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Abstract

This research aimed to study: 1) marketing mix factors in repeat purchasing
of tools through online channels, 2) repeat purchase decisions for tools through
online channels, 3) comparison of repeat purchase decisions for tools through online
channels classified by personal data, and 4) marketing mix factors affecting repeat
purchase decisions for tools through online channels. A sample of 154 respondents
was selected, using questionnaires as the research instrument. Statistical analysis
included percentage, mean, t-test, F-test (One-way ANOVA), and Multiple Regression
Analysis.

The study found that most respondents were male, aged 41-50 years, with
bachelor's degree education, average monthly income of 30,001-40,000 baht, and
worked as farmers. Marketing mix factors in repeat purchasing of tools through online
channels had an overall mean at the highest level. Repeat purchase decisions for
tools through online channels had an overall mean at the highest agreement level.
Different genders, ages, education, average monthly incomes, and occupations
showed no significant differences in repeat purchase decisions for tools through
online channels. Price factors, distribution channels, and marketing promotion
significantly influenced repeat purchase decisions at the .05 statistical significance
level.

Recommendations from the study include: promoting transparent pricing
strategies, developing convenient and fast distribution channels, designing targeted
marketing campaigns, building confidence through reviews and after-sales service,
and providing comprehensive product information as important approaches to

promote consumer repeat purchase decisions in the digital era.
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usesay 16 Imelafiunnilaafie 30,001-40,000 v1n Anidusesay 30 sasa9AD 15,001-30,000
v Andusesas 29 TnsymeuLuaeUALMIIDITNNYATN ST AuIINTgn Anusosay 40

soauAenTIndasy Andusewar 29 wazsusiwniy/sgiamna Andusesas 26
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2. AMN5UURYEIUUSTAUNIINITAAIA

szauAMNAnuALTadadulszaunianIsaaalunsZagn
tAzRsdiadNerutaInneaaulay
dunansAnieas 4.51
fusan (Price)
sudamisnisdnamine (Place)

Fundnineiieasiiadng (Product)

Funsdaddunisnann (Promotion)

4.35 4.4 4.45 4.5 4.55 4.6

A 1 unugiuansnmsndadeaulszauniinisnain

NN 1 mﬂmiﬁﬂmsﬁlagawuiw sefuaMuAnuuTISaLUTTaNNInTRaetung
Fogua3osilevrwuromisesulay aruaInsy Iﬂﬂﬁﬂl'lLagEJ'i’JiJ?]EﬂUi%ﬁlULﬁuGT’JHMWﬂﬁQQ
(X = 4.51) uaziflefinsandeseiuainuddy aﬁluszﬁummﬁwﬁ’mmmﬁqm 2 5795 Usznaunie
AuF1A7 (Price) (T= 4.56) 5098901 AMLYBMI9N3TATIMLNeE (Place) (R = 4.53) wardaAguIn 2
519m3 Usenoume surdndam (Product) (= 4.50) wazaun1sauaiunisnatn (Promotion) (%
= 4.45) pud1au

3. MWsNsanaula

@ a & o v a Y 5 s A ' s
FTALANNAALNUNLNNTANAU ATad1LATaINaT 9N UTRINIG

o
aaulay
WuLanIARRY 4.59
1
mstszifiumaiden —
ndunieys (T e
nafufiepanudeans &0
1
nesndulede S !
——— !
wqmmwummm’a N
4.45 4.5 4.55 4.6 4.65

AMNA 2 UNUIUARININTINNSAREUT

NN 2 1NNFANYIVBYANUIN seAuANARTiuiunsinduladedesoslioynaniy
goenveaulan aunmsin lnefinnadesiueglussduiiuamenindign (X = 4.59) uaziillofin1sns

Tuswasideanudn sgluszduiiunieundian 5 518015 Aenudszfiuniaden (X= 4.64) A1UNS
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AUMIYDLA (K= 4.64)N1155U309A1UA0IN1T (K= 4.60) Arun1sindulade (K= 4.54) uazau

NOANTIUNENGINTTR (K= 4.53) AUGI9Y

2. nsfnwiaseiidwmaranisinduledasiaiosdotsiutesnisesulay Tnanas
Wisuiisuauuanaanudnuuraluyanavesuslon nureaunuiiutaulann dnumenis
Usznsenans lladusarmuangfnssunisgesiaieslevsesulatessiiannisalls iy n1s
AinTgvveyaiinnauiiesns 154 au lnglyadfifseyunudiangan laun Independent t-test
AMSUNISIUSBUTIBUTEMNGNA kaz One-Way ANOVA dwsunisiUSeudisusudsdus fifunnn

2 NQY uanINaNaonAfBIiuoe19TARY

o ~ a U a & 9 a4 oA ! ! ' LAY o !
A1 2 Naﬂ’]iLUﬁﬁlULV]EJUﬂ’]i@@ﬁutL"\]sUasmLﬂiaﬁllE]GU’NN']UGUQQV]'N@@UVLGU ALUNATUANYUSHAIU

ynna
anwazdIuyAAa AENA df Sig. NAN1SNAFBU
e t = -0.821 154 0.520 Tauuanang
9y F = 0.826 154 0.476 Tuumnmng
STAUNITANY F=0.773 154 0.459 Tuwaneng
seladenaiieu F =0.902 154 0.286 Tuuanaa
2 F = 1811 154 0.396 Tuunnens

