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Abstract

In the era of the digital economy, which is acting as a major catalyst in reshaping
consumer behavior, businesses across all industries are being forced to adapt to effectively
meet the needs of their customers. The car dealership industry is no exception, as it faces
changing customer expectations and must offer services that prioritize convenience and
deliver personalized experiences. This article aims to analyze the application of digital
technologies — such as artificial intelligence (Al), big data analytics and online platforms —
to improve marketing strategies and examine the impact of these innovations on the
operational efficiency of car dealerships.

This article compares the strategic approaches of leading companies in the industry.
For example, Tesla adopts a digital-first direct sales model; Toyota leverages the LINE
application and social media platforms to engage with customers; and BMW utilizes virtual
showrooms and Al systems to elevate consumer experience. These cases illustrate the
transformative potential of technology in enhancing competitive advantage, particularly
through the creation of omnichannel experiences and personalized communication.

This article also suggests strategic directions for Thai car dealerships, including investing
in digital technology, upskilling staff, seamlessly integrating online and offline sales channels,
and strengthening data security. These recommendations are intended to help dealerships
adapt to market changes and achieve sustainable growth in the context of the digital

economy.

Keywords: Digital Marketing, Automobile Dealerships, Artificial Intelligence, Innovations,

Digital Economy
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wuufnsglasueamaluladnninu iameluladansauma msdoas uazdumedidn Addauvinlie
ngAnssuvesduilaaasuutasld nsfumdeuadiazainsiada nisdaduladouufiugiums
Wisuiisuteyaainunasiivannvats sufannuaaniafigatunndsyaunsaifialdsulunsld
u3ns danaligsiadesusuialiamsonevaussienudesnisvesgndfidanududeunas
LU?{suLLﬂaqagmaamam (Kotler et al., 2021) mﬂmﬁLUSauLLﬂmﬁaﬁéfﬁqmamzwwiaaqmammw
grugusilan Tnslamnglunivesnginssuguilaafiudsuanmsfiandeyaaindumuiglule i
LavAonai Tdnsdumuazdnaulanuunanesuesulal (Laudon & Traver, 2021) wwaltusy
Judausuanega a.a. 2010 iessuumdvddidnnsednduazamiinunareidudeammanlunns
\niadeyadud Inslamizlunguiaiuelsduae Gen Y) waztaiuelstud (Gen 2) Adenldau
weluladifioiUiauiieusmuassurun1sinaud (McKinsey & Company, 2023)
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Wisgadiliiugsia wu mslddagauseing (A) ievhnsiinsevinginssugnAiuuusiudiviule
vidoisualnl (Real-time) MsUfuiAsudeiausdmiugniusazenuuianzyana (Personalized
Offers) uaznslélaisuaiiouass (Virtual Showroom) iasandunuldifusurumnlunisieaiis
Triguass sdamslddeyaualngjifiensnnsainiudesnisvesgnin hisgseuimsdunuaud
nandaldtiuseans A mBatu (Chen et al, 2021: Deloitte, 2023) wingnslsiny nstimaluladan
THlugshadsspsdinisamulunansdd i ssuuuimemudiniusiugndn (CRM) szuunmsdanisuas
Ansgideyatugs yaansnsiuled Gedsmasiofuyulunisdniiuau (Chowdhury et al, 2022)

dmsuarurimevensuszgndlinisnainfadIvia srddnuazuand1eiuluwsazginia
Tunafiuglsy vmdnaneusuidnlvgasiamunioudulasiaisiugruasssuuteyauuy
ATU95 Aafegn3ue BMW e Volkswagen 71th Al sinlilunisairsuszaumsaluvuiamizyana
Tunnyeduifaresgné (Johnson & Patel, 2023) dwisuniafiuedelasiansy Iny dulafide way
Reauny GailTedninauinueAdnaleIunaIng Lagv1naunTauvedssuutaLaluuATUINTS
(Kaplan & Haenlein, 2021) Wlofinnsanuiunvesusendlng fuwnusmiiesosudsaiidesitagu
ninenssludsuUssnauaryaang saduguassadenistmaluladuld unannuysiiaue
LmeaL%aﬂaqwéﬁaamﬂé’aaﬁULLu’aﬁm Dynamic Capabilities Theory flLifuni1susuiden wawn
waziSumnuannsalusl 9 egwseiilos (Teece, 2007) FsrmdamsiannvinueAiviavosynains
msawmululassasiugumaluladfivengay msvimsianmsdeyagnéodsaonsds wagnnsys
anstesmIanseLuUlisesse unaudiedaudAgiduddnnsuandjUa tnelv
arudiieatuuuiliimesuinnssunimaafdvalugraminssueusud wieuiaiauedeiauouuy
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2. Wiolinsinunliunisussgndliinaluladmsnannddviaiddny lun Teyauszivg
(A) n53LAsgsideyavunlug (Big Data) nagnsuy Omnichannel wag Virtual Showroom 7
ANARBAMAININGINY

