ Yy v '3
U a

AndulagaldoN L UTUANIUT N TUYRINteRUlauYeRUSINA Generation Y Jsndangamnamiuas

Taivmimiagleu

IMaterialistic Valweas)

/

Tadumafuguimang woAnTrundnduleta e u T THT

fLiooury Brand Perception] neguilnmnnu Generation ¥ Tudwinnpammnmuas

ThdousarasauiunTide

Urrpulse Buyirg)

AN 2 TUAaNSELATIEIUITY

[y

N31: I

N9 2 nMsAnyileeyIdelaesnnnusndrfyeemilavenisindulitodent Wy
supngveUilaa fe Alleninglewn iuadeniyuslnaveuujuRnudeuiu 9 waglnanuddey

flunsaseunsesduAIduLUTUAINIRYENBIBwansan Uz de viomsiduiisensuves
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daau Foilmguilaalilamisdsdlovuiaglady wavanunsodndulatolalaslufivena 8ot nns
asrnsfusuusuavsiadudsidnpnniiondusmelumsansuemouusuaiiolnyuilaain
nsfusauilugngfnssunsdnaulatolaaetu Wesnidefiolususun uagsiulufisnisasouss
ﬂizéjﬂumisﬁa‘lﬂ'aLﬁquaﬂﬁm'ﬁ%aﬁ”mmmé’faqmiv]NmimﬁﬁsimﬂizmumiéfmﬁuiaLﬁlﬁﬂ,ﬁﬁm
AuAngageluntsde uitedlarsfusunussgdaviousnsznuaiuensun 09 lawandinagels

svannsarvasasilnianisinduladeideruusuaninsilanety
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