** szautvdAn1eanan ol = 0.05 **

Mnuamslasgvwelniun nisindulaterniedosfionanuramsesulavvesyuilag
TufanuunnaiatuesadtedAyniead Al oduunaiume (p = 0.520) 918 (p = 0.476) 5¢AY
nsEne (p = 0.459) TelaLadsneiiou (p = 0.286) warendn (p = 0.396) Fap p-value Tavund
ANNsERUTd@ET 0.05

3. Jasuduuszaunienisnanaiidenasenisinduladedatasiiodrmiugameassulay
dmsuadnilslumsiinsen %Slfgmﬁmaaugwmﬁmeﬁaumiaﬂaaawn@mﬂu%’jumau (Stepwise
multiple regression analysis) TnefiansananAIeINATILYBINSEaNSU (Tolerance) finlauesnn 10
mademsvenesivesmuuysUsiu (VIF) fanfiuesnan 10 Namﬁmwﬁ%a;p mﬁmiwﬁsgaaﬂaima
lyaduseuiisudasuausyaunensaaaiioninanensinauladodaieciior 1erugamia

paulau

107



A15199 3 Ta38aIuUSEAUNIINITNAIR 19NSNanan1sanaulategAS 99N BIN1IeDUlaU

. . Std. Wan13
U228duUsaun1enIsnane B Beta t Sig.
Error NAgauU
(Constant) 320 173 1.850 066
AUHAR U 002 | 046 | 002 | .039 969 Tyigl
(;1”’1‘145’]?1’1 .155 .061 136 2.526 .012* X
ANUYBMINNTIAT MUY 144 057 | .160 | 2513 .013% 3
GTWUﬂﬁiﬁiﬂLﬁ%mﬂ’]immﬂ -.118 046 -.151 -2.538 .012* X

** JpdAgynananszau .01 (2-tailed)

=

< v ! a a ' v o S I P B
911157199 2 Jadeaiuussaunienisnain 18ninanen1sandulad ey oeloviawiu

%9a190aulay nU1 UadeauUsEaun1IINISRaNn ATUSIAT ATUYDININNNSIAINNUIY LASATUNIT

1
A

A%AsUNITPaIn Jansnanani1sinaulazedinIesilovmIureIn1eaulay sunalituddunieans

o

'
o w aaa

N92AU .05 wazarundnd tuddudrAgyneadanseau .05 (Sig. = .969)

d5duazanusnena
wan1sFsuifisunisindulatediaiesfiadrsinutamiseaulal Suunaudeyadiu
yAAS
2INHANINATDUAIIULANAYBIN KR AT 0811AT Doy 9k LT aIvIRDU AL
Fuunauveyaauyana lakn e a1y sedumsine selaadenoifiou uarern lnglyads
Independent t-test lLag One-way ANOVA Iumﬁmi’wﬁ WU ﬂéﬂﬁ%@ﬂﬁﬁﬁﬁ%@%aéauqﬂﬂa
unnansiilunnau Tufirnsusnansmenisdaduladed Fomnennini lumasdumala nauey
Tn fhdinsAnwmiesslalussduln wiousznavendnla yuilnafduuiluslunisdndulados

q

r-ﬂl A ! ! ! S % ¥ a LY
wsesiavrenuyamnsesulaulusyaulnalde iy

Uaedrulszaunianisnalrnniianswasanisanauladisgasasiiavisinudasnisasulal

nean1snaaeulaglynisiiasienannsena LUt unaY (Stepwise Multiple

a

Regression Analysis) liaAn¥121733@1uUsraun1an1snanaladdnsnanen1sandulad ogn

IS a o (Y

LA 0INDVINIUTDINEULaY WU HUATE 3 Anunawanan1sinauladagieselded 1A nig

o

ADANIZAU .05 TALN ATUIDINNITIATINUIY ATUTIAT LASATUNITALATUNITHAR
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ANUYBINIINITINTIMUIEY TBNTNATIUINUINAIganen1sanduladad dennasiy