3. WieAnwnsaifed1svesusTmdui Wi Tesla, Toyota wag BMW titer3eutiisunn
yansliutanssuRdvaluiunsssame uasdlmdiuumZouiiannsodussandld

4. iledunrgiiteiauadanagnidmiugsiadunudminelulssmalng Tunsuduin
uazenszduTnnuassalunsutstussnadidulugaimsugianaa

o

UTUNUALAMUEIAYYDIUIANTIUNITARINARNG
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Y aa o = 14 IS aq 1 P Q)
UINNTTUNTITAAIRRANEG RUYAN miﬂizqﬂm%wmiuiawamﬁmﬂw i Wealnfawuslna

Y
Y

Iu'gmwuﬁﬁﬂﬁx%mﬁmwmﬂ%{u wnAnndnaseungunslideya msdemsiutemneidva uazns
aseusraumsnianizyana uildlunagnsardfio niseaimiBaiienn (Content Marketing) figjaitiu
nsareuasuisihudemiifiquaniiofsgangutimie wag nsna1an1enss (Direct Marketing)
Nutensdedianedne weundinduladuaztydnianisial Line Official) sthelwanunsodoans
nnzyaraldlnenss fdunuiuas Tanalddaiou

nsnaraidaiion (Content Marketing) Tugsiamaunusiuingsasust n1smanaudaiion
dulngazsjaiiuluiinsaadomiifinuadegnélaenss wu msadanduiileiasosus nsli
FoyarfiorSouiiisunsaziude nshdulinsiinldanuiidesnisquasauaznisnsradaniy
szeens Tdsunenulimnuiiududsuazmsuseiusesasud Tnedqmjsaneifiodsgauas
a%ﬁammL%aﬁ"umﬂaq'uauﬂﬁ%ﬂmma 33nsineuldlann nsld YouTube, Facebook Fan page
wazulsivosunusminelunismeunsidevnogwioilos fegrady Honda Taduuugiag
sulvsisiiu YouTube Channel figRnnamdnuan sihlifidnignilaghidesislavanuuuiiu wad
IiAonsasismuduiusszozenndugndn maalenalunisue waznisadrauusud lunisdy
{18 oavgyluanvieusudeg1auviase (Batra & Keller, 2020; Chaffey & Ellis-Chadwick, 2019)
TasianzlunguvesiuilangalvsiilianuddgiunisdumdeyauaziuSouifisuteyaneunis
dndulate dudemiifguamuasindedotdiiunumddnylunmsasunrudedulitugniives
UM (Google Automotive Insights, 2022; McKinsey & Company, 2023)

N1TMA1ANIIMT (Direct Marketing) WutaUnalatulatuazUay@nisnislail (LINE Official
Account) Wudnnagnidifyiivaglifunudmireannsodearsiugnilduvuianizyana 1wy
nsdadornulusTuduliungndameste msudaieunistigesne viensessmnassduaimin
Lmeﬁm8a@§unuﬂWiﬁaaWiLLazL?’J’wﬁqmjmgﬂﬁﬂié’imﬁaLLazLLaJ'ush 1981318 Toyota Thailand
1% LINE Official Account Jensieriugniiileiduremisnisliuinsassimsiuuimmdsnisne
sudamsdndsguasdiuanvesuitvuionndudiiiuiusiing wafiAntufe anusnivesgndn
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dindu madisuuinisienuaiiaue uarannsafuteyangfnssugnéfioldlunisrosends
nsnaalaeg1aliuse@nsnin (Chaiyasut, 2022; SCB Economic Intelligence Center, 2023)

unumaIAyvamalulagaIva

TuuFunvesaswgiandsa wmaluladldnareiduindeaffenanlunisduindeunagninis
MsnanvesgsRafIuUT WA Megnaiddny laun

Al uae Big Data: l4lun1simsevideyagnAwuuiiealny wagaanisaluuiliungingsy
LU

Talesn Tdszuu CRM Midonrdy Big Data Lilosaurindeyasinnisaesdiiionnassdy
nadlduinmsgudten uarnsnouLUUABU uddhdoyamatuiTinidie Al ilelaue
Tusluduvdeuimsiamzsne

BMW 14 Al lumsieseningAnssuanunanvlesuseulauiasdayadinlyisy W 113
drusnsuisulntesiian wiensreundulawan udriluuiuidenuasdeaiaueuuudivngas
dmiuusiazyana (Personalized) Hudwanseueunaiady (Johnson & Patel, 2023)

Mercedes-Benz 14 Big Data wauiyu Al Chatbot Lﬁaiﬁmuqﬂﬁmwé’miuﬁﬁ 30U
iauetoyanuanualafigniiasduvvieasuanililusin (Singh et al, 2021)

Porsche ¢ “Porsche Connect” fisiudoyanisdud ngAnssunisldausaous
uazlavlalnduesgndn Wiewanldlunisesnuuunaudgnisnaiauazu3nsuasnisvBuUULaIE
ymAa (Liu, Wang, & Chen, 2023)

Blockchain: Aanalulagnisdaiudeyauvunszarsgud drouniulussla Uaoasde
warnsavaeuld wngdmiunisfiudeyanisingsnssunazyseifigndn 1wy

Volkswagen 1h Blockchain wildlumsfinnutiudaues nduasusy Timsdoutiga iite
antlymnisldtudiutan uaziuenidedeliiussuuusmsndinisue

BMW Tdunanvlosa Blockchain Tulasens “PartChain” ilensiadeuuvasiisnves
udusuATIaLeaiFumsEdlssnulszney Tnedeyannduneugniufinliluszuu il

€

nduazuseniulalupnulusslavesnszuiunisudnuazdnsming (Narayan, Sato, & Kimura,
2023; Kim, Park, & Choi, 2023)

NFT (Non-Fungible Token): @uninea
AESUNTVYNIONTALAUUDITIIARIVIE LU

D 2D

faa

Safilalanansonaunusule i lglunauey

Hyundai Motor \Jadamaatandy NFT 3031 “Hyundai Metarmobility Universe” &4
andnanunsnazan NFT suafifielideulostusnsusiiulu iy IONIQ 5 Tae NFT wianilfiavafiem
U dauaafivey NMadhimEiu videdvslunisaessanevlas

Lamborghini @513uAstUey NFT 9» “The Epic Road Trip” Fesrunmaadfdvavesse
At wiouueuansitwadomdnisansoilsanuludnd dwsudie NFT usiazsns (Narayan,
Sato, & Kimura, 2023)

Omnichannel Marketing: 115Y5M1115%n% 839119M159180aEAN3A 0@ 19U Liulad
woundlndu lwdeadine wiinsuwiy wazlyisy Wiiaviausiuiuegslisesselunisdausy
Uszaunsalimliuigndn iy
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Toledn 1 eusiaszuu LINE Official Account, 3ule, Call Center uaglyigu 1Wrdieiu
aNAENINTAUMTBYaTAEUA Uanaaasluriu LINE wasunistuduuasinnunaniuieunsedm
thitdhee deyamsaununazgnaulilu CRM iielimiinnuyndesmadiduazinaulssoides

BMW 145Uy My BMW App i ausiedulydsuuazuinisndsnisuie gnanaunsaiin
vanelin3uuing Sunsudadeuanugsn uazdemsiuiinsusiuueulaglifeasusudoyalminn
it

Mercedes-Benz nauwnanwesusoulal wynven ligy wazusnisvdainisue vlinis
vy 1w gnAnanunsagiieazideasasudiuvosulat msdnedivuiguddming udn
Fanduantanisueniuieundedulaluniends lneteyanisidneuldaymely