UIT8U09 Pham et al. (2017)

a

finuan Aanmvesuinmsinasuazauazninlunnandssemisooulauidudafoddfiasmane
nsteslundeedidnnsedng nan1sfnuideaeanasaiu Liang et al. (2002) fiszyan A
undefiovessruunmsdnasuaranuazninlunsdsdodudadendnifuunaudsladesves
quilne

aus1A1 Sansnadauinmenisdaduladed aamﬂayaﬂﬁ’umwﬁmﬁu{qmﬂ'w
(Perceived Value Theory) 989 Zeithaml et al. (1988) fioguren ;;u%lﬂﬂﬁlzﬂﬁzLﬁuﬂmﬁ’lﬁ]’]ﬂﬂ’ls
Wisuifisuszmnsusglevuiladufuauy uiinngly suideres Anderson & Srinivasan (2003) &
WU mmqaﬁsimaqsﬁmLLazﬂ'smiﬂéﬂaiumiédmméﬂNag{ammﬁqwﬂaLLazmiedfijasfﬂumam
ooulay

puNsALasun1InaIn Savinadsaunenisdaduladest dadunaiiuiaulauas
aonAAstUNLITEDY Kim et al. (2021) finum maaﬁLa‘%mm?m&Jﬁmmﬁulﬂawa;wqmm%ﬁﬂlﬁ
Tandlanegunmauni wagilnguslaaganingniudsdulnde Raghubir et al. (2004) 95U1877

HUSlnpnanesnMsansinuseasaiudyanaesmunmauain awalminenuludulalunis

[V
o

A
LYY
» U7 TR o " v -
Hansenwluauildlniun Jademenisaaiafianunsanivaulalagnssainyuie 1wy

NAYNSAUTIAY YDINNINTIMUY kaETENMTauasUN1IAaA Tunumddglunisnsenunginssy

v v
aa o [ VY]

nsgedvewuIinalugafdvia Aeluyusznaumsaisinaudrdyiunisesniuunagnsnisnanni
WUAILANAT ANAEAIN LarAuRTdlalunisieansiugnan ieasemnudnfuazAUneLiles

Tunselusseze?

UDLEUDLUY

YBLEUBLUZAINNITITY

1.éaLﬁ‘%ﬁ,maqwg(;mﬂﬂ’ﬁ‘?f‘[ﬂiﬂaLLazé’UﬁTaﬂé/ MNHANTITENUI ATuTIAEBNEWaLN
fiaananisiaduladedruosuilan nsiauesiariidaay lufialyaisuouuds nseuinng
Wisuifleusaninuanesi eslafunisduasuesnmeiies Inaanemsialusluduasssuuiu
Ruitaau Lﬁaa%qmmﬁﬂaLL@&ﬁﬂ@@lﬁLﬁ@ﬂﬁ%@%ﬂ

2. WinUsEAnsnmuesemdnsiviung Lﬁaamﬂﬁgﬁiﬂﬂiﬁmmﬁﬂ AAUANEZAINTUNTS
&i¥o mumadilunmsdaas wazanunsofnmuanuzduals Swenswauwneluladluan  1ad

afna waziulanusawaunaiadu el uslaasaniulauazazainauiguiniuy
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3. gonuuuLALIUgANASINTIETinTInquIU e Aumsanasunmaaidiavinane
st etesnsdideddny nisuastusladuaiiaue n1sasneusegela wu amaamzaindn e
Aanssumumania wwnszaulvguilaaiaauyniuiusueuasdadulanduindednad

4. asnnrmudedeniuiiuazuinmdanisne ngRnssunevdiniste wu mnuia
nela nsuuziiAualngdu uazmstediansudy uandmiitufaunuinves “erundesiu” T
nszvILMTIed dafu nsfisruuihiluada msluuinismdnisne wu Sulsstuvdoinanun
Aagnenseulndnnsgu

1%
[ [

5. Inanuddyfunisuanseyandadus vasuou wradnsenagnuItadeniy
wAnSualuiBvEwanssldeddynsadn unaeuuuaufianeladsoglusedugs Ssmslvveya
Auanfiasuniu wu Mandunislyau msdudsedu wasamnm Weaduayunisdndulaluouen
wazasTnuilanewusun
Fordusnuzdmiumsisendeialy
1. ﬁﬂquamimmiﬁa%ﬂLLs;mmmLLwam\Ia%maaﬂaﬂLLﬁiazﬂizLm/l AITHENTLATIZNTEAIN
unannlosy 1wy Lazada, Shopee, Facebook Marketplace wisaiiulsnsmuailaense eiseuiiiou
Anuumnasvesadeitiansnalunsinauladedilataaudeiy
2. iauemsidedsnunmsumeiiiezdnmainssuguiloa milyisdunivalisdnuie
nsauvunay azvglmanlaussgdla mumiands uasUssaumsnnssvesuslnailuannsadela
HUWUUAB UL EIeENufen
3, Gumsﬂq'uéhasfwiﬁlmauﬂqwmﬂwawqﬁmﬂme'aqmq iiolunanisiveday
ﬂi@‘UﬂﬁjﬂJLLaza’lllﬁﬂuo’]l‘U‘Ui%EJqﬂGﬁ?ﬁGﬁUL%QﬁluﬁLLﬁ%L‘iQUi%‘U’]ﬂiﬁ?ﬁ@%ﬂJ"lﬂ“ﬁu matﬁuﬂﬁjmﬁ’aaéw
Iugﬁmﬂwa 9 ﬂmﬁaﬂzﬁﬁaémmﬁam@am S?iamaﬁgﬂqumse??aﬁlmnmaﬁ’u
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