NadnEues Omnichannel AeArmiazmnau1svesgndi iRaAsoiloswesszaunisal
anén uazereviligndndianufianelafigelu fadutafeddglumaiudanmsdansnsuay
mmﬁﬂﬁ‘uaﬂ@ﬂﬁﬂ (SCB Economic Intelligence Center, 2023; McKinsey & Company, 2023)
NansENUYeILIANsINATTATnon A liuuesiuuT N snaud

wAnssuvesiuilnalugadiviadsuulasiuegredaauainedn Mniduitiunsdouyy
Twisu nanefunisfumdeyanasiuiouiisuseulad {uslnagalmilianudidyduanuazain
mnalUsdla warnsdoansiineuaussauieInsuuuIRmIEyAAa

mﬂmwﬁmiaam%’mwﬂiﬂag (Technology Acceptance Model: TAM) flounedn Ay
flalunsldmaluladvesdlinutueg fumssuifeusslon (Perceived Usefulness) waganudie
Tun519a1u (Perceived Ease of Use) (Davis, 1989) wilaimaluladlfgnirunldedradugusssuly
g mienoud wﬂwmsmmsammammmaamimammmﬂmmwﬂmmaﬂmlmw
Guu aﬂmaqmwﬁammimiwmﬂmauauaummﬂmamqtnmi:;LLa Wunisdrweanuazanli
FasaunuImite sosuALatIgnaT Fauneluladiiddoming 7 fwuldulasuniseausunazgn
ﬁmﬂﬁuﬁiﬁaﬁmﬂﬁﬁu SoyedamansynuiBauinvesuinnssuidvianiisossiasunudmiresaous
Susnillddemuinuadunssuunmshouiiiussans amanny wielulagetns Al uay Big
Data Vilaunsndinneingnssugnduuudealsl wu mngnéndumdeyasoiunisdinansada

vummmmmeawmw”m@muLauamayjamwuquuﬂmmm smﬂamuiuimgwmuw
CRM nanufuwsnuen Wegndinunausie szuvasfsdeyanginssuainadanouuuansnali
wiinauldUsEnaun1IneUNaURE 19NN

dmu Blockchain AiFuitunfiunumludesmsdofvuszifsooud Tnsangsodioans
Famnannsansraaeuldisaineriunsdensylsinthamuanuads axdisaanusiulaungndi
I¢un wu gnéviumisdosnsudanlyizuidinsldssuutiuiinnsdeudeuionivu agiliian
faauladnedumnsglifestainaziaesosudiulasanimmeiins sadeads (Kim et al,, 2023;
Narayan et al., 2023)

usid sy NFT duusfaeddliunsvaneinlulssmelne ududsmsosuduisaelddngiy
Miuvesasanfivay 1wu mngnédosnsusiuaiivinfazldsu NFT Alduanavsfimuniodingn?
VUV URILUTUA LS s?fwhsa%ﬁwszmmiaﬁmﬁaizﬁuLLazmm;ﬂﬂﬁuﬁ’mwiuﬁ (Narayan et al., 2023)
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Tunsdlves Omnichannel Marketing nanaldindudsiilndfuaziintuasianniian
nanfignAviiniseesdailoneassdurinuiuledudaglizunsuduimumisled wagldsulnsdw
nnmdnnudiotududneda foldiuduusraunsaifilisessouasylignénianiildfunisquanuy
fioondn weluladmanifslifesdeligshoaldfitu wideaine "armidniia: Witugnéd
lunnqeduiiau3nis (SCB Economic Intelligence Center, 2023; McKinsey & Company, 2023)

u@ﬂmﬂ‘ﬁ% MINNANTUILUIAA Customer Experience Management (CEM) %Q&jﬂﬁumi
sonuuuUszaunsalliiugndnlunsazyaduda (touchpoints) egaluszuy (Lemon & Verhoef,
2016) udtiy gsRaFaunusmssosudanansntunaluladnismannavamnldlunisadreniny
Iussumsluaniunisalnmsudeduiisuussutiagtuld wu msld Al Chatbot aeufnugnéuuy
suvhsiivuiuldnieluedeaiifi Suelvignirantoasdounzanudualumsdinaulade (Singh et
al., 2021) videmslalwisunaiiou (Virtual Showroom) Aiteliignénannsagseazidensasusianni
UulAwuy 360 891 (Kim et al,, 2021; Johnson & Patel, 2023) v‘iﬂﬁa“ﬂé’ﬂﬁ%usﬁau”aﬁéfaqmﬂ,m
Liseadumslulyisy dmsumsuimsudinsvetanunsaldueundindululnsdwisiodolunisuds
Wourmuadiaszey nsueUduan MsensazauasuuuaInNIslEuInIg (Siam Commercial Bank
Economic Intelligence Center [SCB EIC], 2023) vinlwgnaisanieanulalalunisliuinng wdin
anfazdesnsudluudfamnsodulalunisguandimivs gnénaunsolfuoundiaduvosguduin
fifiszuuiiounazaearmiild evinliidninldsumuasmnuagUszudana venaniinisiv
Poyan1sldnuvegnaluwdazdomiaazihindw ey Shelaunsauunagnsivnseiu
Anudpsnsannzyanaldegausiug (Liu et al, 2023) dswaliignénidndennuiiruuazifislonia
Tunsndusnlduinissvietiluvensdelulenirld

mafSeuiiisunsdiAnuildimalulagnisnainfdiavesuemaneud

nItlAne1: Tesla

Tesla 14nagws Digital-First agaitudulaslaiflefzuuudaiy uidonduiugshaniu
unanvlesusaulatitmun gnAranunsoidenlinasn Uiuul uardsdoruivledldlnenss wion
#3l4 Big Data AT zvinginssumsiumuazaruaulafiodusuruyduasunisusLuuane
ynana Tesla Saiannueundiatuiideuseteyasafusraunisalvesldauuuuizoaln

nsdifnw: Tnlesn Useinelng

Tnlesnuszmelng fnsdilviguuagssuusunusiming uilnsimuiaiesiondnastng
LINE Official Account tileiTeusiafiugnénogs Interactive Msld Social Media uazsyuulinnang
poulatl 1y N1390WRReIty Preifiumuazmnlignd nieuiuiudeyanginsaunazeuaul
vosuilaaitelUiinszsidesennisnisnain

N3NNI BMW

BMW THinalulad Virtual Showroom fignénansnsaidhaunelusasusiiuuiaiiouasennn
g nioutsldszuu Al Aingiideyaann CRM iileuiuussnisdeansmisnsnainnamgingsy
y93gnAn BMW faflszuudnnuuimamdsnisuedignivueundinduiiefeifioatrsanasevivla
#oLiles
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U3um nagnanan n15l4 Big Data/Al | ¥ | n13iludguase
Tesla Digital-First, Online Only g paulay Taid]
Toyota | Digital + Traditional Mix Junang GG il

BMW | Virtual Experience + CRM 6N NEAUNEIU X

= = & o Yy & 1 aw i ] v o8 v ANaa v o

nsilseuiisullazvieuliiuinuivnudazuvisilszaunisusegndldinaluladfdvian

WANAAY WiaIUY g situUseanSamuseaunisalvesgnaAlasiuAngn1nm1an13naIaN1Y
WIANTINADNA

wumnuaznagnsdmsugsiafunuimiiesasualulsemelng

wImadanagnsdmivssiadanudviieludssimelng fasinsihunuszgndld
dlelvigsiaannsoudstunaziiulaldegradedu Téun

msasulumelulad CRV TumsuimsaruduiusfugnAndulisidaiowdnaifv
foyasedognauviniu LLG]G]’JLLV]UR]’]MU’]EJiﬂEJ‘UG]ﬂ?i@@ﬂ%’]ﬂ’ﬁ‘wwuﬂﬁLUuinUVIE’mﬁﬂL%E}MIW
foyangAnssuvesgndn lidrasdumste mslduinimdimansuasnisindelunndeanis Lite
afsgrudeyanarsiianmnsniluiesssiagltlumsiaueyssaunisailowmizyanalsossusiug)
fhegratu massszuuudaieutaifassarnusounal mddusluduniedinandusadioslva
pssusuInsuRignéldan viensinauauiovelandsfuuinig el uideves Liv et al
(2023) FH13vuu CRM Aisnilafamuiaeafouaznisiisesiideinvasdayagninastasadisnnny
Fothuuaziialonalunisndualduinisd vaed Singh et al. (2023) seyimsld CRM i Al 1
IEENETLSRTININYIgNAN (Retention Rate) uazansuvulunismgnA-lysile

sTUUlAseiteya uazunanlefunuusmgued delsinduileddnlunsdundeussia
shunusmnesnsuilugaddva Asiiesrhlnmidonisiunudeyagniiainyndeamis Hadulesd
I faiiie woundindy wagsruuuinimaenisvie IeglussuuiAed (Single Data Platform)
iieliamnsniinsgsiuualdunginssugnauuuiFealng warannsotsadnsluldlunsuiu
NaYNENIN1TNAIANI 8N5UINIT0E T UTEANS AN uana Nl AEIANTZUL Al W30 Machine
Learning 1letheUszananateyaUsinamnegsusiuguarsnluli :uideuea Liu et al. (2023)
spy1nsld Big Data suunanrlesuuvuTuaustaelidlanudesnsvesgndilddindsiu ua
dindnsinisndusnlduinisdnldogredaian vaei Singh et al. (2023) Buduinisysannisteya
nnynsyuudideiu lifevhsanduuy uidwasfiusenuouazuszansnmnnsliuinisedag
sawiles fay gafiamadssmuuasiauuanrle i nesitoyafiannsaldnuldaie aseungy
uwagsioganluszere

msilneusuuazimuinwrAiiiavesyaains ssdusznaufisdusesdslunisdsusiy
gsRafumudminegyaRiviaegauiiess AdimsviudiuAensiandngaseusuaniznis wu nsld
$1U58UU CRM N15871UKA91N Dashboard M53tAszvideya nasnaunisldingsilondsialunns
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doansfugnén 1w LINE OA, Facebook Business Suite #i3oszuvansieaulat] dsddniigadmiu
guddminesnsuiAensiineusuuuuseiloaziinisianaiie lwAnm samnegadaiu Tlaies
wensliaud L uumunsTLE Msesneusiiissnuieiudrdorndunsldviiugs Kaplan &
Haenlein (2023) szy31n1svavinweadviavesyransiluguassadrdglunisiimaluladlmiunldy
Tugsfiaeueud vaugfl Narayan et al. (2023) Fesdnsiiasmulunisenseduinuzasaninmuas
sy Annmnisihauldfeiosar 25 neluszesinan 6 Weu uonnTdiianuswinu
somaidsuutasmameluladlydanninaudngae fufu nisiineusudssruuiadudsiisndud
anunsavilaass wagmisssinidunsiduddudiu 9 vesununagnsesdns
N15YIUINITYBINIVIBULAZUTNITUUY Omnichannel A NITHAIUNITVINIUVBINN
goae dvnduivled weundiedu laisu wnasvesuludoadifie wazndnauwie Tidianis
Foulostustvanysaflisesde Asiunudmiiesasudminfiufenisasszuugiudeyagnén
nans (Unified Customer Profile) fid1uasauagmnlimiinauifstesmndisannsadfstoya
aanaaiieafuuuuisealny 1wy Wegndtiamaassdurinuiulest wiinawiilyisuesdosaunsaiiu
Foyathuiuil waransalivinmsdeiedlaglifesiudulmidmivgnéusiarne ssdnsilénagns
Omnichannel ag1aifuszuuazasnsauiia Conversion Rate lefia¥esay 22 uavifinauiianels
ﬂaﬁqﬂﬁﬂﬁa'&hmmﬁaﬂ (SCB Economic Intelligence Center, 2023) ?szﬁﬁgﬁiﬂﬂqﬂﬂlmimmwﬁjﬂ
Usraunsaifiseiles ldimaninezdusuandesmids fafusunusmesasudemaisansssuy
wmaluladiid ealesdoyannvesmatidisfunseal neusuiinauliidnlaislwuimsuuy
Omnichannel agegnAadLaziuszansam (McKinsey & Company, 2023)
mMsfnwinnuasadedeyagndt Aeldindud sfigsAasdunudmitesasusdedly
aruddyanBaty Tasamsdlefinmsdaiiuioyadiuyanariussuy CRM wisunanresuoeoulat
dsfimiuiiuAenisidnsiadeya (data encryption) Msdindvsnisidndsteyanielussdng uas
nsdsestoyasdvaiaue wieuisrivuaulsuisanuvaendeiitaau naensulianuiun
wiinnudielvinszuindannudssdedeyavesgndn Liu et al. (2023) Figuslnafuuldudenld
U3mstugsiefifunsmssnuianuUasassvesdeyadilusdauazidunn vasdl Narayan et al
(2023) wugihliissialunireusudamuluszuy Blockchain ¥3e Zero-Trust Security tileanAa
Hoahunmsazifindeyauazifiumnuidesiuaingnanluszozen
nsarsmnulindadouusudlnglfinaluladida dsdanuisavildadasinunisdoans
wuulusslawaznislideyatinssaudesnisvesgnd wu mslisiiangldnussauuunanlosy
soulal szuufAnauaniuzuinswuuisealng uwasnisneundugnAiegnesanianiu Al Chatbot
v3e LINE OA diudsfigsiasunudminesosudmsiniiy fe msldszuuBudusinuadve uas
nsUameulevisaudasadevesdoyasgredaiay Kim et al. (2023) ssyingnantiaiulinngda
wnntudiogsialiineluladfinansisanulusdla wu Blockchain sifesruudtitliannsadluudly
levdaanniigndniinns3iudn vaizil Johnson & Patel (2023) szyiuususiinisldnisanedeans
LUULANIEYAAS (Personalized Communication) Wag T UUAAMINUINITNE NSV AETT W LY
losumnulindauagnisuensennninguedis 2 i
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unay
TugaRdviafiwgAnssuguslnasdsuutategvnds gseunudmiesasudlianansn
faRnfuTsmanuuindndely duilaelutiagsududuldidumamsdorihuunanilasuosulat lai
wLdunsiuvdeya Wisuifisunan 61T vieduriilearsn msdulsosud villiunuinues
Twisugnaaveumudidgas Inomaluladadvaldidnniunumesiafidaunudminesaoudlsl
annsandnidesld Tnetaremndosnsinuarmassalumsudsiuliliviioningudenedy
welulafdfyfitiotuindeussia liun Al ddaseingAnssugnduuuiFealns Big
Data fivaslunismennsaiunliiunain CRM Adeulesdoyagnilunngn Blockchain fiadanin
Tusslaludoyasnsudlagiamzlungusasusiiloans wagszuu Omnichannel finaLNNYBINIINTT
Meouazuinislilisessio enou sewi uasudinsue mdszgndlFinaluladnaniisslo
oghann TaludunmsiiudsEAvsamnisdudiung msaadurunisdeats nisaisenuiienelaud
anfn wazmsiiislemalunisdansvisegraduszuu sufanisaiaszaunsaigniuuuiane
yana daduiilavesnisadreanudndlugail egrdlsiny ssfamunusmminelulssmdlnedong
WSy UassndAy Wy Jedrdadusuuszana vayrainsfidinueAdva seuudeyafinszdn
n33918 wazuwAgUIMIElidasuMIUAsLLUAs Femnlsivinsudleliiusia aznaneidu
ngouddnlusverend
wmdlunmsdruriugUassamanifenisamulussuuiingautuunesdng Taeisy
nmsdarhszuy RV fildandis Fnevsiminalmdrlansldeumeluladidosiu suufnisih
$¥UU Line Official, Facebook Page, 3ououndinduitugruanldnouiioadrsussaunisnigndn
ogralugUsssn esdmnuddniduimsssiasunudmiesosudmnilldfe msuounalulad
Liliifsnniosdeadu uwidu “Wla” vesnagnsmamaingalmi nsdindule vesiieateslugsna
dostuindeusnedeyaiiviunm msnsusumIaaamjutiuaudelswemnnduiauinisves
anfn uaznstvunnsgndnmssluiinnusiags amnuwiug wazanududiud Alundniu
Juivnsmsaiisianssmesdnsiiliadumaasundas duaunmsiSeuisantussrinaninaugu
Tniuazgun advayunsldanumaluladluynszsivvesnsvihn wasdseiiunasgisroidouile
lUuFuussnagns
dmiumsairennuundedoungnAndudnuseiduddnyiigsiafunudminesasud
fpslviaudfy lnslamensauateyagnailivasndey nsfeansegnslusdla uagnisnevaues
Audean1svesgnAlunatimizan drudussdusenouiigrsainannulinsdaluszezen
anvheveansuuiliiusienmsdsunlaslildfiswadesvesnmsamuluszuuvioniosle us
HuiFeswes “38An” mnduimailnlaiouiuasusuyunediaenndosmudnenmiifiazaiuise
thyngstamumudminesasudlnaulaldessiundulanfiudsundasmasaia
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